


NATIONAL 
jd oe C0) od 8,7 | 
NEWS 


Volume 44 August 20, 1952 


x 
<_< <ca « « =" 
. a se ee’ 
eee we a oe 
<€¢ «ee 7 a 8S. 
<x «¢ ce _ coe ee 
ae Ke.e2 ck er 
<< <8 cof 2 oe &) ee 
ili <« «& x 4] 
<< « « ‘a ae ppl rhe 
x St BPI. - 
4 bdpabnann 
ox ‘exe Tans | 
«i ioe ae Li i 
= i= = te’ J Lite 
@ « nf See : 
r= ce ce sie 


lk ot 


as 


: 


Putting the Finger on Bad Fuel Oil Accounts—P. 33 


Jobbers find profit This Week's Oil News Starts on P. 21 


in industrial lubes. 


Report on special NPN For Latest Equipment Items See P. 52 


survey appears on p. 64. 








Start Today! anT-WARNER 
Profit 3 Ways it 





Wheel Balancer 


— the most accurate ... easiest to operate... 


... Fastest wheel balancer yet / 


The new Stewart-Warner Electronic Wheel Balancer does what no 
other wheel balancer can do—balances wheels in true running position 
...at all speeds... right on the car! Registers vibrations as small as 
2/1000 of an inch. 

Big dial, swiveled right on top of the unit for easy reading from any 
direction, tells degree of unbalance. Stroboscopic lamp, also swiveled 
for greater convenience, shows points of unbalance. Improved, easier- 
to-use vibration pickup. 

Unit is compact, streamlined, rugged and easily portable on 4 ball 
bearing Bassick casters. Can be wheeled to the job anywhere in the 
shop or outdoors on the driveway. Shock mounted. Operates on 110 or 
220 volts. Finished in white, aluminum and black, with chrome trim. 
Models for cars, trucks and heavy-duty trucks. Write for complete 
information to Stewart-Warner Corporation, Dept. K-82, 1826 Diversey 
Parkway, Chicago 14, Illinois. 


STEWART-WARNER 


Dept. K-42, 1826 Diversey Parkway, Chicago 14, Illinois 





Peek-a-boo, Penelope . . . it was only a sum- 
mer shower. And when it was over there wasn’t 
much to do—except take down the curtains... 
put em away ... and hope the engine didn’t 
get too wet to turn over! 


Yes, a sudden storm meant get-out-and-get- 
busy with these old-timers. But no one really 
griped too much since they got you there and 
they got you back—and bouncing along by- 
ways was high adventure. 


It is only when, in your mind’s eye, you 
compare their performance with that of the 
modern automobile that you realize just how 
far the automotive and oil industries have pro- 
gressed. 

So successfully have they advanced that to- 
day’s cars, and the petroleum products that 


1908 Marmon 


keep them running so well, are symbols of 
dependability to millions of motorists. 


As part of this indispensable industry, the 
Gulf Companies are working constantly to ad- 
vance the contributions of oil to automotive 
progress, thus contributing to the comfort and 
well-being of American motorists. 








GULF OIL CORPORATION + GULF REFINING COMPANY - GENERAL OFFICES, PITTSBURGH, PA. 
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KAMLOKS Degg seal all along the line assures greater 
safety in handling any type of liquid. A perfectly tight no leak 
connection is made in seconds by sliding coupler over adaptor, 
then pressing cam levers. No threads to engage, no twisting 
friction against gaskets, no tools required. KAMLOKS pro- 
vide long years of economical trouble free service. 

Available in any combination to meet coupling requirements 
in sizes from %" to 4" inclusive. Sizes 4” to 3” precision ma- 
chined of special hard wear resistant bronze. 4” size of hi-tensil 
OPALUMIN, (OPW hi-tensil aluminum alloy, as strong as 
bronze, one-third the weight)—4” in bronze on special order. 
Parts A, E, F, are interchangeable with parts B, C, D, G, H, 
in the same size. 


re "> OPW CORPORATION 
the KAMLOK Story aa 2735 COLERAIN AVE. @ CINCINNATI 25, OHIO 


Valves @ Fittings © Assemblies @ For Handling Hozardous Liquids 
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A NATIONAL SALES REGISTER SAVES hours of unnecessary detail work 


every day, particularly valuable in a busy service station. 


THE MODERN, EFFICIENT Grandview Direct Service Station saved 
over $1,000 the first year with a National System. 


“Our National Sales Register 





saved us over *1000 


the first year we had it!” 


‘‘We saved over $1,000 our first 
year,” enthusiastically declares 
Mr. Carlson, in describing the 
value of his National Sales 
Register. 


“Our new multiple-total Na- 
tional makes our old method of 
bookkeeping obsolete. We were 
never really able to accurately 
account for our sales in dollars 
and cents. No effort at all now. 


*‘We’ve noticed a change in 
the men themselves. They have more confidence in 
their daily checkouts, and have more time to spend 
on selling additional products and services. 


Direct Service Station, 
Highway 169, 
Edina, Minn. 


“The automatic totals of all departments and 


transactions give us control which makes it virtually 


a fool-proof system. It saves at least two to three 
hours a day in checking, rechecking and balancing 
records. 


“We heartily recommend a National Sales Register 
for any service station like ours.” 

This enthusiastic reaction is typical of hundreds of 
well satisfied service station owners and operators. 

If you have any doubts about your present methods, 
call your local National representative today. He will 
make a detailed study of your operation and show 
you how to gain protection that saves money and in- 
formation that makes money. There is no obligation. 


THE NATIONAL CASH REGISTER COMPANY, DAYTON 9, OHIO ee: 


a 
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AHEAD OF THE NEWS 





TRIAL BY HEADLINE? — Speculation in oil legal 
circles is that government witnesses rather than com- 
pany representatives, will be called first to testify be- 
fore the “cartel” grand jury convening Sept. 3 in 
Washington. First of all, it is reasoned, the govern- 
ment, with an eye to the coming election, will be seek- 
ing headlines, and will figure it stands a better chance 
of getting them with documents and information al- 
ready in hand than if it were to try to pull material 


quickly out of the huge volume of records the com- .- 


panies have been commanded to produce. Then, too, 
it is insisted, it will be physically impossible for the 
companies to produce all the indicated records by 
Sept. 3. There appears to be only disfavor among the 
oil attorneys for the appointment of some lawyer or 
law firm as a “generalissimo” for the defense, as in 
the old “Madison Case.” However, if the jury does 
hand down indictments, it is thought that the court, 
to save its time, may insist on some division of the de- 
fense work, requiring a small amount of co-ordina- 
tion among counsel for the various companies. 


STRESS ON TANKAGE—Considerable idle tankage 
appears to have been reactivated, and a scattering of 
new tanks added, to heating oil storage facilities on 
the East Coast as a result of OPS’s saying, in effect, 
that a reseller with storage is entitled to the 0.15c 
bulk plant operators’ increment of the 0.8c July price 
boost. Retailers in New England who never needed 
storage before because they were close to supplier 
terminals have obtained control of tankage to protect 
their historic position as tank car buyers. In New 
York’s Nassau County, where there hadn’t been a 
tank car posting until séveral months ago, dealers 
have gotten hold of storage in order to “graduate” 
from the tank wagon buyer class. 


SUPER-SUPERTANKERS — Building of larger and 
larger tankers continues, with talk now of an 80,000- 
ton deadweight (cargo and all) behemoth. Such a 
tanker might be nearly as long as the new, and larg- 
est, American passenger liner United States (990 ft.) 
and probably would hold more than 640,000 bbls. of 
gasoline. Largest tankers operating today carry 
about 300,000 bbls. at 32,000 tons d.w. While even 
these are so big that efficient routing requires care- 
ful planning, several 38,000-ton d.w. bottoms actually 
are under contract in U. S., United Kingdom, Ger- 
many and Japan. And general designs have been re- 
viewed by the American Bureau of Shipping for tank- 
ers of up to nearly 60,000 deadweight tons. In gaso- 
line capacity, the latter would mean about 480,000 
bbls. The T-2 carries 120,000 bbls. 
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INEFFICIENCY PROMOTED?—OPS currently is 
hearing reports that many fuel oil jobbers are not in 
favor, after all, of margin increases on basis of the 
net earnings survey program now getting under way. 
Way officials hear it from some quarters is that pro- 
gram might place premium on inefficient marketing 
practices. Some jobbers reportedly feel that pro- 
gram might tend to perpetuate inefficient marketing 
by giving official blessing to theory of “‘we’ll keep you 
in business, regardless.” Response, or lack of it, to 
earnings survey should determine whether these re- 
ports are correct. 


ae 


MORE TUBELESS TIRES—tThere is a possibility 
that the tubeless tire may become a commonplace re- 
placement item available at all service stations, rather 
than a premium priced article with a limited market. 
Tire makers are said to be working on new tubeless 
casings which can be produced in the so-called 100- 
leve] quality, the term used in the rubber industry to 
designate tires which are equivalent in quality to 
those used as original equipment. Should the trend 
to tubeless tires materialize, it will be necessary for 
all service station operators to receive instructions on 
how to mount the new tires and how to repair them. 


PRE-CLOCKING DEALERS — Interest is spreading 
(from the West) among Eastern suppliers in the in- 
stallation of a device for controlling a gasoline 
dealer’s metering from inventory with pre-determined 
stop settings. The device would halt pumping from 
station storage when the tank is, say, half empty 

thus preventing the dealer from selling the rest of 
the gasoline. Suppliers would thus be protected from 
loss of gasoline for which the dealer has not yet paid. 
Oil companies want to make large dumps on a broader 
scale, and have been running into credit problems. 


NORTHWEST REFINERY? — Certain midwestern 
business interests reportedly are considering construc- 
tion of a refinery in the Pacific Northwest to be sup- 
plied by crude from Trans Mountain Oil Pipe Line Co. 
Line, which managed to scrape through the steel 
strike with little harm, is slated for completion in 
the fall of 1953. It is hoped that some pipe can be 
laid throughout the winter. Project will run from 
Edmonton, Alta., to Vancouver, B. C., and have an ul- 
timate of at least 200,000 b/d. 








Oil makes him a skilled worker. . . 


This man operates a valuable precision machine. There are thousands 


like him in America. The need for their skill developed along with the creation 
of countless precision machines. And petroleum progress helped make these 
machines possible. Their very existence depends on the fine lubricating oils 
that ease and cushion the movements of their many intricate parts. 
The Texas Company is proud of its part in the continuing development 


of fine lubricants that serve American industry. 


The Texas Company 
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Industry Does ‘Impossible’ Again— 


Stays on Feet Despite Steel Strike 


The “bounce” 

of American in- 

dustry—the ability to shake off han- 

dicaps and get the job done—is an 

old story, but one which continues 

to be refreshing and somewhat amaz- 
ing. 

The latest example of the vigor, 
adaptability and initiative of the 
American free enterprise system is 
the matter in which industry has 
coped with shortages caused by the 
long steel strike. 

Calm, efficient statisticians can 
prove on paper that many of our 
major industries, including petro- 
leum, couldn’t survive a 75-day loss 
of steel production without ruinous 
effects. By using cold figures they 
can prove, for example, that no oil 
wells could be drilled because there 
wouldn’t be any drill pipe. 

Yet oil wells are being drilled—a 
little off the pace perhaps, but much 
nearer on schedule than anyone would 
have predicted a few weeks ago. 

Or take the matter of cans. There 
were dire predictions that fruit would 
spoil on the trees and that vegetables 
would rot on the ground because 
there wouldn’t be enough cans. Yet 
only last week, can manufacturers 
told National Production Authority 
they were going to be able to meet 
all the essential needs and that no 
food would spoil. It was a tight 
squeeze, admittedly, but somehow 
they managed to make the grade. 

And as for cans for oil, the “crisis” 
was passed quickly. There isn’t going 
to be any shortage. 

Regarding component parts, an 
NPA components official said short- 
ly after the strike ended that com- 
ponent manufacturers simply could- 
n’t survive unless they got some pri- 
orities from Defense Production Ad- 
ministration similar to DPA priori- 
ties for direct defense and atomic 
energy needs. 

It looked logical on paper, and it 
was logical. Only it didn’t take into 
account that hidden factor: the 
American “bounce.” 

A PAD official, in an informal 
bull session, touched on one phase 
of this angle. He pointed out how 
an oil company in need of components 
would scour the field—not only with- 
in the oil industry but in any indus- 
try—until it had located the particu- 
lar piece of equipment it needed that 
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By Clyde La Motte 


wasn’t in immediate use. The pro- 
cedure might then be something like 
this, “You have a heat exchanger 
which your plant won’t be ready to 
use until next March. In the mean- 
time you need some gears. Now, let 
us have your heat exchanger, to be 
replaced before March when ours 
comes off the production line, and 
we'll get you those gears you need 
immediately.” 

There, then, is one of the keys to 
the magic formula: co-operation. It’s 
not red tape, complicated procedure, 
but an alert, business-like operation 
which pays dividends. 

There's a current story—and a true 
one—making the rounds here that 
shows, with a chuckle, how industrv 
can see a problem arising and get 
about the job of meeting it even 
ahead of the planners. 

The story concerns expansion of 
benzene production facilities. Recent- 
lv, PAD announced that industry al- 
ready had in the works more than 
enough projects to meet the required 
expansion program. This caught 
DPA, the agency which sets up the 
formal expansion goals, with its plan- 
ning pencils down because DPA 
hadn’t yet got around to announc- 
ing an expansion goal! 

As a matter of fact, the petro- 
leum industry and PAD went about 
their business of supplying needed 
facilities for virtually all types of pe- 
troleum products before any expan- 
sion goal of any sort was ever set. 

The first formal “program” set up 
for the petroleum industry was the 
18-month expansion program which 
DPA approved earlier this year. Pre- 
viously, there had been an informal 
goal of an expanded refining capac- 
ity of one million b/d capacity with- 
in three years, but that never was 
an official goal. 

DPA is hurrying now to get vari- 
ous goals for all industries set up, 
because the agency is finding it 
slightly embarrassing to announce a 
goal only to find that industry al- 
ready has met or exceeded that mark. 

What it all adds to is the fact that 
America’s competitive industries 
have always been—and fortunately 
still are—alert to new frontiers, new 
requirements and new opportunities. 

They don’t sit and wait for some- 
one to do their thinking and plan- 
ning for them. 





Sicon* 


HEAT -RESISTANT 


*A PRODUCT OF THE SILICONES 


Sicon Protects 
Gas Heater 
Combustion 

® Chambers at 875° 


Sicon in COLORS 
Preserves 
Appearance of 


g Heating Equipment 


indefinitely 


CENTRAL GAS HEATER 
Mig'd by the JOHN ZINK CO., TULSA 


For years the protection of com- 
bustion chambers and outer cov- 
erings of heating equipment has 
been a problem. 

The John Zink Company, a lead- 
ing manufacturer of gas heaters, 
solved this problem with SICON. 

SICON protects their combus- 
tion chambers against extreme 
high heats of 875° without powder- 
ing or losing its color. 

SICON, in attractive colors, also 
preserves the outside appearance 
of their products, adding greatly to 
sales appeal, and prolonging life. 

The John Zink Company now 
uses SICON for all hot applications. 

Inside and outside—SICON is 
the finish that can often do the 
job where all others fail. 


WRITE FOR LATEST TECHNICAL 
DATA TODAY 


Texel 


MIDLAND 


Wouk-e 


gan, Illinois 
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Crude Runs Continue Drop from Peak 
Although Product Stocks Trail 1951 


Crude runs to stills dropped 199,000 
b/d in the two weeks following the 
all-time high mark of 7,108,000 b/d 
set in the week ended July 26. 

Some refiners’ difficulty in find- 
ing handy available storage for prod- 
ucts was believed to be the main rea- 
son for the cutback in crude runs at 
this time, since only residual fuel 
oil stocks are in oversupply. 

Here's a quick rundown on the sup- 
ply situation regarding major prod- 
ucts, as viewed by NPN on the basis 
of API and Bureau of Mines sta- 
tistics: 

Gasoline—Stocks of 117,248,000 bbls. 
on Aug. 9 were 8.2% below year ago, 
while the demand forecast: for the 
last half of 1952 is about 5% above 
the lact half of 1951. 

Kerosine—_Aug. 9 stocks of 28,- 
808,000 bbls. were 7.2% below a year 
ago. Demand forecast for the last 
half of 1952 is about 4.8% greater 
than in the 1951 period. 

Distillate Fuel Oil — Inventories 
stood at 90,035,000 bbls. on Aug. 9, 
or about 3.3% higher than a year 
ago. However, the demand forecast 
for the last six months of this year 
is about 8% higher than for the same 
period of 1951. 

Residual Fuel Oil—_Stocks on Aug. 
9 of 51,302,000 bbls. were 7.1% higher 
than last year at the same time. De- 
mand forecast for last half of 1952 
is about 2.8% above the 1951 period. 

Foreign crude oil included in do- 
mestic refinery runs declined 50,000 


b/d in the week ended Aug. 9 from 
the all-time high set a week earlier, 
according to API statistics (see sum- 
mary table on this page). 

Declines also were registered for 
refinery output of kerosine and dis- 
tillate fuel oil. 

Stocks of kerosine and distillate 
fuel oil rose a total of 5,077,000 bbls. 
in the week ended Aug. 9 as com- 
pared with a 5,956,000-bbl. gain a 
week earlier. Gasoline inventories 
rose also, while residual fuel oil 
stocks showed a slight decline. 

Crude oil and condensate produc- 
tion averaged 6,265,850 b/d, up 133,- 
700 b/d from the week ended Aug. 2. 

A new catalytic cracking unit of 
36,000 b/d capacity is to be built by 
Standard Oil of California at its El 
Segundo refinery to convert heavy 
fuel o'l into aviation gasolines and 
high grade automotive fuels, Presi- 
dent T. S. Petersen said Aug. 15. 
Cost will exceed $20 million. 

“This will enable us to make bet- 
ter use of the available California 
crude oil, which is in short supply, 
and thus provide more and better 
products to meet steadily increasing 
western requirements,” Mr. Petersen 
said. 

Engineering work on the El Se- 
gundo project will start immediately, 
Mr. Petersen said, with actual con- 
struction expected to begin in mid- 
1953 and completion scheduled for 
1954. 

Included will be a feed stock prep- 


aration unit capable of handling 
54,000 b/d of heavy fuels. Facilities 
also will be built to réeover hydrogen 
sulfide gas for conversion into sul- 
furic acid—another step in Stand- 
ard’s long-standing program to com- 
bat air pollution. 

Mr. Petersen said the El Segundo 
project will be one of the most com- 
plex ever constructed by the com- 
pany. One of the derivatives will be 
used to make cumene at a separate 
unit to be built in 1953 at El Segundo. 
Cumene will be shipped to the com- 
pany’s Richmond refinery for proc- 
essing into phenol, which in turn is 
used in making resins for moulded 
plastic parts, plywood adhesives, and 
as an intermediate in making dye 
stuffs, insecticides and many other 
compounds. Design work on the phen- 
ol plant is under way, and construc- 
tion is scheduled to start later this 
year. 

Platforming unit of 16,000 b/d ca- 
pacity for Shell’s Wood River, Ill., 
refinery is to be constructed by Pro- 
con, Inc. The unit will permit in- 
creased production of high octane 
motor fuel. Procon also is building 
a 16,000 b/d unit for aromatics pro- 
duction at Shell’s Houston refinery. 
This project is nearing completion. 

Slack fuel oil demand on the East- 
ern Seaboard and the recent steel 
strike resulted in a slight decrease 
in Venezuela’s July crude production. 

Venezuelan production during the 
first six months of 1952 averaged 
1,826,000 b/d, which declined dur- 
ing July to about 1,810,000 b/d. 

Total imports of crude oil and 
products averaged 970,500 b/d in the 
week ended Aug. 9, up 88,200 b/d 
from the previous week, according 
to API statistics. Following table 
shows a breakdown (in b/d): 


Summary of API Report on Refining Operations 
(U. S. totals—B. of M. basis) 

Week Week 

Ended Ended 

Aug. 9 Aug. 


2 
Crude runs—daily avg. 6,909,000 er 98s000 

Foreign crude included 590,000 640,000 
Percent operated 94.3 95.9 
Gasoline 22,984,000 
Kerosine 2,694,000 
Distillate fuel oil 10,178,000 
Residual fuel oil 8,856,0000 

Stocks ‘ 
Finished & unfinished gasoline 117,248,000 
Kerosine 28,808,000 
Distillate fuel oil 90,035,000 
Residual fuel oil 51,302,000 


Week 
Ended 
Aug. 9 
767,800 
184,700 


Week 4 Weeks 
Ended Ended 
Aug.2 Aug. 9 
650,100 640,200 


Crude oil . 
211,500 218,100 


Residual fuel oil . 
Distillate fuel oil 
Asphalt 
Others 


Production tnees 
6,100 
14,400 


4,900 
15,800 


2,400 
15,600 


Total 970,500 882,300 878,800 


22,318,000 
2,678,000 
10,510,000 
8,544,000 


116,243,000 
27,638,000 
86,128,000 
51,414,000 


Pennsylvania Grade crude runs to 
stills dropped 8,344 b/d in the week 
ended Aug. 9 from the previous week, 
according to National Petroleum 
Assn. statistics. Comparative figures 
are shown below (in b/d): 


Week Ended Week Ended 
Aug. 9, 1952 Aug, 2, 1952 
43,816 52,160 


Week Ended 
Aug. 11, 1951 
47,513 


Foreign Target—-PAD revealed last 
week that petroleum refiners in the 
free world outside of U. S. have 
planned more than 50 projects pro- 
viding for expansion in capacity at a 
rate of 400,000 b/d anuually—or 
greater than the rate of 384,000 b/d 


Summary of B. of M. Report on Crude Oil Stocks 
Week Ended Change from Change from 
Aug. 9 = Aug. 2 July 12 
(figures in bbls.) 
275,658,000 — 774,000 — 8,150,000 
16,805,000 


-+- 1,567,000 os 


Total crude stocks in U. S. 
Total located in B. of M. 


East Coast District 674,000 
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HBRV: Compact Truck Pump is easily installed on side frame 
or in cradle. Can be direct or chain-driven from power 
take-off. Supplied for left or right side mounting. Operates 
smoothly with equal efficiency in either direction. Suction 
lifts up to 15 feet. 


= 


Preferred as Original Equipment... 


Selected for Replacement! 


Roper Series 3600 Pumps — sizes 40 to 300 G.P.M. at 
pressure to 60 P.S.I. — are noted for endurance and high 
records of performance in tank trucks, bulk stations, tanker 
terminals and refineries. Such important features as self- 
lubrication, helical gears running in axial hydraulic bal- 
ance, extra-deep packing box, adjustable relief valve, and 
anti-friction outboard bearing are reasons why these pumps 
are preferred as original equipment . . . widely accepted for 
replacement. Look over your needs . . . then specify ROPER! 





MAHBRV: General purpose motor driven pump with totally- 
enclosed anti-friction gear reduction. Mounted on steel 
bedplate with, or ready to receive motor. Three gear ratios 
inter-changeable in standard case. 


RO 


DEPENDABLE PUMPS SINCE 1857 





DMCARV: Double and multiple units are equipped with 
clutches for independent or simultaneous operation. Ideal 
for terminals, bulk stations, and refineries. Reduction gears 
totally enclosed in oil... gear ratios as desired. 


DISTRIBUTORS LISTED ON REVERSE SIDE 


Kolary Fumes. 








Phone No. 
ARIZONA 
Phoenix, Salt River Pump & Supply Co., Inc., 2011 W. Jackson St 
ARKANSAS 
Little Rock, Nichols Equipment Co., 115 ond Sia kxcdiaedeadescuntie Q- 
Little Rock, Geo. F. Radford, 518 E. 2nd S 
CALIFORNIA 
Los Angeles 21, Pump Engineering Co., 2011 Santa Fe Ave........ 
San Francisco 6, Woodin & Little, 33-41 Fremont St 
COLORADO 
Denver 10, Colorado Pump & Supply Co., 1449 S. Broadway. . 
Denver 16, Eaton Metal Products Co., 4800 York St 


.Trinity 5662 
EXbrook 2-8852 


...PEarl 3709 
teudseevetdns TAbor 7205 
Denver 17, Mine & Smelter Supply Co., 1422 Seventeenth St KEystone 3111 
Denver 17, Waukesha Engine & Eapt. Co., 2620 Larimer St 
CONNECTICUT 


CDA Haven 6, Oil Equipment Center, 169 Derby Ave 
chondile, Holley-Edwards Sales, Inc., 1738 E. Adams St. . 
Jackonville 6, Osaeco Co., 1705 E. Ad 
Jacksonville 1, Petroleum Engineering Co., 816-20 Talleyrand Ave. 
Miami, s Corp., 2140 N. Miami Ave 
Pensacola, Pensacola Mill Supply Co., 1614 W. Cervantes St 
Plant City, Plant City Welding & Tank Co., E. Baker St 
Tampa, Industrial Pump Corp., 2nd Ave. at 18th St. 
GEOR 
Atlanta, Southern Supply & Eqpt. Co., 720 Spring St., N.W 
LLINOIS 


Arthur, Progress Mfg. Co 
Chicago 12, Plewke Eqpt. Co., 1742 W. Madison St 
panes Certified Products Co., Route 66 


Indianapolis 9, Kennedy Tank & Mfg. Co., 1201 Beecher St 
ljOWA 


Burlington, A. Y. McDonald Mfg. Co., 2830 Mt. Pleasant St 

Des Moines 17, Burr Eqpt. Supply, 2279 Hubbell Blvd eed 

Des Moines 6, Globe Machinery if Supply Co., E. First & Court Ave 

Des Moines 4, A. Y. McDonald Mfg. Co 629 3 Ne Oth. 

Des Moines, Murdaugh Supply Co., 511 5. W 

Des wrotens, 1 Re t had ig $040 ee Ms xaued 
Y. McDonald Mfg. Co., 350 Dodge St. 

Sioux ay 6, A. ¥. McDonald Mis. Co., 110 Curt . 

Storm Lake, lowe é Eq 


apt. Supply C 
eee A. ¥. McDonald Mfg. Ca, 200 ida St. 


Great Bend, Scheufler Supply Co., Inc., 1515 Kansas Ave 
Hutchinson, Ed. A. Andrews ik MO INE <i sk accaensvclys 4434 
Hutchinson, Eaton Metal Products Corp. 110 N. Pershing St 6180 
Topeka, Halley Equipment Co., 135 Jackson St 

Topeka, Service Station Eqpt. Inc., 122 W. Norris 

Wichita, K & P perdies Station Eapt. Co., 239 N. Handley........-.+++- 
Wichita 2, vay Supply Co, Inc., 111 S. Topeka. 5- 
Wichita 2, V. |. Moser Tank & Trailer Co., 356 N. Rock Island Ave. 

Wichita 2, Mountain Iron & Supply Co., Fourth National Bank Bid idg.. 

Wichita 7, Service Station Supply, Inc., 201 Ida Ave ... 

afate 9’ Zeller Co., Inc., 1738 N. Mosley 











Louisville 6, Ben F. Offutt & Co., 2014 New Main St...... pacoser ivisenas: ¢ pals | 
Owensboro, Southern Tank & Mfg. Co., 1501 Haynes Ave. . 2767 
LOUISIANA 
New Orleans 13, Mechanical Eqpt. Co., 861 Carondolet. . 
New Orleans 9, Woodward-Wright Co., 451 Howard Ave 
Shreveport, Oil Eapt. Co., 105-107 Beach St 


MAINE 
South Portland, Portland Copper & Tank Works, Inc., 80 2nd St. .Portland 3-7276 
MASSACHUSETTS 


Boston 15, Petroleum Eqpt. Co., 7 Jers 
Cambridge 41, Lechmere Construction 
Lawrence, Jones Co., 21 Crescent St. 


Springfield, O. R. Cote Co., 556 St. James Ave... ". Springfield 4-4966 
Worcester, Eastern Tank & Eat. Mfg. Co., 379- 838. W. Cut OF. . Worcester 7-2351 
Worcester 4, Ge H. Jewett Co., 172-174 Shrewsbury St... . Worcester 5-2750 


Hi 
Grand Rapids 9, R. V. Seaman Co., 1350-4 AS nee Ave., S.W.. 3-3639 
Detroit 19, Edward F. Worden Co., 26460 W. Eight Mile Rd. .KEnwood 2.9070 
pagina, R. V. Seaman Co., 410 Janes Ave 3-6451 
MINNESOTA 


Mankato, Taylor Eqpt. Co 6692 
Minneapolis, Brown Steel Tank So. ag} S.E. 4th St Lincoln 6794 
Minneapolis 15, McDonald Mfg. Co., 829 S. Third St Atlantic 6303 
Minneapolis 2, Northwest Sotes Station Eqpt. Co., 918 Third Ave. .Main 5539 


Jackson, Petroleum Eqpt. Co., 835-37 Hooker Ave......... endeedseeke 3-8304 


Kansas City 3E, Butler Mfg. Co., 13th St. & Eastern Ave BEnton 7400 
Kansas City 7, Columbian Steel Tank Co., 1401 W. BAlItimore 5020 
Kansas City 8, Mid-West Equipment Co., “421 Southwest Bivd....HArrison 7295 
Kansas City 6, William A. Knapp Co., 714 Independence fue. . -HArrison by 4 
St. Joseph 24, Independent Distributing Co., 923 S. Eighth cbSedmihen 4-14 

St. Louis 10, Neumayer Eapt. Co., 723 S. Sarah St JEfferson 7199 
Springfield $, Cunnin Eapt. "Ce. inc., 1348 E. Commercial St........2-6701 
Springfield, Springfield Eqpt. Co., 1215 W. Walnut St.......eeceeeeeee+ +2106 





Phone No. 
MONTANA 
Billings, Eaton Metal Products Co., 501 N. 18th St... .....ceeeeeeee ess. 2139 
NEBRASKA 


Omaha : Cote Metal Products Corp., 13th & Willis Ave 
Omaha 8, A. Y. _ Mfg. Co., 1201 Dodge St 
NEW HAMPSHIR 
Littleton, E. J. ie Littleton 5743 
Manchester, A. E. Manchester 2263 
NEW MEXICO 
Albuquerque, Eaton Metal Products Co., 1824 N. Second St 
Albuquerque, Kohlhaas Tank & Eqpt. Co., 2272 N. First St 
Albuquerque, New Mexico Tank & Culvert Co., 1717 N. Sixth St..... 
NEW YORK 
Albany 5, Harold G. Anderson Eqpt. Corp., 177 Watervliet Ave. .Allbany 2-4464 
Buffalo 9, R. H. Wishman Co., 204 W. Utica Ave 
New York 6, Renick & Mahoney, Inc., 114 Liberty St........... 
Rochester 20, C. A. Brewer, 32 Byron St. 
Syracuse 4, Luke Sees, 1119 W. Onondaga St 
NORTH CAROLIN 
Raleigh, DAnaTA ol Eapt. Co., P. O. Box 1933 


— 
, Fargo Foundry Co., 92 N. Pac Ave.. 


Cincinnati 19, E. C. Werner, 2555 Auburn Ave AVon 5840 

Cleveland 13, Cleveland Pump & Supply -~ 1 ig Rockefeller Bidg.CHerry 1-1843 

Columbus 15, Ohio Oil Eapt. Co., 251 N. Fifth St.. ADams 5484 & LD 337 

Toledo 5, Tomlin Corp., 402 Front St Taylor 3571 
OKLAHOMA 

Enid, J. R. Gentry Co., 217 W. Maine 

Lawton, Lerencs Tank Co., 1 East B St 

Oklahoma cy Hes. s Supply Co., 2727 W. Reno 

Tulsa seosley les Co., O. Box 1259 


ey 9, Pacific Pumping Co., 526 N. W. Broadway... . . 
PENNSYLVANIA 

Conshohocken, H. W. Buzzard Co., 120 W. 11th Ags. . 
abe BLAND Penn Oil Eqpt. Co., 512 Sandusky St. . 


Providence 5, J. M. Trask, 459 Post Road 
NNESSEE 


Knoxville 17, RBM Co., 423-25 W. Depot St 

Memphis 5, H. A. Burge & Son, Inc., 674 Jefferson Ave 

Memphis 3, Cruzen Oil Eqpt. Co., 309. 15 Jefferson Ave.. 

Memphis, Newberry Eapt. Co., Inc., 683-85 Linden Ave 
7 2, Southern Co., 300 E. Georgia Ave 


al TESCO, 834 Walnut St 

a Willborn Bros. Co., Inc., 105 Houston St. . 
Corpus Christi, xagreen Eapt & Extinguisher Co., 710 N. Bronlee 
Dollas, Allied Oil ou. Se S. Pearl St.. 

EI Paso, Hills-Sutton Co., 1515 E. Paisano ead 
Ft. Worth, Gorbett Bros. ‘Welding Co., 648 N. Calhoun 

Ft. Worth, Gene Hill Eqpt. Co., 1920 E. Lancaster 
Houston, Gulf Coast Eqpt. Co., 1919 Leland Ave. 
Houston, White-Tucker Co., 2100 Pierce St. . 

Lubbock, Lubbock Machine & Supply Co., P. 2. Box 1138. 
San Angelo, Wendland Mfg. Co., 601 W. 11th St 

San Antonio, Wm. J. Kroschel, 2018 S. Flores Se cc caccketccss. Mamma Gao" 
Waco, Smith Machine Shop, New Temple Highway ; 3-6404 
— Falls, Texhoma Eqpt. Co., 1000 Burkburnett Road. . 2-2063 


. .4-8605 
.Montpelier 1306 


Webster 0282 
Atlantic 8055 


. Broadway 2571 


- Conthohaghen 6-0105 
CEdar 1-8822 


.. .4-5068 

. .2-4311 

er i, 
Randolph 8051 
3-3331 

Fortune 0308 


napen Atwood anet 


Salt Lake City 10, Robert Taylor & Sons, 1077 S. Main St............ 


Montpelier, Wyman’s Inc., 62 River St. . 
VIRGINIA 

Richmond 20, Pump & Tank Co., 3110 N. Blvd 
WASHINGTON 
wacen 99, Pacific Pumping Co., 114 W. Harrison 


Green Bay, Petroleum Eapt. Service, 412 Fatetow < Court Howard 2733 
Milwaukee 16, Galvin Petroleum Eqpt., Rt. 3, Box 803B. . Menomonee Falls 2-8612 
Milwaukee, Heil Wisconsin Tank Sales, 1235 $. 41st St Evergreen 3-0220 








SUPPLY AND DEMAND 





a@ year set in the 18-month expansion 
program. 

PAD now estimates that free-world 
refining capacity will be increased to 
5,800,000 b/d by end of 1953 when 
program runs out. Included in ex- 
pansion, PAD pointed out, will be 
cracking and lubricating oil facili- 
cies that will give foreign refining 
“greater flexibility.” 

Following comparison was given 
of what foreign capacity in special- 
ized facilities will stack up to by end 
of 1953 as against end of 1951: 

Catalytic cracking — 500,000 b/d 
(200,000). 

Catalytic reforming — 15,000 b/d 
(none). 

Thermal cracking — 900,000 b/d 
(879,000). 

Thermal reforming — 400,000 b/d 
(350,000). 

Lubricating oil—75,000 b/d (57,- 
000.) 

Increases in foreign capacities are 
welcome, PAD noted since demand of 
free-world for petroleum has risen 
at “an even more rapid rate” than 
in U.S.—-rate of about 460,000 b/d an- 
nually, and 420,000 b/d, respectively, 
over period 1949-51. 

Venezuelan Output—-Average crude 
oil production in Venezuela the first 
six months of 1952 rose 9.2% over the 
1951 period, according to the Minis- 
try of Mines and Hydrocarbons at 
Caracas. Average production by 
companies is shown below: 

Ist 6 mos. 1952 Ist 6 mos. 1951 
(figures in b/d) 

Creole 817,805 763,104 
Shell . 569,155 514,226 
Mene Grande 268,468 238,797 
Socony 57,197 46,534 
Mercedes 25,080 22,642 
The Texas Co 19,690 24,524 
Richmond . 18,681 13,899 
Atlantic 17,707 20,026 
Sinclair 13,036 11,779 
Phillips 10,477 6,175 
Pantepec 8,240 10,352 
British 947 958 
Guasare 3 

Totals 1,826,483 1,673,019 


June 1952 production for all companies av- 
eraged 1,824,642 b/d, down 19,765 b/d from 
May 1952, but 125,220 b/d ahead of June 1951. 


Pipe Line Boost—Capacity of Inter- 
state Oil Pipe Line Co.’s Shreveport 
to Baton Rouge crude oil trunk line 
system will be boosted from 107,000 
b/d to 133,000 b/d when construction 
project now being planned is com- 
pleted. 

Exports-Imports—Total imports of 
crude oil and products increased 37,- 
500 b/d during the week ended Aug. 2 
as compared with the previous week, 
API reports. Biggest gain was in 
crude oil imports while asphalt and 
residual imports showed a decline. 

U. S. exports of major products 
rose to an average of 195,000 b/d dur- 
ing the week ended July 11. This 
compares with the previous week’s 
exports of 173,000 b/d. Export of 
distillate headed the list at 74,900 b/d 
with residual second at 46,100 b/d. 


























fl 


vital 


for bulk plants 


Milvaco’s P-2915 Line Loading Valve. 
Dual poppet design provides utmost 
ease of operation . . . dual valve 
construction cushions valve 

closing and eliminates shock. 





for service stations 


Milvaco’s U-141-F Hose Nozzle Valve 
is an accepted standard in service 
stations throughout the country. 
“Permadisc” construction 

and “Flo-Control” trigger action 
eliminates kicks and chattering. 





for aviation use 


Milvaco’s P-2760 Underwing Valve 
Nozzle is now being used by 

major airlines to speed flight 
operations and eliminate re-fueling 
hazards. Endorsed by Northwest, 
Trans-World and Eastern Airlines! 





for tank trucks 


Milvaco’s P-870 Streamlined Truck 
Tank Faucet provides fast, smooth, 
economical operations. Special 
streamlining offers minimum 
resistance to flow, thus assuring 
time-and-money-saving unloading. 


@ In every field of the 
petroleum industry, Milvaco 
products are increasing 
efficiency speeding 


operations, reducing 


operational hazards. No 
MILWAUKEE VALVE COMPANY motter what your requirements may be, look 
Milwaukee 7, Wisconsin to Milvaco to provide the right valve 


NOW IN OUR Sist YEAR OF SERV for she tight jent 
TO THE PLUMBING AND HEATING INDUSTRY 








With a Rockwell Remote Registration System 
you get visibility unlimited plus “command post” 
control over all loading operations. Separate 
ticket printing registers for every meter on the 
rack are right before your eyes. Each register is 


electrically synchronized to record the measure- 
ment of its remotely located meter. No product 
can be drawn until you insert a ticket in the 
printer and you activate the electric circuit. 


. st consider the advantages of the Rockwe 
Sock of @ nae Just c vantag ockwell 
is electrically synchronized to one of system. You, or your dispatcher, have control 
ne Tepe prieting registers ln over every fill from a central office. Truck loading 
the central control room. . : 
is speeded. The human element of error is re- 
duced to a minimum. Plant security is increased. 
And the unalterable printed tickets can be used 
for delivery slips, for inventory control, for 
invoicing—in fact, to establish a sound basis for 
improved accounting. 


Of course the Rockwell Remote Registration 
System is completely safe—bears the UL seal of 
approval. And it can be easily applied to existing 
Rotocycle meter installations. Write for bulletin 
OG-324. 


ROCKWELL MANUFACTURING COMPANY 
PITTSBURGH 8, PA. 


ATLANTA BOSTON CHICAGO HOUSTON KANSAS CITY 
LOS ANGELES NEW YORK PITTSBURGH SAN FRANCISCO 
SEATTLE TULSA 
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ANNOUNCING THE BIGGEST 


OIL PROGRESS “ear \ 


IN HISTORY - ~ 
October 12”.. 18” 


Get ready now! Make this na- 
tion-wide event pay off for you. 
Progressive oilmen throughout the 
country will again be using this ex- 
citing annual event to tell their 
story locally. They know they’ll 
profit with lots of good will in their 
home towns. Now it’s more im- 
portant than ever to show how 
your firm is providing better, more 
efficient oil products, ever higher 
standards of service. 


Good Will is Good Business 


Get people better acquainted with 
your business — and 

. y,, You create good will 
om gy, that's sure to pay 


)Z 


off for you and your fem all the 
year through. 
Tie-in material available 
now! Make Oil Progress Week 
your week! Tie-in ads... pattern 
speeches. .. booklets. ..motion pic- 
tures...window posters. ..postage 
meter designs... billboard. ..radio 
copy—they’re all ready for you to 
use. It’s the biggest, best tie-in 
material the oil business has ever 
put together! 

Get in touch with your district 
O.1.1.C. office NOW! ...or write to: 


Oil Industry 


Information Committee 
50 West 50th St., New York 20, N. Y. 


DONT MISS THIS CHANCE TO WIN 
NEW FRIENDS IN Your COMMUNITY 


b) tN 


ae 


04% 


AUGUST 20, 1952 








five reasons why oil men 
specify INLAND steel containers 





OO 


D> imap steti CONTAINER COMPARY 


ea 
6532 SOUTH MENARD AVENUE + CHICAGO 38, ILLINOIS 
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‘KEEP AHEAD WITH , 


ARO sor sos? seony 


Easy to reach . . . easy to crack extra-tough fittings with 
“THE HUSKY” . . . ARO’S 10,000 Ib. gun! Keep it 
handy for fittings that can’t be serviced by high-pressure 
pumps ... ideal for trucks and under-the-hood fittings. 
Holds 400 shots of lubricant. Weighs only 3)4 Ib. 
loaded. ’ 

Choose ARO for profit! Complete line . . . advanced 
features in cabinet models, overhead reels and hand guns 
for your needs today! 


THE ARO EQUIPMENT CORPORATION, BRYAN, OHIO 


._, Without obligation, send the Aro Lube Catalog No. 19 with 
information on complete Aro line. 


Name 





Company 


LUBE EQUIPMENT: ae 


.. AIR TOOLS... HYDRAULIC EQUIPMENT | Civ 














ARE BETTER THAN ONE! 


One head, with single totalizer, was “good enough” in 
the early days of liquid metering. But today’s demands 
for greater accuracy and modern accounting methods 
require two heads. One counter registers gross gallons; 
the second records gallons corrected to a true volume 
at 60°F. base. 


The Dual Head Adaptor is another first for A. O. Smith 
in its development of functional meter accessories. A 
boon to accounting, it permits you to dispense gross 
gallons and keep your inventory on a net gallon basis. 
See nearest SMITHway dealer for complete information. 
Write for Bulletin No. 125. 











DEPENDABILITY THROUGH 
RESEARCH AND ENGINEER- 
ING. To Petroleum Meters, the 
Meter Division of A. O. Smith de- 
votes the same hi standards of 
research and engineering which 
have distinguished all of prod- 
ucts of this firm for 77 years. 


4 


~ Ree maa - . = 
DUAL HEAD ADAPTOR includes two counters, one 
indicating “‘gross’’ gallons and the other “net”’ * & 


gallons or true volume at 60°F. Illustration 

shows No. 314 Large Numeral Counter and 

Ticket Printer recording sales on gross gallon D 1 Vv 1 S | oO N 
and No. 104 non-reset counter totalizing 

thru-put at 60°F. Any counter may be used on 

either gross or net basis. FACTORIES: 5715 SMITHWAY STREET, LOS ANGELES 22, CALIF. P.0.BOX 500, SUCCASUNNA, NJ. 


Offices: New York, Chicago, Houston. Canoda—Toronto, Vancouver. 
International Division—Milwovkee 1, Wisconsin. 
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PRESSURE-LUBE HOSE reine PUMP HOSE reinforced with 
forced with “Cerdure" rayon ‘‘Cordure"’ is stronger and 


AIR HOSE reinforced with “Cor- CAR-WASH HOSE reinforced 
dura” rayon is stronger, longer with “Cordure” rayon is light — 
tasting. y 


nit eens teins 


end flexible, handles easier. — 


a «nln line oe ate 





HOSE IS LIGHTER, TOUGHER ... GIVES BETTER SERVICE 


when it’s improved with Du Pont “Cordura” High Tenacity Rayon 


Something has been added to the fuel 
hose you see above. Inside it is an “un- 
seen component” that makes it lighter, 
more flexible . . . yet stronger, more 
durable, better able to withstand rough 
usage. It is improved with Du Pont 
Cordura* High Tenacity Rayon. 

This Du Pont rayon makes such a big 
difference because fibers of ““Cordura” 
are inherently stronger than natural fi- 
bers. They enable manufacturers to make 
hose much thinner . . . yet much stronger. 


Next time specify hose reinforced with 


Greater strength with less bulk! Unlike 
natural fibers, “Cordura” is made in 
long, unbroken strands. So there are no 
loose ends in the reinforcing fabric to 
pull apart under stress. 


If you want better, more efficient serv- 


ice Out of every hose you buy, ask your 
supplier to give you hose reinforced with 
Du Pont “‘Cordura”’ High Tenacity 
Rayon. E. I. du Pont de Nemours & Co. 
(Inc.), Textile Fibers Dept., Wilmington 
98, Delaware. 


GU POND 


66. u. 5. pat. OFF 


080% Anniversary 


..» THROUGH CHEMISTRY 


. <n od 
BETTER THINGS FOR BETTER LIVING @ . cm 


High Tenacity Rayon 


STRENGTH AT LOW COST 





MARLOW PUMPS DO MORE... 


THAT'S WHY MORE 
BULK PLANT OPERATORS 
CHOOSE THEM EVERY DAY 


Photos and installation by Southern Pump and Tank Co. 
Siler City Oil Company, Siler City, North Carolina, uses these four low-cost Marlow vertical self-priming 


centrifugals to increase flow from storage to the loading nozzles. They pump fuel oil, kerosene, regular 
gasoline and high test gasoline at 90 to 110 gallons per minute. 


This bulk plant operator is one of many 
who have found that Marlow Self-Priming 
Centrifugals can do a lot to help an oil man 
make money. At the loading rack, for instance, 


operation and will not vapor lock. 


Known as the Marlow EVP series, these 
pumps offer the advantages of low installa- 


these Marlows prevent costly bottle necks . 
they cut loading time and costs, and speed de- 
liveries so more customers can be served. 


tion costs and require little space. Few piping 
changes are necessary because the suction and 
discharge fittings are directly opposite. They 


just can’t be beat for dependable, low-cost 
petroleum products handling 

where viscosities are less 

than 100 SSU. 





The Marlow vertical self-priming centrifu- 
gal has all the advantages of the other Mar- 
low self-primers. It stays highly efficient even 
after long hard use . . . because self-priming 
design eliminates rubbing surfaces. For the 
same reason, tank scale, welding shot and 
other abrasive solids have practically no effect 
on a Marlow. It can pump from underground 
storage as well as above ground because it is 
entirely self-priming. And a Marlow is quiet in 

in Canada contact 

Pumps and Softeners, Ltd., London, Ontario 


MARLOW PUMPS 


598 GREENWOOD AVENUE 
RidG#twW Oo Oe , (NN 2 2 
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Family habit...the corner service station ! 


Not long ago, the neighborhood service station 
was only a gas station. But, today, it’s a com- 
munity institution, It’s a family habit—the place 
to buy most everything automotive. And motor- 
ists name it their preferred source for tires, 
batteries and accessories! 


To put the nation’s top service stations to work 
in your interest, it’s necessary to get the nod 
from oil companies and oil jobbers. More than 
simply word from the front office that you’re in! 
You need the acceptance of top executives, plus 
the backing of their sales and merchandising 
staffs—the oil men who live with the service sta- 
ticns day-to-day, whose job it is to help build 
those TBA sales, 








Best way to reach marketing men who plan 
and influence TBA selling programs through the 
nation’s best service stations is through adver- 
tising in National Petroleum News .. . the oil 
industry’s marketing magazine! 

Write for complimentary copy of NPN’s 1952 
edition of “TBA Directory and Buyers’ Guide”. 


is the oil industry's designa- 

tion for tires, batteries and 
accessories now being sold in planned 
programs directed by oil companies and 
oil jobbers, conducted through the na- 
tion's best service stations, promoted by 
National Petroleum News. 














1213 West Third St., Cleveland . .. Offices in New York, 


AUGUST 20, 1952 





nd 
with efficient pumps @ 
accurate meters. 
operators know 
will warn 


they 


Cost conscious 
that reliable meters not 
you of profit losses beto 


happen. or 
ct your profit margin 
it ters you 


the best pumps cee 


J co. 
can buy: That's G POSITIVE DISPLACEMENT 
ous Operator 
# Cost Conscio® 


METERS & PUMPS 


You can pump more gallons with a Granco 
Pump, and accurately measure your profits 
to the last drop...with a Granco Meter. 


The Granco rotary positive displacement 
Servi principle assures minimum wear and maxi- 


‘+ mum efficiency. 
ufactured by GRANBERG CORPORATION, Oakland 8, California 


y for every 
METERS from 40 Petroleum 
to 1400 6. P.M. : 
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NUMBER ONE! 


Noaotional is the Nation's Number One Fuel Oil Hose, preferred 
by thousands of Oil Men for its durability, economy, and ease 
of handling in all kinds of weather. 

National's exclusive loom-braided construction combines the 
extra strength of close-woven looming with the flexibility of open- 
weave braiding. National's all-service compounding remains flex- 
ible even in zero weather — is impervious to all fuel oils and gaso- 
lines — resists abrasion and cutting, will not crack 6r check. And 
National's Re-Usable Couplings save users thousands of dollars 
year after year. 

To avoid costly hose failures, standardize on National, the num- 
ber one hose. Call your National Hose Distributor now, for a time- 


and-money-saving check-up. 


YJuel 
Oil 
Hose 


RE-USABLE COUPLINGS 
SAVE THOUSANDS OF 
DOLLARS 


National Couplings are designed 
to save money for you each fime 
re-used. Annual savings to Na- 
tional Hose customers add up to 
thousands of dollars. 

Simply cut off and return serv- 
iceable couplings to your National 
Hose Distributor. He will be glad 
to attach them to new hose for 
you without labor charge. 


DISTRIBUTORS IN PRINCIPAL CITIES .. Catalog on Request 


Aattional Hose 


PREFERRED NATIONALLY 


AUGUST 20, 1952 














Why 
PETROLEUM MARKETING 
FIRMS use 


HYSTER 20 Lift Trucks 


INDOOR AND OUTDOOR EFFICIENCY. The Hyster 20 (2,000 Ib. 
capacity) works equally well in distribution terminal warehouses 
and in the open spaces of yard storage. Gets in and out of tight spots 
or nafrow passageways quickly, efficiently. Pneumatic tires. Trun- 
nion mounted steering permits great maneuverability. 

GETS JOBS DONE IN A HURRY. Hyster 20 is fast, stacks high, 
goes anywhere. Easy on floor surfaces, on the operator, and on loads. 
Simple to operate. Low maintenance costs. Used where the work 
load is greatest, Hyster cuts the heart out of materials handling costs 
—adds to net profits by saving time, money, manpower. 

SEE YOUR HYSTER DEALER for a demonstration and list of own- 
ers. Or write for literature. 


HYSTER 
COMPANY 


THREE FACTORIES 


eens eee cans oe 
1802-74 North Adams Street. Peoria 1, IMinsis 
1010-74 Myers Street... Danville, Illinois 
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Public to Hear ‘Secret’ Cartel Report; 
MSA Repeats Price-Gouging Charges 


WASHINGTON — President Tru- 
man has approved release of the Fed- 
eral Trade Commission’s massive re- 
port on the "international oil cartel” 
and the Senate Small Business Com- 
mittee under Senator Sparkman (D., 
Ala.) expected to begin distributing 
copies within a matter of days. 


Public disclosure of the document, 
with a number of deletions to protect 
U. S. foreign relations, was inevitable 
in view of the charges and counter- 
charges and publicity it brought on. 
There is more than a suspicion that 
the secrecy itself and the maneuver- 
ings to remove the secrecy label were 
at least partly attributable to a plan 
for a careful build-up in the public 
mind. 


That report, and the Justice De- 
partment’s “oil cartel” grand jury in- 
vestigation beginning Sept. 3—the 
real center of the swirling “cartel” 
typhoon—are expected by some po- 
litical strategists to have an impact 
on the presidential campaign. Mr. 
Sparkman, who also is the Demo- 
cratic vice presidential nominee, has 
been seeking public disclosure of the 
report for some time. 


Mr. Sparkman said the report, in 
10 chapters, presents “a comprehen- 
sive and integrated picture of the 
operations and business arrangements 
in the international oil industry. As 
such, the report should contribute 
materially to public understanding of 
international cartels and their effect 
on small businessmen and consum- 
ers.” 


He said that his committee will 
“make time available in public hear- 
ings” if “any interested party re- 
quests to be heard.” A subcommittee 
under Senator Long (D., La.) already 
has touched on the “cartel” matter 
during antimonopoly hearings. 


Mr. Sparkman has now tentatively 
set Aug. 27 and 28 for testimony 
from companies wishing to be heard, 
but is leaving initiative up to them. 


Stage Being Set—Announcement 
of the release headed up these rapid- 
fire developments on the “cartel” case 
as the week opened: 

1—Mutual Security Agency Deputy 
Director W. John Kenney told Sena- 
tor Hennings (D., Mo.) there were 
three reasons why MSA had stopped 
financing shipments of crude oil to 
European countries: 


(a) “This agency's dissatisfaction 
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with the prices charged by the oil 
companies for crude oil shipments 
and our belief that such prices were 
in excess of those permitted under 
our regulations.” 

(b) The “time was ripe” for dis- 
continuance of the financing because 
it was now possible for oil companies 
to accept payment largely in foreign 
currencies and goods, and MSA has 
long believed this should be done 
when feasible. 

(c) Congress had indicated last 
spring that MSA funds “would be 
severely cut.” 

On the strength of the Kenney let- 
ter, Mr. Hennings loosed another 
broadside against what he called “a 
giant international oil cartel which 
is powerful enough to dictate its own 
prices and terms to our own govern- 
ment.” 

2—At least some of the compa- 
nies involved in the DJ “cartel” grand 
jury investigation have been denied 
additional time beyond Sept. 3 to 
produce the vast amount of docu- 


.ments and records called for in the 


government’s subpoena. 

3—DJ has notified the State De- 
partment that it may be called upon 
to assist in the “cartel” action. How- 
ever, instructions to State so far 
have been described as “nebulous,” 
and it was not immediately apparent 
just what duties State would be asked 
to perform. 

4__The second “batch” of DJ sub- 
poenas has been issued, or will be go- 
ing out shortly. DJ declined to name 
the parties to receive them. 


FTC Report Outlined—Mr. Spark- 
man noted that the FTC document is 
“a factual report” and “as such is 
subject to a variety of interpreta- 
tions.” He added that “only upon the 
completion of such hearings (if the 
oil companies desire them), if and 
when they are held, will the commit- 
tee issue its conclusions concerning 
the effect of the alleged oil cartel on 
small business and the consuming 
public of America.” 

Mr. Sparkman outlined the report’s 
contents by chapters as follows: 

1—Geographical location of world 
petroleum resources. 

2—“Traces substantial control by 
seven international oil companies over 
the petroleum industry of the world.” 

3-“Explains the reasons why ma- 
jor oil companies, more than 25 years 


ago, originally became interested in 
foreign oil.” 


4—Historical account of the “first 
major international oil venture, the 
Iraq Petroleum Co.” 

5—-Details ‘“‘common ownership” of 
oil resources “by the major compa- 
nies” in the Middle East. 

6 & T7—*“Discusses arrangements 
among oil companies to buy and sell 
oil from and to each other.” 

8—Gives “a detailed account of the 
general production and marketing 
agreements entered into by these sev- 
en companies to control and regulate 
the flow of oil.” 

9—-Shows application of “over-all” 
agreements to specific foreign coun- 
tries and presents statistical infor- 
mation “on the market-sharing done 
by the major oil companies.” 

10—Traces operation of the “bas- 
ing point system as an international 
pricing mechanism for oil.” 


Mr. Sparkman said that “one im- 
portant reason” for releasing the doc- 
ument “is to subject the activities 
of great concentrations of economic 
power to the spotlight of publicity.” 


He said the release would not jeop- 
ardize national security; and “would 
not undermine the aims of our for- 
eign policy.” He did not specify what 
deletions were made, but it seemed 
that perhaps two full chapters had 
been removed. He had outlined to 





Invites ‘Cartel’ Testimony 


WASHINGTON — Senate 
Small Business (Sparkman) 
Committee has tentatively set 
Aug. 27 and 28 for the hearings 
of testimony from any oil com- 
panies involved in the Federal 
Trade Commission “internation- 
al oil cartel” report. 


Committee said it would make 
galley proofs of report available 
immediately to any companies 
seeking them, so they would 
have sufficient time to prepare 
testimony. However, committee 
said, companies must request 
opportunity to be heard—initi- 
ative must come from them. 


Seven companies named in re- 
port are: Standard Oil Co. (New 
Jersey), Socony-Vacuum Oil 
Co., The Texas Co., Standard 
Oil Co. of California, Gulf Oil 
Co., Royal Dutch Shell Co., and 
Anglo-Iranian Oi] Co. 
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President Truman in a recent letter 
just what parts should be taken out 
before public release. 

It was understood that these de- 
letions bear heavily on Iranian de- 
velopments and might have an ad- 
verse effect on the Mossadegh gov- 
ernment if made public. 

The Kenney Letter—In his letter to 
Mr. Hennings, Mr. Kenney said the 
senator was wrong in believing that 
the halting of financing would cause 
European countries to buy crude oil 
with “free dollars.”’ Instead, he said, 
an “actual reduction in total dollar 
cost” should result “if consumers’ re- 
sistance forces a reduction in FOB 
prices or tanker freights. 

However, Mr. Kenney also had this 
to say: 

“I should point out that this agency 
has no power to force price reduction 
on unwilling suppliers except to the 
extent that our bargaining power is 
strong enough to do so. We were able 
to utilize our bargaining power in the 
first year and a half of operations 
to obtain several price reductions, 
but our effort in this instance has 
not been successful.” 

Up in Arms—Mr. Hennings de- 
clared: 

“If the U. S. government is pow- 
erless to deal with this oil cartel, as 
MSA suggests, then certainly Con- 
gress must act to protect our citi- 
zens against such exploitation.” 





Chance to Kill Rumors 


NPN News Bureau 

NEW YORK—<Announcement 
that Federal Trade Commis- 
sion’s “cartel” report is to be 
released brought the following 
observations from Chairman 
Frank W. Abrams of Jersey 
Standard. 

“At least we shall now have 
substance to deal with instead 
of the rumor and innuendo 
which apparently have deliber- 
ately been associated with the 
preparation and suppression of 
this so-called ‘secret’ report . . . 

“There is nothing in the ad- 
vance stories by those who re- 
putedly have seen it to suggest 
that the charges attributed to 
the report are any other than 
arbitrary interpretations aimed 
at distorting actions and cir- 
cumstances which have in fact 
an entirely different and proper 
significance. 

“I want to repeat categori- 
cally that (Jersey) is not a part 
to any international oil cartel 
and in fact doubts that such 
a cartel exists, nor is it a party 
to any illegal arrangements of 
any kind anywhere in the 
world.” 











Contending that “the oil cartel” is 
“powerful enough to dictate its own 
prices and terms which are admit- 
tedly discriminatory and onerous in 
their effect on the American tax- 
payer,” Mr. Hennings asserted that 
“the cartel continues to charge Eu- 
rope more for Middle East crude oil 
that it charges for the same crude 


shipped to the United States and 
Canada.” 

“This practice is monopolistic 
price discrimination,” he charged, 
adding that the “extra price” comes 
from the American taxpayer—‘“the 
victim of this giant conspiracy’— 
who must make up Europe’s dollar 
gap. 


Jobber Earnings Forms in Mail Soon; 
Ellis Urges Early Push for Survey 


NPN News Bureau 
WASHINGTON—Although the Of- 
fice of Price Stabilization is expected 
to have reporting forms in the mail 
very soon, fuel oil jobbers don’t have 
to wait to apply for a net earnings 
survey in their area. 


This point was emphasized by Otis 
Ellis, general counsel, National Oil 
Jobbers Council. 


He said jobbers should apply im- 
mediately to their district or regional 
Office of Price Stabilization offices 
for the surveys. The information 
sought on OPS Form 151 can be sup- 
plied later after OPS has determined 
that a survey will be made. 


“If there is any dispute between 
the district office and the jobbers in 
a given area as to whether or not 
the survey will be made, this office 
should be notified, giving all details, 
and I will take the matter up with 
the Petroleum Branch of the Wash- 
ington OPS office,” Mr. Ellis said. 


Mr. Ellis also emphasized that each 
person filling out Form 151 should 
mail it to the applicable regional or 
district office. That is, there should 
be no assimilation or compilation of 
forms by state associations, although 
aid in filling out forms may be ex- 
tended to individual jobbers. 

The Questionnaire—The form it- 
self is called a petroleum marketers 
survey and gives these reasons for 
the information requested: 

“Its purpose is to determine wheth- 
er present earnings on sales of light 
heating oils in your marketing area 
are below those of two years ago. 
All known Independent dealers in 
the marketing area have received 
copies of this form; if any other such 
seller has not received a copy, he may 
request forms from the OPS district 
office. Unless OPS receives com- 
pleted forms from a sufficient num- 
ber of dealers, it cannot act to con- 
sider the upward revision of present 
ceilings in your marketing area. 
Therefore, you are requested to re- 
turn this form, completed according 
to instructions to your nearest OPS 
district office. The request for data 
was drawn up in consultation with 
representatives of your industry. It 
represents what they regard as the 


most convenient means of reporting 
the facts required by OPS to make 
a judgment as to earnings. The 
original copy of the form is to be 
returned to the OPS district office; 
the second copy is for your use if 
you wish to retain it. 

“In your area, only Independent 
dealers are included in this survey. 
Any upward adjustments in ceiling 
prices, however, will apply to all sell- 
ers of heating oils to consumers.” 

Type of Operation—The person fill- 
ing out the form is first asked to 
check whether he is an integrated 
supplier selling light heating oil to 
consumers, whether he is an Inde- 
pendent supplier now selling light 
heating oils but with no business 
records for the period of June 1, 
1949, to May 31, 1950, or whether he 
is a nonseller of heating oils to con- 
sumers. 

Form then calls for operator’s 
name, address, type of operation 
(bulk or otherwise), and type of or- 
ganization (corporation, partnership, 
etc.). 

Business Status—Next is a sales 
report on light fuels at tank wagon 
sold from June 1, 1949 to May 31, 
1950, and also from June 1, 1951 to 
May 31, 1952. Amounts are given 
in gallons and dollar value, and 
broken down between sales to con- 
sumers and resellers. 

Other information asked for is a de- 
tailed report on expenses, including 
operation of yard, delivery and other 
direct expenses and administrative 
and general expenses. 

The form also notes that if there 
were any increases or decreases in 
wages or employe benefits or other 
expenses directly related to labor 
costs during or since the fiscal year 
ending in 1952, the jobber should at- 
tach a separate statement showing 
what his expenses for handling light 
fuel oils would have been if his cur- 
rent rates had been in effect through- 
out his fiscal year ending 1952. 

Form is relatively simple, con- 
sidering government forms in gen- 
eral. There are only two pages 
which need to be filled out, and if a 
jobber’s records are complete and up 
to date, filling out Form 151 will 
not take a great deal of time. 
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Proposed Storage for Winter Season 
Hardest Hit by Recent Steel Strike 


NPN News Bureau 
WASHINGTON—As had been ex- 
pected, one of the heaviest impacts 
of the steel strike has been on stor- 
age facilities, particularly those 
needed for the approaching winter 
season. 
Some of them just won’t get fin- 
ished in time. 


For example, Esso Standard had 
expected to have a 2,700,000 bbls. 
heating oil storage project ready but 
the strike caused such delays the 
tanks will not be ready for the com- 
ing heating season. 

The erection of 1,000,000 bbls. stor- 
age along the Plantation Pipe Line 
and 500,000 bbls. on Southeast Prod- 
ucts Pipe Line by Sinclair also has 
been set back by about four months. 


Also, the company predicted from 
three to four months delay in plans 
to build 108,000 bbls. storage at Mil- 
waukee, Wis., and 120,000 bbls. at 
Allentown, Pa. Half of the new ca- 
pacity is slated for heating oils stor- 
age and originally was planned for 
completion between Nov. 1 and the 
end of the year. 

It seemed virtually certain that a 
number of other storage projects 
would also be delayed, thus putting 
another winter strain on supply in 
some regions. As one unhappy PAD 
official put it recently, when there’s 
a shortage of materials, it’s usually 
the storage projects which have to 
give way to other projects so that 
storage facilities continue to tag 
along behind needs. 2 


Just how severe the steel strike 
impact is going to be on storage 
can’t be measured yet, but it’s plain 
from the above that considerable 
damage has already been done and 
the end is not yet in sight. 

Defense Production Administration 
gave recognition to the general stor- 
age situation last week by approv- 
ing an expansion goal of 250,000 tons 
of fabrication steel to bring the an- 
nual production capacity to 1,500,000 
tons by July 1, 1953. DPA said the 
expansion is limited to custom-built 
process and storage vessels (for oil 
and other industries). 

This program wasn’t quite as sig- 
nificant as it sounded because it was 
post dated to Jan. 1, 1951. Thus, 
some of the expansion already has 
taken place. DPA said rapid tax 
write-off certificates had been ap- 
proved for “a large percentage” of 
the goal. 


Weigh 1953 Allotments—On mate- 


up, it will take the January and Feb- 
ruary output to fill tickets issued for 
third and fourth quarter use. There- 
fore, since that would leave only 
about one month’s supply for, first 
quarter distribution, DPA is debat- 
ing whether to skip first quarter al- 
lotments entirely and add any avail- 
able production to either the fourth 
quarter or to the second quarter of 
1953. A DPA official said the agency 
would have to decide soon. 

Meanwhile, a PAD components of- 
ficial was reasonably cheerful about 
the outlook for component parts. 
Earlier, there had been some grim 
forecasts but this official said that 
while he expects component supplies 
to be tight as a drum for some time, 
he doesn’t think there will be many 
crippling effects. He said inventories 
absorbed much of the strike blow 
and that some adroit juggling of sup- 
plies between companies and between 
industries had helped further. 

Tubular Goods Tight—-PAD was 
more disturbed over the immediate 
shortage of oil country tubular goods 
in emergency field stocks. 

Deputy PAD J. Ed Warren an- 
nounced that the agency is holding 
up 150 approved applications for 
purchase from emergency field stocks 
because there is no pipe. 

He said it was true that some tubu- 


lar goods were being delivered by 
the mills but that these deliveries 
had been scheduled for the second 
quarter or earlier. In other words, 
there was some tubular goods mov- 
ing but it wasn’t moving into the 
emergency stocks. Therefore, wild- 
catters were being pinched. 


Oil Storage Projects 
Get DPA Tax Approval 


NPN News Bureau 

WASHINGTON — Defense Produc- 
tion Administration has granted rap- 
id tax-write-offs to the following pe- 
troleum storage projects. They are 
listed herewith with name of com- 
pany, location of facility, type of fa- 
cility, amount certified and write-off 
percentages. 

Atlantic Refining—Philadelphia, pe- 
troleum storage, $1,849,274, 40%. 

Pure Oil—Greensboro, N. C., pe- 
troleum storage, $307,548, 40%. 

Atlantic Refining—Charlotte, N. C., 
petroleum storage, $87,970, 40%. 

Atlantic Refining—Greensboro, 
N. C., petroleum storage, $96,230, 
40%. 

Atlantic 
S. C., petroleum 
40%. 

Platte Pipe Line—Holdredge, Nebr., 
Gower, Mo., and Montgomery City, 
Mo., oil pipe line, $1,416,908, 25%. 

Cities Service Refining—Lake 
Charles, La., petroleum storage, $2,- 
000,000, 40%. 


Refining — Spartanburg, 
storage, $77,290, 





Objective—Improved Oil Heating Efficiency 
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ONE-HALF AS MUCH OIL is required to heat the average home today compared 

with 30 years ago. This accomplishment is the result of research by oil men. Shown 

here is Shell Oil Co.’s oil burner laboratory at Sewaren, N. J. where continuous search 
goes on for making oil heating more efficient and convenient 


rials as a whole, DPA is still ponder- 
ing what to do about first quarter 
1953 allotments. The way the agency 
has the steel supply situation sized 


AUGUST 20, 1952 23 











THE WEEK’S OIL NEWS 





OPS Sticks to No Decontrol Decision 
Despite Lower Residual, Lube Prices 


NPN News Bureau 
WASHINGTON —tThe fact that the 


oil industry can look for no decon- 
trol action from the Office of Price 
Stabilization was underscored again 
this week. 

The Petroleum Branch recommend- 
ed some time ago that crankcase 
drainings be exempted from price 
regulations but it has no intention 


—_— 


of recommending further “suspen- 
sions of ceilings” even though it rec- 
ognizes certain “softness” indications 
in some areas. 


It has taken cognizance of industry 
reports, for instance, that lubricat- 
ing oils and heavy residual fuel oil 
supplies are far above demand, re- 
sulting in some lowering of prices. 


Simpler and easier to install. 
No fussy alignments, fewer parts. 


Choice of pump location, 
for greatest convenience. 


Simplified piping, less costly to 
install, minimum flow friction. 


0 Pump can be placed where it is easily 
accessible for any required servicing. 


reasons 


why & 


FLEXIBLE SHAFTS 


solve your 
tank pump 
drive problems 


No location problems with Stow 
Tonk-Pump Drives! Just put the pump 
where it's most convenient. Stow 
tank-pump drives compensate for 
relative movement...give trouble-free 
service that keeps your tankers on 


the job. 
é 


ay 


sh 


MANUFACTURING CO. 


21 Shear St 


Binghamton, N.Y 





But, so far, agency spokesmen reject 
the possibility of recommending the 
dropping of controls of these prod- 
ucts. 

Late last spring, Price Stabilizer 
Arnall told Congress that OPS would 
lift controls where feasible and where 
it would not result in cost-of-living 
boost. Generally, he said, the prod- 
uct must be selling below ceilings; 
be in adequate supply; and the price 
would not immediately shoct up to 
puncture the then-existing ceilings. 


A recent inventory report shows 
that lubricating oils stocks were up 
more than one million bbls. over a 
year ago. 

And a recent military lubricating 
oils bidding resulted in offerings es- 
timated at 175,930,000 gals. when the 
military was seeking only 12,492,000 
gals. Prices bid were as much as 
6c per gal. below comparable bidding 
six months earlier. 

However, OPS takes this attitude: 

There is no assurance that the 
present supply picture will remain 
the same. The “softness” is confined 
to primary and secondary sales, not 
yet felt at retail where the consumer 
benefits. Maintenance of price con- 
trols imposes no harassment of in- 
dustry because there are no “report- 
ing requirements” involved. 

Therefore, the Petroleum Branch 
has no intention of recommending 
any price suspension actions at this 
time. 

Coupling this with the disclosure 
of Arnall’s letter to the Texas Inde- 
pendent Producers & Royalty Own- 
ers Assn. giving a flat “no” to decon- 
trol of crude oil, it is obvious that 
no major decontrol action will be 
forthcoming. 


Other Developments— The dead- 
lock continued between the branch 
and OPS’ Clearance Committee on 
proposed petroleum transportation 
pass-through modifications. The 
branch apparently will continue to 
insist that a pass-through of “in- 
bound” transportation costs should 
be permitted without relating this 
need to any of the agency’s estab- 
lished earnings standard regulations. 

The committee seems just as de- 
termined that change must be justi- 
fied by showing that persons who 
would benefit by the change are 
now losing money because of cur- 
rent OPS policy. 

The branch evidently is attempting 
to make a case something like this: 
some industry segments, because of 
customary trade practice, now are 
not penalized by inbound costs be- 
cause they have none, relatively 
speaking, while other segments must 
absorb these costs, putting them in 
an unfavorable market position. 

Thus, a Gulf Coast refiner with 
virtually no inbound costs on com- 
ponents can process and blend them 
into products which he sells in the 
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Midwest on a delivered basis, thereby 
also avoiding outbound costs. 


But an Independent processor or 
blender in the same Midwest market 
must pay transportation costs from 
this same refiner, then cannot pass 
them along under present policy. 


It is argued that attempting to jus- 
tify the regulation change on the 
basis of any earnings standard would 
harass the small Independent; that 
it could not be justified on an in- 
dustry basis because large and small 
segments would have to be lumped 
together; and that such action would, 
in the end, disrupt present trade 
practices. 


Reversal Looms—OPS may soon, in 
effect, reverse its earlier ruling on 
denying inland refiners and primary 
suppliers permission to take the 0.65c 
per gal. tank car price increase in 
“fringe” market areas under the East 
Coast fuel oil price boost order. 


Letters have been prepared in an- 
Swer to several queries on the mat- 
ter. They refer to the portion of SR 
10 to CPR 17 (East Coast order) 
which says in part “on sales at 
point where the seller's price for 
these products is customarily based 
upon the selling price at a point 
named in paragraph (a) of this sec- 
tion, (East Coast points) the ceiling 
prices may be increased by the 
amount of the adjustment .. .” 


This would have the effect of re- 
versing the original OPS opinion, al- 
though the agency can now say it 
merely is pointing to specific lan- 
guage in the regulation which has ex- 
isted all along—that it is not ac- 
tually changing its attitude. Inquir- 
ies came from several points—among 
them, the National Oil Jobbers Coun- 
cil, Independent Refiners Assn. of 
America and National Petroleum 
Assn. 


West Coast Crude—tIn California, 
crude oil producers seeking increased 
ceiling prices have lowered their re- 
quest to 1948 prices so that new 
high prices would be avoided, accord- 
ing to Stark Fox, executive vice pres- 
ident, Oil Producers Agency of Cali- 
fornia. 


The April 18 request to OPS asked 
for increases ranging from 3c to 70c 
per bbl., depending on gravity, with 
no increases sought for crudes over 
32 gravity. 

The revision requests increases 
starting from about 50c to 60c per 
bbl. for 10/11 gravity and diminish- 
ing to zero in the 25/30 range. 


Roland M. Preisman, petroleum and 
coal assistant to the Fuels Division 
director, said that the proposal defi- 
nitely will be forwarded to the West 
Coast for a “field investigation” of 
the facts as soon as Washington is 
sure it knows exactly the questions 
it wants answered. 
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Cash Dividend Payments 
Of Refiners Show Boost 


WASHINGTON—Oil refining corp- 
orations showed a greater increase— 
both in dollars and percentagewise— 
in cash dividend payments for first 
seven months of 1952 than any other 
manufacturing corporation, Depart- 
ment of Commerce said this week. 

Commerce's Office of Business 
Economics report shows that publicly 
reported cash dividend payments by 


refineries increased from $404.7 mil- 
lion in first seven months of 1951 to 
$483 million in the first seven months 
of this year—a dollar increase of $78 
million and a percentage rise of 19%. 


Combined manufacturing industry 
dividends were down 4%-—from $207 
million in July 1951 to $199 million 
in July 1952. Bureau said decreases 
recorded for food, chemical and auto- 
mobile industries were largerly ac- 
counted for by irregular dividend 
action by a few big companies. 


DON’T RISK PAINT FAILURE 


New, free book brings industrial painting facts up to date. We 
don’t make paint. But to help you get full value from the paint 
you buy, we'll send you this fact-packed book on aluminum 
paints. Read it before you plan another paint job. It can save 


you time and dollars. 


You may know that aluminum paint is best for many places in 
your plant, but do you know what kind of aluminum paint is 
best for each job? Some are specially formulated for painting 
metal and masonry, others for wood, others for heated surfaces. 
Mail the coupon for the free book that answers 
these and hundreds of other paint questions. 


SEND FOR FREE BOOK 


ALUMINUM COMPANY OF AMERICA, 
Paint Service Bureau, 1789-H Gulf Bidg., 
Pittsburgh 19, Pennsylvania. 


Please rush me free copy of “Painting with Aluminum.” 


Nome (please print)__ 
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Painting Dp 
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We plan to paint the following _._ 
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DEPENDABILITY of supply! 


Ask any Skelly Oil Dealer how he’s fared during times when normal 
deliveries were almost impossible! 

He‘s always done all right because Skelly Oil Company pledged “Depend- 
ability of Supply” 33 years ago when they began ‘operation. Come any 
emergency — Skelly comes through with a constant, dependable supply. 











DEPENDABILITY of Merchandising Support! 


Skelly covers all the bases for you! 
1.RADIO . . . Alex Dreier and Lloyd Burlingham 
on the NBC network. 

2. NEWSPAPERS .. . Gigantic new newspaper ad- 
vertising campaign now breaking! 

3. FARM PAPERS .. . complete coverage of the im- 
portant rural market. 

4. OUTDOOR ADVERTISING .. . that sells the cus- 
tomer at the wheel. 

5. LOCAL ADVERTISING. 


6. A TESTED MERCHANDISING AND SELLING PLAN. 


DEPENDABILITY of Money-Back 


Guaranteed Products! 
You can proudly sell every Skelly petroleum product, 
every Skelly “T.B.A.” product. For more than 33 
years, every Skelly product has been offered to the 
public with a Money-Back Guarantee of satisfaction. 
Find out what Skelly Dependability will do for you. 
Write for all the facts! 





/ € 
the Franchise with « Future! 
SKELLY OIL COMPANY 


Marketing Headquarters: Kansas Missouri + Division Offices: 
KANSAS CITY = CHICAGO = MINNEAPOLIS « OMAHA © DENVER - DALLAS 











THE WEEK’S OIL NEWS 





Introducing— 


E. E. Fogle 


New OPS Oil Price Chief 


Office of Price Stabilization has a 
new man on the job who will have a 
lot to say about how much oil com- 
panies charge for their products. 


He is E. E. Fogle, who recently 
assumed the post of director, Rub- 
ber Chemicals, Drugs and Fuels Di- 
vision. (The OPS Petroleum Branch 
has been incorporated into this divi- 
sion.) In his directorship, Mr. Fogle 
will be responsible for all petroleum 
and natural gas pricing matters. 


On six months’ leave from Carbide 
and Carbon Chemicals Co., where he 
is assistant sales manager, Mr. Fogle 
says he is operating on a system of 
applying specific petroleum pricing 
problems to existing OPS regulations, 
rather than attempting to master all 
the complicated regulations on a the- 
oretical basis. He looks for some 
major changes in oil pricing as re- 
sult of current policy shifts now be- 
ing discussed by OPS. 


There is a possibility, he believes, 
that some petroleum products may 
be brought under the agency’s ceil- 
ing “suspension” program. 


Boston, New York Listed 
For House Probers’ Visit 


NPN News Bureau 

WASHINGTON — House Small 
Business (Mansfield) subcommittee 
on national emergency problems will 
hold field hearings in Boston Aug. 26 
and in New York Aug. 28, It is this 
subcommittee that currently is con- 
cerned with “shrink out” complaints 
among oil marketers on West Coast. 
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Are Major Oil Companies 
Squeezing Out” 


COAST 


Finest Gasoline for 
2125 ALUM ROCK ave 


1720 W. SAM Cantos 
“World's Longest te es aes. 


ah & JULIAN srs. 
“he » SAN JOSE 


the Independents? 


Consider the Case i 
of This 
Local Independent Oil Company ... 


OIL CO. 


Less... Prizes, Too! 


Station on the Corner & CAMINO AT HOPE, mr, vigw 


© Mt. View 


SIZE OF MAJORS is defended in this half-page newspaper advertisement run by Coast 
Oil Co., distributor of San Jose, Calif. 


Distributor Praises Majors’ Bigness 


SAN JOSE, Calif.—_Some West 
Coast distributors are charging that 
big oil companies are trying to 
“shrink” them out of business. 

But Coast Oil Co., San Jose dis- 
tributor, has a different idea. It be- 
lieves major companies “make our 
business possible.” And it has taken 
space in two local newspapers to 
broadcast the fact. 

What Ad Says—Small type in ad- 
vertisement reproduced above reads: 

“1. Auto transportation is such 
an important part of our lives—and 
our family budget—the quality and 
price of the gasoline we buy is of 
vital concern to us all. How does the 
“bigness” of the big oil companies 
affect your pocketbook ? 

“2. In Northern California, prac- 
tically all the gasoline sold comes 
from. refineries, or is shipped in by 
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tankers, owned by major oil compa- 
nies. A company has to be big in 
order to finance oil exploration, re- 
fineries and tankers. 


“3. And only large corporations 
with tremendous resources can carry 
out the scientific research and pro- 
duction efficiencies that result in 
more and better gasoline for you. 
It’s only good business, therefore, for 
Coast Oil Co. to depend on the ma- 
jors for its products. 


“4. Then how can Coast Oil com- 
pete with the majors in marketing 
gasoline and oil? Although it can’t 
refine gasoline, Coast Oil is set up 
to retail it most efficiently. Using 
our own big tank trucks, we buy in 
large volume direct from the refin- 
ery. Our “supermarket” selling meth- 
ods result in further savings. 


“5. These savings Coast Oil passes 


on to motorists through lower prices 

. and prizes, too. Thus the unique 
situation exists where great compa- 
nies supply their retail competitors, 
with the net result of greater bene- 
fits to the public. Far from squeez- 
ing us out—the majors make our 
business possible. Big oil companies 
too big? Don’t you believe it! We're 
grateful for them .. . and the pub- 
lic should be, too.” 


Pure Gets 1,600 Stations 
In Merger with Hickok Oil 


Special to NPN 

TOLEDO, O.—Pure Oil retail mar- 
keting outlets jumped to over 16,000 
when shareholders of Hickok Oil 
Corp. in a special meeting here Aug. 
19 voted to merge with Pure Oil 
Products Co., wholly-owned subsid- 
iary of Pure Oil. 

The 39-year-old Hickok organiza- 
tion marketed petroleum products 
through 1,633 retail outlets and 68 
bulk distributing plants in northern 
Ohio and Michigan primarily under 
the Hi-Speed trademark. 

Addition of Hickok marketing area 
extends the Pure brand marketing 
throughout Michigan and provides 
Pure Oil with additional sales outlets 
in northern Ohio and such major gas- 
oline consuming centers as Toledo, 
Cleveland, Youngstown, Akron, Can- 
ton and Detroit. 


Officers of Pure Oil Products Co., 
announced after the meeting, are 
headed by Walter G. Kirkbridge, of 
Toledo, Hickok president, who has 
been elected board chairman. Charles 
W. Snider, Hickok executive vice 
president, becomes president of the 
merged companies. William T. Leslie, 
of Columbus, manager of Pure Oil's 
central marketing division, has been 
elected vice chairman of the board 
of the new organization; he will con- 
tinue to have headquarters in Co- 
lumbus. 


Sales Volume—Petroleum products 
sold through Hickok retail outlets 
last year amounted to over 200 mil- 
lion gals. of gasoline, plus kerosine, 
fuel oil, lubricating oil and greases. 
From refineries in Toledo and New- 
ark, Ohio, and Midland, Mich., Pure 
Oil Co. had supplied a major part of 
such products under supply contracts 
which dated back to Hickok reincor- 
poration in 1928. 

Hickok stations will begin market- 
ing a complete line of Pure Oil prod- 
ucts as promptly as possible, offi- 
cials said, in terming the changeover 
of pumps, station signs and records 
to Pure Oil brands and service as a 
“major undertaking.” 

Pure Oil Products Co. will maintain 
central headquarters in Toledo, and 
the organization will participate in 
a benefits program available to over 
10,000 Pure Oil employes. 
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Mr. Clark 


Sheldon Clark, 75, board chairman 
of Sinclair Oil Corp., died Aug. 15 
in Passavant Hospital in Chicago. He 
had suffered a heart attack about a 
month prior to his death. 

Associated with the Sinclair or- 
ganization for the past 38 years, Mr. 
Clark had been a member of the 
board since 1925 and chairman since 
May of last year. 

A native of Chicago, he first 
started in business with Callaghan 
and Co. law book publishers, as a 
salesman, later becoming vice presi- 
dent and general manager. 

In 1916, when his friend the late 
Joseph Cudahy sold his refining com- 
pany to Sinclair interests and be- 
came president of the new Sinclair 
Refining Co., Sheldon Clark went 
along to work with the company’s 
operating and expansion programs. 
That same year he went to England 
and Germany to negotiate for the 
purchase of a European oil company, 
and a few years later was sent to 
South America to determine oil’s pro- 
ducing and marketing possibilities 
there. 

Mr. Clark was a civic leader and 
sports enthusiast. He was twice vice 
president of the Lincoln Park Board 
and was a pioneer in the building of 
beaches along Chicago’s lake front. 
A well known yachtsman, he was 
National Commodore of the Yachts- 
man’s Assn. of America. He was a 
member of the Illinois Athletic Com- 
mission and served as the commis- 
sion’s president for two terms under 
Governor Green. For several years 
he was president of the Navy League 
of the United States and during 
World War II was a member and vice 
chairman of the Joint Army and 
Navy Committee on welfare and 
recreation. 

He worked with youth organiza- 
tions and was awarded by the Boy 
Scouts of America for his service to 


that group. He was also a director 
of the Catholic Youth Organization. 

Surviving are his wife, a sen, Car- 
rington and a daughter, Mrs. William 
Fetridge. 


* * - 


Ward P. Anderson, 50, general 
manager of the eastern operations’ 
refining division of California Texas 
Oil Co. Ltd. died at his home in 
Larchmont, N. Y., Aug. 12. 

A University of California Chemi- 
cal engineering graduate, Mr. Ander- 
son joined Standard Oil Co. of Cali- 
fornia, one of the parent companies 
of Caltex, in 1925. He went to the 
Middle East in 1936 as superintendent 
of the refinery being constructed in 
Bahrein, and in 1942 was appointed 
general manager. He returned to this 
country in 1946, when he was trans- 
ferred to the New York offices of 
Caltex. In 1948 he was made general 
manager of the eastern operations’ 
refining division. 

Survivors include his widow, a son, 
Richard W., a daughter, Mary Louise, 
and a brother, Harold H. of Exeter, 
Calif. 


Sinclair Seeks Retail Gain 
NPN News Bureau 
NEW YORK-—Sinclair’s aim for 
sales at service stations is 38.6% in- 
crease over next five years, 500 mem- 
bers of its eastern district market- 
ing force were told here Aug. 12 by 
L. W. Leath, assistant general sales 
manager. 


Standard Stations Begins 
40-Hour Employe Week 


NPN News Bureau 

LOS ANGELES—Standard of Cali- 

fornia’s changeover from a 48-hour 

to a 40-hour week at company-op- 

erated stations is nearly completed, 
the company said Aug. 18. 


The change-over program, involv- 
ing the addition of about 1,000 em- 
ployes to the 5,000-man service sta- 
tion personnel, will be finished soon. 
Sept. 8 is the deadline for complet- 
ing the changeover, in accordance 
with an agreement with Western 
States Service Station Employes Un- 
ion approved by WSB. It affects ap- 
proximately 1,100 stations in the 
chain operated by Standard Stations, 
Inc., Standard of California subsid- 
iary. It does not apply to the dealer 
(Chevron) stations. 


The transition began July 21 and 
will have been carried out in five 
weeks. So far it has been uneventful. 


The company had less trouble than 
anticipated in obtaining men, a rep- 
resentative stated. A union official 
said that “better quality’ men were 
taking jobs. He attributed this to 
“the more attractive set-up” of the 
40-hour week. 


Standard Stations has been adver- 
tising in newspapers for station sales- 
men, age 20 to 40, stating that start- 
ing pay is about $275 a month for 
a 40-hour, five-day week. 





Defense Orders for the Oil Industry 


(Issued August 12-18, inclusive) 


This description of oil defense orders 
provides a weekly summary of government 
regulations that may effect NPN readers. We 
will appreciate our readers letting us know 
when they think that we have omitted a regu- 
lation. 

Complete copies of the official text of these 
orders can be obtained from Platt’s OIL-Law- 
GRAM Reports, 1213 West Third St., Cleve- 
land 13, Ohio, a publication which reproduces 
and mails out the orders on oi] upon issuance. 
Minimum charge for single copies, $1.00, post- 
age paid. One year’s service, $100. Less than 
one year’s service, pro rata plus $5.00 for 
handling. 

CODE: NPA—National Production Author- 
ity; ESA—Economic Stabilization Agency; 
PAD—Petroleum Administration for Defense; 
ODM—Office of Defense Mobilization; DPA— 
Defense Production Administration; DTA— 
Defense Transport Administration; WSB— 
Wage Stabilization. Board; OPS — Office of 
Price Stabilization. 


List of Orders 


NPA—National Production Authority 

M-24, Amdt. 1, Tin plate and Terne plate. 

M-45, Sched. 5, Revoked. Polyethylene. 

CMP Reg. 1, Dir. 17 & 18, Automatic al- 
lotments of controlled materials. 

CMP Reg. 1, Amdt. 2, Ends current self 
authorization for obtaining controlled mate- 
rials, 

CMP Reg. 1, Dir. 3, amended. Delivery of 
controlled materials. 

WSB—Wage Stabilization Board 

GSO 6, Interp. 5, Amdt. 1, Authorized Salary 
Adjustments. 

OPS—Office of Price Stabilization 

CPR 17, Del, of Auth, 72, Authority to make 
area adjustments of fuel oils. 


What Orders Do 
National Production Authority 


TIN PLATE AND TERNEPLATE—Amend 
1 to M-24. Removes restrictions on use of 
mill accumulation plate, unassorted temper 
tin plate, unmended menders, waste-waste, 
and other uncoated secondaries. Increases 
permitted terne plate weight for roofing. 

POLYETHYLENE—Revocation of Sched. 5, 
M-45. Revokes order placing polyethylene un- 
der allocation control. 

CONTROLLED MATERIALS—Dir. 17 & 18 
and Amdt. 2 to Dir. 1 of CMP Reg. 1. Auto- 
matic allotment procedure created to benefit 
manufacturers of ‘‘B’’ products beginning 
first quarter 1953. 

BASIC RULES FOR CONTROLLED MATE- 
RIALS. CMP Reg 1, Dir. 3, amended. 
Changes circumstances for reduction of de- 
livery of controlled materials. 


Wage Stabilization Board 


AUTHORIZED SALARY ADJUSTMENTS, 
Amdt. 1 to Interp. 5 of GSO 6, gives substitute 
methods to employers for computing per- 
centage increase in base compensation in pay- 
roll period, 


Office of Price Stabilization 


AUTHORITY TO MAKE AREA ADJUST- 
MENTS—Del. of Auth. 72 to CPR 17—dele- 
gated to Regional Directors of OPS authority 
to request information according to OPS Public 
Form 151, to issue area adjustments, and to 
disapprove area adjustments. 
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Jobbers Should Help Kill Bad Antimerger Law 


The jobber, especially if he is getting along towards 
retirement age and thinking about what will become of 
_ his business, has a very special reason for supporting, as 
strongly as he can, the recent recommendation of the Na- 
tional Oil Jobbers Council calling for repeal of the new 
antimerger provisions of the Clayton Act. 


And there is probably no better time than now, since 
even the original proponent of this amendment—the 
Federal Trade Commission at Washington—is confessing 
considerable difficulty in effectuating these provisions, 
which make it against the law for one corporation to ac- 
quire the physical assets of another if the result might 
be a lessening of competition. 

It seems that, in practice, the new language in the 
Clayton Act isn’t quite working out in the way that was 
claimed for it. The FTC, in advocating the language, 
argued that Congress left a “loophole” in the original law 
when it barred only stock acquisitions of competing cor- 
porations and that through this “loophole” large com- 
panies were escaping antitrust prosecution by the device 
of buying out their smaller competitors, lock, stock and 
barrel. 

Its fight for the amendment was long and hard, drag- 
ging on for a period of several years. Many small busi- 
nessmen took the time and the trouble, not to mention 
the expense, of warning congressional committees that 
instead of preventing the growth of monopoly, as the FTC 
claimed, the end result of barring acquisition of the phy- 
sical properties of one corporation by another might actu- 
ally be to promote monopoly. One of these was W. W. 
Vandeveer, of Cleveland, who related that had the new 
language then been in the law when he and his partner, 
for estate tax reasons, were seeking to dispose of their 
Allied Oil Co., the sale to Ashland Oil & Refining Co. 
would have been prevented and Allied’s eventual complete 
elimination as a marketing entity thus compelled. 


In the end, of course, by dint of sheer persistence if 
nothing else, the superior (?) wisdom of FTC prevailed, 
and so today it is against the law of the land for one 
corporation to buy out another if, in FTC’s judgment, 
monopoly might be encouraged thereby. 


Only things haven’t quite worked out the way the com- 
mission and certain demagogues on Capitol Hill, which 
sins eternally in the name of small business, claimed 
would be the case. Indeed, even some representatives of 
the august FTC itself are now around to the point of con- 
ceding that maybe after all, a mistake was made. Cer- 
tainly, some sort of a milestone, at least, was marked not 
so very long ago when NPN was able to report from 
Washington that some FTC staff attorneys “are now 
so convinced it is a bad law that they want no part in its 
enforcement.” Also, that at least some FTC staff mem- 
bers have come to the realization that in actual prac- 
tice the antimerger provisions “will hurt the little man 
much more that it will the big corporation.” 

That report from Washington (July 9, p. 12) might 
well be re-read now by all who are interested or con- 
cerned—and especially by Independent marketers now 
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that the NOJC has gone firmly on record urging repeal 
of this mistaken piece of legislation. 

Every state jobber association and every individual 
marketer should get aggressively behind the recommend- 
ation of the national council. There is no better time than 
in this pre-election season, when candidates for House 
and Senate are home rubbing elbows with their “friends 
and neighbors” and looking for votes. And while they 
are at it, these jobbers might inform these candidates, too, 
that if they sincerely, really deep down want to preserve 
small business they can take a second big constructive 
step in that direction, after striking down this Clayton 
Act antimerger amendment, by also amending the estate 
and other “death tax” provisions of Federal law which 
in so many, many instances leave the Independent with 
no other recourse than to sell out to a larger company. 


The voice of the Independent jobber was never stronger, 
nor more entitled to be harkened to than it is today. He 
can make himself heard—and command action—if he will 
only speak out. 


Study of Local Population Trends Can Tell 
Oil Marketers Much About Future Business 


Varying population growth in even a small area is 
often overlooked by an oil marketing man in studying 
his market problems. 


Too many are inclined to be content with a state or 
national figure of percent of growth and hence percent 
of increase in their gallonage, meanwhile overlooking en- 
tirely the many factors that vary according to a group 
of counties, and particularly according to counties and 
even communities in the counties. If the increased gal- 
lonage is considered manna from heaven, the marketer 
may extend to the next community and be disappointed. 


Take the county in which Cleveland is located, Cuya- 
hoga. It has grown tremendously, due to its many and 
large manufacturing enterprises, but note how widely 
some factors vary. The county, in the ten yeafs from 
1940 to 1950, increased in population 14% but the city 
of Cleveland proper, apart from its adjacent cities and 
villages in the county, increased only 3.6%. 


That makes a lot of difference when you apply these 
percentages to the increase in motor vehicle registrations. 
These statistics are only to be had at the moment from 
1948 to 1950. The county increase of passenger cars in 
even those three years is 17%, but obviously from the 
varied increase in population between county and city 
that increase could not apply to the city and, from the 
looks of poor business at some of the city’s service sta- 
tions one can well judge that city stations have not 
all increased in gallonage. 

Another indication of the probable decline in the city 
business is shown by the public school enrollment in- 
creasing only slightly from 100,297 in 1950, dropping 
slightly the next year and then up to 101,789 in 1951. 


The population figures for the county as a whole were 
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up 172,282 people in 1950 but only by 36,472 in the city. 
Some of the smaller communities doubled. Consider the 
effect on gasoline gallonage for even a few stations 
from an increase for a small community of 3,704 to 
5,810 and there were many of those. Such increase 
might not bulk large in another year or two but it shows 
a rate of increase that in a few years should be most 
helpful for gasoline sales. 


Adjoining and nearby counties, considered in the 
“greater Cleveland” area, jumped in the ten year period, 
two of them by 37% each, one 32%, one 15% and an- 
other out east of Cleveland on the lake shore with much 
manufacturing growth, Lake County, went up 52% to 
75,979. 


Then affecting gallonage are the number of workers 
and to some extent their character. Cleveland had a 
total labor force in 1950 of 628,100 of which at that 
time 28,900 were unemployed. Periods of considerable 
unemployment make a big difference in gallonage espe- 
cially in neighborhoods where factory workers live. A 
part of this problem which also effects gallonage are 
the negroes who live mostly in one now large general 
area and who constitute 16.2% of the population in the 
city and 10.9% for the whole county or a total in the 
city of 147,849 negroes and 151,190 in the county. 


The foreign born classification is still one that tells 
a merchant something, although not like when there was 
a large influx of them in the early days of the steel mills. 


But the census for 1950 shows 52,000 foreign born now 
live in the outlying towns and in the country out of a 
total of 185,000 for the county because such a large 
number of them have come from farms in the “old 
country” and like to get on farms here. 

These figures are taken from a special report to its 
members by the Cleveland Chamber of Commerce. Per- 
haps they are more complete than for many other cham- 
bers but as business is requiring more and more figures 
and newspapers are seeking them for their natural mar- 
ket areas, the oil marketer should not have any trouble 
getting from such organizations in his home area, much 
valuable information. 


At all events, close study of population increases and 
shifts is highly desirable in oil marketing, especially 
these days with the construction of an increasing number 
of factories in small town areas which is made possible 
solely by the automobile and truck and the good roads 
that are built from gasoline taxes. 





Forethought is better than repentance—Homer. 

Editorials are written to stimulate discussion. 
NATIONAL PETROLEUM NEWS always welcomes 
comments on its editorials. 

Please write Warren C. Platt, Editor, 1213 
West 3rd St., Cleveland 13, Ohio. 














Exhibits Slated for Oil Equipment Jobber Meeting 


TULSA—To date, twelve oil equip- 
ment companies will exhibit displays 
at the second annual meeting of the 
National Assn. of Oil Equipment Job- 
bers Assn., Oct. 6-8, The Neil House, 
Columbus, Ohio, according to Howard 
Upton, executive secretary. (For 
other equipment news see p. 52.) 

Companies contracting for exhibit 
space and men in charge of booths, 
include: 

Ever-Tite Coupling Co., New York, 
John T. Krapp. 

Mariow Pumps, Ridgewood, N. J., 
G. U. Miller. 

Stanley D. Bowles Co., 
Stanley D. Bowles. 

Standard Magnesium Corp., Tulsa, 
Y. W. Titterington. 

Stonco Electric Products Co., Kenil- 
worth, N. J.. R. K. Lamb. 

OPW Corp., Cincinnati, H. F. Hein- 
zerling. 

The Amco Corp., Chicago, Stanley 
T. Boras. 

Tuller Equipment Co., Columbus, 
Ohio, H. R. Tuller. 

Universal Valve Co., Elizabeth, N. 
J., Joseph V. Milo. 

Clifford B. Hannay & Son, Inc., 


Dallas, 
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Westerlo, N. Y., Dwight C. Hannay. 


B and K Tank Gauge Corp. Pater- 
son, N. J., Frank Barra. 


Buckeye Iron and Brass Works, 


_ Dayton, Ohio, Ray O. Comp. 


API Plans Symposium 
On Evaporation Losses 


NPN News Bureau 


The first full-scale symposium on° 


evaporation losses ever scheduled for 
an annual meeting has been planned 
for the 32nd annual American Petro- 
leum Institute meeting in Chicago 
Nov. 10-13. 

According to API, prepared papers 
and discussions are expected to make 
the symposium the most extensive 
ever held on the subject. A special 
evaporation losses committee was ap- 
pointed late last year by API Presi- 
dent Frank M. Porter to prepare the 
symposium. Since that time, three 
subcommittees have spent more than 
six months in work on the subject 
and preparing three papers. 

Papers will represent a composite 
round-up of the subcommittee’s think- 
ing on evaporation losses. They will 
deal with theory, losses from cone 
roof tanks and losses from conserva- 
tion-type tanks. After presentation 
of each paper, a prepared discussion 
will follow. Line-up for the papers is: 

Paper on theory by C. C. Ashley, 
consultant, Redwood City, Calif.; dis- 


cussion by O. W. Johnson, Standard 
Oil of California, San Francisco; sub- 
committee chairman, H. C. Packard, 
Shell Oil, New York. 


Losses from cone-roof tanks, by 
I. L. Wissmiller, Chicago Bridge & 
Iron Co., Chicago; discussion by S. 8. 
Smith, Shell Oil, New York; subcom- 
mittee chairman, L. S. Wrightsman, 
Humble Pipe Line Co., Houston. 


Losses from conservation-type 
tanks, by H. L. O’Brien, Graver Tank 
& Manufacturing Co., East Chicago; 
discussion by A. B. Stevens, General 
Petroleum Corp., Los Angeles; sub- 
committee chairman, E. L. Hoffman, 
Socony-Vacuum, New York. 


Symposium will be held Nov. 10 
in south ballroom of Conrad Hilton 
Hotel, Chicago. 


Harper Urges Co-operation 
In Secondary Storage Plan 


NPN News Bureau 
NEW YORK—John Harper, Na- 
tional Oil Jobbers Council chairman, 
has written all presidents and sec- 
retaries of member associations ask- 
ing them to urge jobbers in their 
states to comply promptly with Cen- 
sus Bureau request for inventory fig- 
ures. Secondary storage figures will 
be compiled by bureau on three 
months trial basis, and will be dis- 
continued if industry does not go 
along with plan, Mr. Harper pointed 
out. 
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MIDWEST 


Major Executive's Faith in Future 
Of Independent Leads to Jobbership 


By Leonard Castle, Midwest Editor 


Another major 

company market- 

ing executive, Leo Barry of Kansas 

City, has resigned to establish his 

own Independent jobbing firm. For 

13 years, Mr. Barry was division 

manager for Phillips at Kansas City 

and one of the best known oil men 
in that section of the Midwest. 


The Barry Petroleum Co., which 
he set up on June 16, now consists 
of just one service station on High- 
way 71 outside Kansas City and an 
office, but Mr. Barry plans to build 
or acquire three or four more sta- 
tions and a bulk plant by early 1953. 
As a jobber, he is distributing Phil- 
lips products. 

Mr. Barry said he decided to be- 
come an Independent businessman 
“to fulfill a lifelong ambition” and 
because he has unbounded faith in 
the future of the jobbing segment of 
the petroleum industry. 

Mr. Barry, who was associated 
with Phillips for almost 25 years, has 
no desire to own a large company. 
He is starting in a small way and 
emphasizes that he plans to keep his 
jobbing operation small. 

“I have no ambition to be the 
richest man in the graveyard,” he 
said. 

Ever since he was a young man 
working as a service station helper 
in the first station Phillips built in 
‘Tulsa, Mr. Barry, now 47, has wanted 
to own his own business. He was an 
agent at the second station Phillips 
erected in Tulsa. He first moved to 
Kansas City in 1929, then to Joplin, 
Mo., and later to Maryville, Mo., be- 
fore returning to Kansas City in 1934. 


* > * 


It was not an easy decision for 
Mr. Barry to make in severing his 
long and pleasant association with 
Phillips. Except for a short time as 
a service station helper with the 
Sun Oil Co., his entire career has 
been with the company. 

“As a jobber, I'll have more free- 
dom to come and go as I please, 
pursue my hobbies and spend more 
time with my family,” Mr. Barry 
said in discussing his future as a job- 
ber. “I don’t want my company to 
get too big, because I want to make 
sure I can enjoy life.” 

Mr. Barry thinks that one advan- 
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tage to being a jobber is that he is 
under less mental strain than some 
major company executives. 


“While a lot of major company 
officials are under pressure from 
their home offices, I was never in 
that situation with Phillips,” he said. 
“But a major company executive is 
always under mental pressure to try 
to outdo last year’s sales.” 

Oil jobbers today are in a better 
position than they ever have been, 
Mr. Barry feels, explaining that “the 
jobber has a definite place in the 
sun.” 

“In many cases, oil companies can 
operate at less cost per gallon 
through jobbers than they can 
through their own organization. If a 
major company is careful in selecting 
its jobbers, the jobbers can often 
make better decisions than they 
could if they were actually repre- 
senting the big companies.” 


ATLANTIC COAST 


An advantage the jobber has is 
freedom to make decisions in a hurry, 
he said. “He can make a deal while 
the district man is writing letters to 
someone in the division office, who 
in turn must write letters to the 
home office before any decision can 
be reached.” 

Mr. Barry’s favorite hobby is root- 
ing for the Kansas City Blues base- 
ball team of the American Assn., 
and for the second year he is presi- 
dent of the team’s fan club. He 
makes frequent trips with the play- 
ers and hopes he'll be able to do it 
more often now. 

Mr. and Mrs. Barry have two 
married daughters and a son, 8. He 
recalls that “when my daughters 
were young, I was so busy that it 
seemed they grew up before I real- 
ized it.” 

“But when my boy was born, I 
promised myself that this time it 
would be different. I wanted to take 
time to be with my family more. 
Now, in the two months since I went 
into business for myself, I've found 
a lot more time to be with my boy 
and teach him to play baseball. 

“Deciding to become a jobber was 
a tough move to make, because the 
Phillips company was awfully nice 
to me, but I’m glad I decided to do 
it,” he said. 


Misinformation Can Steer Campaign 
For Improving Highways into Ditch 


By Raymond E. Bijorkback, Eastern Editor 


The current 

urge to get the 

country out of its roads muddle is 

in a fair way of getting misdirected. 

The wrong track could lead to tragic 

misuse of millions of the tax dollars 

the industry collects for various units 
of government. 


Everybody’s organizing a roads im- 
provement setup, or talking better 
roads or issuing “literature,” or ad- 
vertising. And the public will be lucky 
if it doesn’t (1) get an unrealistic 
idea of what actually needs to be done 
about roads, and (2) find the idea 
used to its detriment by self-serving 
interests or by just plain impractical 
planners. 

In the welter of printed material, 
a 10% x 14-in. booklet turned out 
by the Fruehauf Trailer Co. com- 
mends itself to the thoughtful muddle 
corrector. 


Entitled “Public Servant No. 1— 
10 Challenging Statements That Tell 
the Truth About Highways,” it rings 
the bell with its very first point: 

“One of the most mistaken beliefs 
concerning roads is the popular idea 
that only superhighways, like the 
famous Pennsylvania Turnpike, are 
really modern roads. The truth is: 
any road, even a well-cared-for rural 
dirt road, is modern if it satisfac- 
torily carries the number and type 
of vehicles for which it was built... 
It ought to be obvious that we need 
modern roads between small towns, 
even between farms, and that these 
could hardly be expected to be mul- 
tiple-lane superhighway types.” 

In this way, and others, the book- 
let says the way to deal with the 
roads problem is to fit the road to 
the needs of the localities it serves— 
make it a well-graded, well-drained 
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dirt road if that’s all that’s needed 
in a rural area. Or a gravel road, 
or a conventional-width blacktop road. 

The booklet “does a job” on the 
propaganda that’s spread against 
trucks. It brings out that: 

1. Not weight and traffic, but na- 
ture—heat, cold and moisture in all 
their extremes and varieties of form 
—is the major enemy of roads. Sure, 
when weather has roughed up the 
road or weakened the supporting sub- 
grade, every truck, or car, contributes 
to the damage. But a highway sur- 
face will deteriorate to a ruin with- 
out traffic. 

2. As to road “hogging” by trucks, 
statistics for 1949 show that more 
than three-quarters of all the motor 
vehicles registered in the U. S. were 
passenger cars. These compiled 80.5% 
of the total miles traveled that year. 
The balance, 19.5% was compiled by 
trucks, truck combinations and 
busses.” Aggregate mileage for all 
vehicles divided almost exactly into 
half in rural areas and half in city 
areas—and some 839% of road travel 
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outside of cities was borne by 19% 
of the road mileage. 

3. A Bureau of Public Roads rep- 
resentative told a highway symposium 
in Seattle in 1947, “What load repeat- 
ed in what frequency on a slab of a 
given dimension will rupture the slab 
has not been determined.” Besides, 
at one metropolitan airport, 6% in. 
of concrete successfully stands the 
constant tremendous impact of giant 
modern airliners weighing over 100,- 
000 Ibs. landing every hour of the 
day. 

4. There is no such thing as a “per- 
manent” road. The “wearing course” 
or surface is an umbrella. Constant 
maintenance directed at keeping the 
road surface intact and the adjacent 
shoulders well drained pays off in 
longer road life. 


5. Motor transport already pays its 
full share for the use and mainte- 
nance of roads. Less than a fifth of 
all vehicles are in the hands of com- 
mercial users, yet they pay nearly 
a third of the total use taxes. 


Multi-Pump Independents Hint Strike 
To End Pinch in Gasoline Supplies 


By Frank Breese, Pacific Coast Editor 


Ge. 


In a recent bul- 
letin to members, 
the Serve Yourself and Multiple 
Pump Assn., discussing gasoline 
shortages, stated: 


“If we are being deliberately vic- 
timized by rapacious suppliers at last 
able to gouge the public by juggling 
with our lifelines of supply, we shall 
raise such hell as shall dismay the 
entire petroleum industry. 


“If it can be established beyond 
argument that a bit of a shortage 
has been expanded into an artificial 
shortage with the design of hurting 
us, we shall show such resourceful- 
ness as will astonish them. There 
is much in the bag of tricks that an 
entire group ean play, if the going 
gets rough enough.” 


Asked what measures the Inde- 
pendent multi-pumps might take, 
Dan Lundberg, executive secretary 
of the association, said, “As an exam- 
ple of what we could do, all the 
members could close their multi- 
pumps during a long weekend, like 
the Labor Day weekend, when their 
volume is extraordinarily heavy. That 
would throw the load on to the con- 
ventionals. Then our people could 
drive into conventional stations, order 
a gallon of ‘gas” and pay with a $20 
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bill. That would slow down business 
to a point of paralysis. 

“It would amount to a strike by 
the Independents. That’s some of 
the talk I’ve heard among mem- 
bers.” 


The association reported that one 
member with several multi-pumps 
has been willing to pay his supplier 
a ic premium for gasoline because 
he is “just plain scared.” 

Another, said the bulletin, has suf- 
fered about 33 to 37% allocation 
trouble and would be in bad shape 
except that his business has fallen 
off 12%. 


Still another with a big chain of 
“multi’s” had a tighter squeeze than 
ever the preceding month, but, said 
the bulletin, “he’s a guy who’s _al- 
ways held a strong retail price be- 
fore the motorists’ vision, and this 
month his allocations went up!” 

* ” * 


The A. F. Gilmore Co., which has 
been running a series of advertise- 
ments in a Los Angeles newspaper 
charging “big oil” with trying to 
pressure its Los Angeles serve-your- 
self station out of business reported 
last week that volume has started 
to rise again. Previously, it claimed 
in an advertisement that business 


dropped off 25% when neighboring 
major outlets dropped their prices 
in a localized price skirmish. It at- 
tributed the rise to sympathy buy- 
ing. 

* * a 

Union Oil is in the middle of a 
90-day contest among its motor oil 
distributors in the East. Merchan- 
dise prizes are being awarded to 
those attaining sales quotas, and 
bonus points to those exceeding quo- 
tas. Special bonus awards will go 
to the 10 leading distributors when 
the program ends Sept. 30. 

Union reported it shipped 900,000 
gals. of lube oil to its 50 eastern 
distributors during the first six 
months and has set 2.5 million gals. 
as its 1952 eastern objective. 

* + * 

Refinery expansion in Los Angeles 
Basin continues, with accent on the 
octanes. 

Union Oil is more than half way 
along with its $27 million expansion 
program. Recently it completed a 
$9 million cracking unit,-which raises 
its output of premium gasoline by 
7,600 b/d and avgas by 1,400 b/d. 

Just the other day, Richfield an- 
nounced a $40 million refinery expan- 
sion program, including a 13,000 b/d 
fluid catalytic cracker. 

Last week, Standard of California 
reported it will build a $20 million, 
36,000 b/d catalytic cracking unit at 
its El Segundo refinery. At present, 
Standard has 21,200 b/d of cracking 
capacity at its 127,000 b/d through- 
put-capacity El Segundo plant. The 
new unit will give El Segundo 57,200 
b/d of cracking potential. 

* * * 

Two new 2,150-gal tank trucks 
have been added to the Union Oil 
fleet to distribute lube oil in bulk 
to about 500 service stations in the 
Los Angeles metropolitan area on 
a bi-weekly basis. They are equipped 
with quadruple power pumps, re- 
cording meters, vacuum clutch, _ 
throttle control and electric hose 
reels. They will handle four grades 
of lube oil, the company reported. 

* * * 

From San Joaquin valley is a report 
that two Independent distributors 
have been giving up small (50 gal.) 
farm accounts because of the gaso- 
line shortage so they can concen- 
trate on their larger accounts. They 
claim that other distributors, han- 
dling major brands, have been pick- 
ing up the accounts they dropped. 

* * * 

Companies keep looking for night- 
time eye-stoppers, calling attention 
to the stations and to their nocturnal 
service. 

Union has almost completed a pro- 
gram of erecting 400 Scotchlite 
signs adjacent to western highways, 
advertising their dealer-operated sta- 
tions. 
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Attack on Slow Collections 


Seattle Fuel Oil Jobbers Cut Bad Account Loss 50% 
By Pooling Credit Experiences in Association File 


By FRANK BREESE 
Pacific Coast Editor 


Bad-debt losses have been cut 50% 
through a credit control system set 
up for a group of heating oil job- 
bers in Seattle, Wash. 

Seattle customers who have given 
their dealers a bad time with collec- 
tions are catalogued in a giant, visible 
reference file. They are rated ac- 
cording to the experiences distribu- 
tors have had collecting from them. 

Records are kept up to date with 
an FBI-like thoroughness which ac- 
counts for the system’s effectiveness. 
But the system is not burdened with 
masses of details. Succinct informa- 
tion is co-ordinated and filed by the 
Oil Fuel Dealers Credit Assn., man- 
aged by Robert G. Elmslie, director. 

Before the system was installed, 
losses from bad accounts averaged 
6c per 100 gals. Losses are now 
placed at 3c per 100 gals., Mr. Elms- 
lie reports. Or, putting it another 
way, losses used to be figured at ap- 
proximately .5% of gross revenue; 
now they are .25%. 

For a jobber selling 5 million gals. 
of furnace and stove oils a year, as 
a number of Seattle businessmen are, 
that’s $1,500 (less taxes) in the bank. 

How System Works — There’s no 
magic about it. The index, called the 
Acme flexiline system, consists of 
several columns, each accommodating 
a list of names, arranged alphabetic- 
ally, line by line. That single line 
carries name, address, record of de- 
linquent debts, time required for pay- 
ment and classification. 

The customer’s classification is 
coded, with categories ranging from 
dead-beat to  I-won’'t-let-it-happen- 





Cover Photo 


Seattle heating oil customers 
who are slow paying their fuel 
oil bills are listed in the giant, 
visible reference file shown on 
the cover of this week’s issue. 
System is maintained for the 
benefit of members of the Fuel 
Oil Dealers Credit Assn. Robert 
G. Emslie, association director, 
is shown in the photo checking 
a credit inquiry. 
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REPORT FORM used by jobbers in supplying fuel oil credit association with data on 
slow-paying customers 


again. In between are those habitual- 
ly slow to pay their bills, with a 
record of amounts owing and dates 
when bills were paid up. This classi- 
fication is the vital information, be- 
cause it serves as guidance for the 
jobber when he is determining how 
to handle his collections. 

Members have to be fast with in- 
formation about slow collections as 
mutual protection against customers 
who skip from one dealer to another. 
A distributor provides the association 
with information on a form. Immedi- 
ately, a file clerk records the perti- 
nent data on a line-card and posts it 
in the file. 

When a member calls in with an 
inquiry, the association can, in a mat- 
ter of seconds, report on the status 
of any customer with a record. If 
that new customer who just ordered 
his storage filled with furnace oil 
still owes the Hotoil Co. $31.08 from 
last winter, the jobber can refuse 
the business. Or proceed at his own 
risk. 

Big Market—This service is im- 
portant, because Seattle’s primary 
thermal energy is stove and furnace 
oil. A Seattle Times survey this year 
reported that 79.7% of all dwellings 


use oil heat. That is estimated to 
be 175,000 homes. 

Furthermore, a housing survey 
made by the University of Washing- 
ton Bureau of Business Research in 
1948 showed that 62.3% of Seattle 
families planning to buy or build 
homes expressed a preference for oil 
heat. 

Electricity was second with 18.3%. 
Coal had 3%, and gas 1.1%. Some of 
those polled were undecided about the 
fuel they prefer. 


The association files contain more 
than 30,000 names, believed to be a 
comprehensive list of householders 
who may be credit problems. Ac- 
cording to Mr. Elmslie, the associa- 
tion members do about 90% of the 
volume in Seattle, which means serv- 
ing 157,500 dwellings, He figures 
that about one out of every five 
accounts is likely to have a record. 

Collections have become a little 
tougher in recent months, reported 
Mr. Elmslie. “But the dealers have 
been doing an even more intensive 
job and have been holding outstand- 
ing amounts down,” he commented. 

Cost of the single-tier stand with 
capacity for 32,800 names was $750. 
A double-tier stand would have cost 
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between $1,200 and $1,500, said Mr. 
Elmslie. 

Operating costs include the salary 
of a girl who spends 20 to 30 hours 
a week keeping the file up-dated. 
Other expenses are incidental ‘sup- 
plies. 

Before selecting this system, Mr. 


Elmslie studied various other types 
of drawer and card files but decided 
on this because of handling ease, he 
said. 

“Nowhere in the country is a credit 
control system like this used,” 
stated Mr. Elmslie. ‘This area is out- 
standing in that respect.” 





Northwest Jobbers Pull Together 


One of the strongest groups of In- 
dependent petroleum jobbers on the 
West Coast is the heating oil dealers 
organization of the Pacific North- 
west. 

In Washington state, the majority 
of them are banded together in a 
trade association called the Oil Heat 
Institute of Washington, an affiliate 
of the national OHI organization. 
Allied organizations are the Oil Fuel 
Dealers Credit Assn. and the Oil 
Burner Dealers Assn. Their affairs 
are run by Robert G. Elmslie, man- 
aging director. 

Three Targets—Mr. Elmslie has 
three major projects going: 

1. A cost study which is pre- 
pared every six months, covering 
the preceding fiscal year. 

2. <An advertising and public 
relations campaign to keep 
Washingtonians sold on oil as 
the primary heating fuel in the 
Pacific Northwest, the only re- 
gion in the U.S. where natural 
gas is not piped in. 

3. A credit control system in 
Seattle. This file (described in 
the story on p. 33) keeps close 
tab on customers who are slow 
about paying their bills. 

Object of this multi-project pro- 
gram is to protect, strengthen and 


SEAL WITH SLOGAN adopted by Oil 

Heat Institute of Washington prepared 

in form of decal eight inches in diameter, 

with yellow and white letters against 
red background 
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BILLBOARDS are used by Oil Heat 
Institute of Washington to preserve the 
leading position of oil heat in its area 


improve the position of the heating 
oil jobbers. 


Cost Studies—-These are based on 
detailed surveys of 15 to 17 dealers 
distributing a total of 70 to 75 mil- 
lion gals. of fuel oil. Figures are 
compiled on all phases of operations, 
but identifications are withheld. 


This project serves a dual pur- 
pose at present: 


—Originally it was conducted to 
supply member companies with in- 
formation useful to management. By 
comparing their operating expenses 
with the composite figures, jobbers 
have been able to investigate costs 
higher than the median and shave 
them down. 


—As a by-product, these compre- 
hensive studies have been used by 
the Institute in its plea to OPS for 
an increased margin. In Washing- 
ton, D. C., the report has been de- 
scribed as “one of the most thor- 
ough studies of heating oil distribu- 
tion costs ever submitted.” (See 
NPN April 2, p. 50.) 


What has happened is that job- 
bers in Seattle are operating on a 
margin that.is just above break- 
even, while outside the metropolis, 
dealers are operating at break-even 
or even at a loss, stated Mr. Elmslie. 
A 0.3c mark-up some time ago helped 
Seattle jobbers, but the benefit has 
been all but wiped out by higher 
costs, said Mr. Elmslie. Outside 
Seattle, jobbers are worse off be- 


cause they didn’t receive that in- 
crement. 

In Washington, D. C., it has been 
suggested that areas be permitted to 
“in line” their prices with Seattle, 
giving them the mark-up they missed 
before. Mr. Elmslie feels the Seat- 
tle dealers need at least 0.3c added 
to the per gal. margin and that 
others should get a corresponding 
increase in addition to “in-lining.” 
An increase of 0.8c per gal. is really 
needed to improve the situation sub- 
stantially, said Mr. Elmslie. 

In 1950, the state of Washington 
consumed 412,272,000 gals. of stove 
and furnace oils, according to the 
Bureau of Mines. An average dealer 
sells between 1.5 and 2 million gals. 
of products and operates three to four 
trucks, the Institute calculates. 

Oil Heat Promotion—For the ad- 
vertising and public relations pro- 
gram which ended May 31, the In- 
stitute spent $65,000. The campaign 
which opened June 1 is expected to 
have about $75,000 behind it, said Mr. 
Elmslie. 


The objective is stated this way, 
“The advertising plan is designed to 
give a strong initial push to the oil 
heating campaign in the principal 
market areas of Washington, and to 
build a sustained program designed 
to make people conscious of the fact 
that oil heat is the best heat, and 
to preserve the preference it already 
has in these markets.” 


The slogan “better heat with oil 
heat” is featured on a seal which 
has become a trademark of the cam- 
paign. Media used are newspaper ad- 
vertising, billboards, radio commer- 
cials and tabloid-style pamphlets for 
direct mailing to customers and pros- 
pects, 

So far, the Institute has refrained 
from engaging in a_ controversiat 
tussle with competitors by direct 
reference. “We think we can do a 
better sales job with a positive sell- 
ing approach,” said Mr. Elmslie. “If 
we have to roll up our sleeves, 
though, we will.” 


Regarding the general situation, 
Mr. Elmslie said the fundamental 
problem is the margin situation, not- 
ing, “We can’t maintain a healthy 
industry, if it’s going broke on the 
job.” 

Supply is a secondary problem, he 
said. 

President of Washington’s Oil Heat 
Institute is Robert Watt, president 
of the Electro-Watt Co., Seattle, who 
recently succeeded Leo Thomas, 
president of the Seahurst Oil Co. 


Other officers are Ray Roberts, 
Great Western Fuel Co., Spokane, 
vice president; W. R. O’Rourke, W. R. 
O’Rourke Plumbing and Heating Co., 
Walla Walla, secretary; and A. C. 
Jenkins, Jenkins Engineering Co., 
treasurer. 
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Design for Gal 


Atmosphere is 
one of the big at- 
tractions of that 
cosmopolitan 
summer play- 
ground, Cape Cod, 
and atmosphere 
is just what the 
vacationing, or 
resident, motor- 
ist gets in ser- 
vice stations 

there from a distributor, Edward W. 
Gould, Jr., of saltily picturesque 
Hyannis, Mass. 


Every one of the eight stations 
which his Cape Cod Oil Co. owns is 
a gleaming piece of Cape Cod archi- 
tecture—designed by the same archi- 
tect—because this is Pilgrim land. 


Two are shuttered and cupolaed, 
and the cupola domes are done in 
gold leaf. They have flowers in win- 
dow boxes. And the windows, even 
the waiting-room picture windows, 
are authentically multipaned. 


Murals—Now Mr. Gould has come 
up with a new touch—murals in the 
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CLEAN RESTROOM with attractive entrance designed to appeal to women 


characterizes the design of this station 


restrooms (above the tile dado) of 
his station in Centerville. These are 
done by the artist-decorator Peter 
Hunt of Provincetown, Mass. 

(Your wife will tell you Peter Hunt 
“did” the Cape Cod room in that ho- 
tel in Chicago, the Little Shop in 


that widely known New York de- 
partment store, etc. He happens to be 
a personal friend of Mr. Gould.) 
“We are doing our best to put this 
important feature of service station 
operation on a different plane than 
the public has been accustomed to 
over the years,” says Mr. Gould. “In 
this particular location” we are in a 
highly residential area adjacent to 
the well-known Craigville Beach.” 
The men’s room decorations are 


MURALS done by a prominent artist add appeal to the women’s restroom 
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Heil Special Purpose Transports for every liquid 
hauling job. Heil has no reason to recommend 
anything but the right tank for your need — 
because Heil makes them all! 


Heil Truck Tanks are available — NOW — ina 
complete range of standard models — for city 


end rural delivery — in capacities of 1000 to 
2100 gallons. 
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Here’s a 6,000 gallon Heil trailer- 
ized transport ‘With its sleeves 
rolled up"’ — suitable for big pay- 
load business in mony states. 


The first-cost of a transport tank is a 
small factor compared with its sustained earning power 


Just why does it cost more to build a Heil tank? 


Facilities? No manufacturer has finer equipment — 
more specialized machines and fixtures — than those 
used in the big, 64-acre Heil plants. 


“Know-how'’? Heil is the pioneer in liquid transporta- 
tion, has contributed more important developments — 
including the trailerized transport tank itself — than 
anyone in the industry. 


Skill? Heil employs over 2,000 craftsmen. Many have 


been building Heil tanks — and nothing else — for 25 


years or more, 


Heil deliberately aims to build the finest transports 
that ever hugged a highway — and does! There is no 
compromise with quality — no pruning to a price. 


That is why Heil transports are usually the last ones 
in a fleet to be replaced and even then bring higher resale 
prices — why three out of four sales of Heil tanks are 
repeat sales to satisfied users, 


THE HEIL co. 


. 3752, 3037 WEST MONTANA STREET, MILWAUKEE 1, WISCONSIN 
Factories: Milwavkee — Hillside, N. J. 


District Offices: Hillside, Washington, D. C., Atlanta, Milwaukee, Detroit, Chicago 
Kansas City, Dallas, Los Angeles, Seattle 
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saucily nautical—you’re never more 
than a few minutes’ drive from salt 
water on the 60-mile-long sickle- 
shaped land arm that is “the Cape.” 
The women’s room decorations have 
a floral motif. 

‘Open House’—This art was part 
and parcel of the recent enlargement 
and renovation of the Centerville sta- 
tion which Cape Cod Oil celebrated 
June 21 with an “open house.” 

During this event, also in keeping 
with the station’s neighborhood, and 
the high proportion of expensive 
automobiles you find on Cape Cod, 
there was music by a Boston accor- 
dion player much in demand for tea 
dances, and favors were given to the 
visitors. Women received packaged 
deluxe towels as door prizes. Men 
were given boutonnieres, and pocket 
screw drivers. 


TBA DISPLAY is uncluttered and the tile finish is easy to clean 


MEN’S RESTROOM also has murals in keeping with the Cape 


Special guests included officials of 
Cape Cod Oil’s supplier of 27 years’ 
standing, Tide Water Associated. 

Operations-wise, the station is con- 
ventional. It has four low-boy pumps 
on two islands, along with combina- 
tion water and air towers. It has two 
lube bays and a wash bay. 

Since actual opening, some 48 hours 
before the formal opening on June 
21, attendants have been pumping an 
average of more than 1,000 gals. of 
gasoline a day on a 7:30 a.m. to 9:30 
p.m. schedule. Mr. Gould regards this 
as most satisfactory in view of the 
fact that “the season” on the Cape 
doesn’t begin until July 4. 

Besides eight owned stations, Cape 
Cod Oil has 25 other gasoline outlets. 
It sells about 1,700,000 gals. of gaso- 
line a year. Heating oil sales boost 
its products volume to 3,000,000 gals. 


Cod nautical atmosphere 


or more per year. Its bulk plant at 
Hyannis has 200,000 gals. of tankage. 

The company, started 27 years ago, 
operates throughout the Cape. Mr. 
Gould is president and _ treasurer. 
Judge Paul M. Swift of the local 
district court is clerk (secretary) of 
the corporation. Mrs. Gould is as- 
sistant treasurer—and, Mr. Gould in- 
sists, “a better marketer than lots 
of men in the business.” 

Mr. Gould personally keeps close 
tabs on the appearance of the com- 
pany’s stations, is convinced it pays. 

He’s active also in community af- 
fairs. He’s treasurer of the Cape Cod 
Hospital, a member of the finance 
board of the Town of Barnstable, 
senior warden of St. Mary’s Episco- 
pal Church of Barnstable, and trustee 
of the Craigville Beach Trust, a so- 
cial organization. 


RENOVATED—This station of Cape Cod Oil recently was expanded and modernized. Architecture is distinctive of Cape Cod area 
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1951 LP-Gas Sales Hit 4.2 Billion Gals. 
For Gain of 21%, B. of M. Reports 


NPN News Bureau 
WASHINGTON~—Sales of liquefied 
petroleum gas in U. S. rose to more 
than 4.2 billion gals. in 1951, an in- 
crease of 21.4% over previous year, 
according to Bureau of Mines. 
Bureau added that LP-gas market 
practically doubled in last four years, 
“as its advantages for both domestic 
and industrial uses, as well as for 
fueling internal-combustion engines, 
have become more widely known.” 


Following table shows trend in 
sales since 1946, along with percent- 
age increases over preceding years: 


Sales of LP-Gases in U. S. 


(millions of gals.) 
1946 1948 1950 1951 
Butane ........ 441.4 512.6 568.0 709.0 
Propane 551.3 1,279.7 1,938.3 2,418.8 
Butane-propane 
mix 711.6 944.4 976.2 1,099.5 
Total LP-gas ..1,704.3 2,736.8 3,482.6 4,227.3 
Total % in- 
crease ........ 33.5 23.8 22.8 21.4 


Report also pointed out: 


Market for LP-gases showed im- 
portant increases in all parts of 
country in 1951, except in District 1. 
Most of liquid gases sold in that area 
are consumed for domestic and com- 
mercial fuel and that particular use in 
1951 registered only nominal gain over 
1950 total. More than 40% of sales 
in 1951 were reported from District 3 
and there expansion in demand was 
outstanding — 35% over 1950— due 
mostly to much greater requirements 
for raw material and solvents going 
to synthetic rubber and chemical 
manufacturing plants. 


District 2 is second most important 
market for these liquid gases and 
sales in 1951 were 13% above 1950 
item. Districts 4 and 5 reported only 
relatively small proportions of LP- 
gas sales in 1951, with increases of 
24% and 32%, respectively, over 1950. 

The bureau gave a breakdown as 
follows on LP-gas sales in five dis- 
tricts and in individual states in 1950 
and 1951, including the percentage 
change, as follows: 

More than half of LP-gases were 
sold for domestic and commercial fuel, 
and this use increased 7% over 1950, 
compared with a 24% gain in 1950. 
This indicated lower rate of gain in 
domestic market in 1951 is largely 
due to fact that sales reports were 
received from far greater number of 
dealers throughout country, who were 
in closer contact with small consum- 
ers, esp@tially those of farms, and 
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Table 2—Sales of LP-Gases in 
U. S. 1950-51 


(Thousands of Gals.) 


District 1 

States by Total LP-Gases % 
Districts 1951 1950 Change 
Connect .cut . 37,058 37,991 
RRINNED © “od iwt be 00s 8,517 7,868 
Flor.da boteesee 67,395 59,561 
GL dco. ck td a< 66,390 58,202 
ee Pe Pe 12,377 13,487 - 
Maryland & D. C... 24,881 27,029 — 
Massachusetts ...... 35,966 38,198 — 
New Hampshire .... 10,803 9,738 
New Jersey 68,390 70,130 - 
New York cosee 63,009 65,524. - 
N, Carolina ........ 64,531 56,820 
Pennsylvania 87,530 79,695 
Rhode Island ...... 5,710 5,238 
See 39,872 33,000 
| a 8,481 6,381 
Virginia .... 31,583 31,294 
West Virginia 153,118 154,502 
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Total 785,921 754,658 
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8S. Dakota ......... 39,459 
Tennessee er 27,552 
POST 83,104 
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Total ,165,186 1,030,789 
District 3 

Alabama ........ 
Arkansas 

Louisiana 

Mississippi Sepenee 
New Mexico ...... 
Texas - 


= 


49,708 
82,374 
321,245 
63,276 


38,784 
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58,860 53,802 
,212,600 864.321 
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Total , 788,063 1,321,997 


District 4 
Colorado 


we 
a 


41,338 34,803 18.8 
DE SS bebe ue veces 10,940 8,043 36.0 
Montana 11,548 8,882 30.0 
SE. 6.60.60 tivadae 4d 4,051 2,683 51.0 
Wyoming ........... 24,491 20,249 20.9 


Total .............. 92,368 74,660 23.7 


District 5 

BOER ccviseecincess 
California 

Nevada 

Oregon 

Washington 


23,323 21,891 6.5 
298,642 228,588 30.6 
10,106 6,238 62.0 
40,087 27,517 45.7 
23,579 16,229 45.3 


395,737 300,463 31.7 


Total err 
«+++-,227,275 3,482,567 21.4 


Total U. Ss... 


therefore were in better position to 
“breakout” the proportion of deliv- 
eries used for fuel in tractors and 
other farm equipment. 


Volume of LP-gas reported as sold 
for internal-combustion engine fuel 
more than doubled in 1951 and total 
made up about 7% of all require- 
ments compared with a 4% share in 
1950. 


Manufactured gas companies bought 
12% more LP-gases in 1951 than in 
1950 to use for stand-by purposes, for 


enriching their manufactured gas and 
for direct distribution through their 
mains to consumer. Quantity required 
by manufactured gas industry ac- 
counted for about 7% of LP-gas de- 
mand in both 1950 and 1951. 


Very few price quotations for LP- 
gases are available. Platt’s Oil Price 
Handbook for 1951 shows an average 
refinery price for commercial and 
industrial propane at New York Har- 
bor of 7.6c a gal. for January 1951. 
A fractional drop in late January 
brought quotation down to 7c where 
it remained until mid-December, when 
there was minor advance to an aver- 
age of 7.2c a gal. for the month. 
Average value for all of 1951 was 
7.1c compared to 6.3c in 1950, 


PAD Official Sees Larger 
LP-Gas Underground Storage 


NPN News Bureau 

WASHINGTON — Liquefied petro- 

leum gas industry is making increas- 

ing use of underground storage to 

offset lack of aboveground facilities, 
PAD official noted Aug. 12. 


He said two million bbls. already 
have been stored underground for 
coming winter and by next year 
storage will approach seven million 
bbls. Last year, LP-gas underground 
storage was negligible, he pointed 
out. 


Industry still igs apt to fall short 
of its overall storage goal of 14-day 
supply in marketing areas, he said, 
because of increasing LP-gas use. 
Present average is 10.4 days. 

One weakness of underground stor- 
age development, he said, is that most 
is in producing rather than market- 
ing areas. One reason for this is 
that some areas do not have salt de- 
posits—most economical site for un- 
derground storage. 

He said some bulk distributors 
were considering pooling their re- 
sources to construct underground 
storage since per barrel costs drop 
sharply as storage size increases. 


Sulfur Plant Begins Output 


NPN News Bureau 
CHICAGO—-Standard of Indiana’s 
new sulfur plant at Whiting, Ind., 
refinery has begun production. Cur- 
rent output runs 55 tons per day. 
Material will be converted to sulfuric 
acid in existing plant facilities for 
use in alkylation and treating opera- 
tions. Plant extracts hydrogen sul- 
fide from by-product fuel gases and 
converts it to 99.9% pure sulfur. 
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Station Permits Jump 62% in June 


WASHINGTON — Dollar value of 
service station construction permits 
authorized for June of this year was 
$4,479,000—up 61.7% from the total 
of $2,770,000 for June, 1951. Number 
of permits rose to 340 from 254. 

Bureau of Labor Statistics figures 
also show that the value of June ap- 
provals was 8.3% greater than the 
$4,134,000 valuation for May of this 
year, when 332 permits were issued. 

Figures are estimates by the bu- 
reau based on checks with local city 
and town officials. They include con- 
struction within urban places, which 
the bureau defines as covering all in- 
corporated places of 2,500 population 
or more in 1940, plus a few unincor- 
porated civil divisions, Figures are 
from places containing about 85% 
of U. S. urban population. 

They do not represent the volume 
of building actually started during 


each month, because no adjustment 
has been made for lapsed building 
permits, nor for the lag between the 
issuance of a permit and the actual 
start of construction. 


Texas-Newark Pipe Line 
Seeks Hike in Capacity 


United States Pipe Line Co. is 
seeking PAD approval for a much- 
expanded 1,600-mile oil products line 
from Beaumont, Tex., to Newark, 
N. J. Submission of revised plans fol- 
lowed earlier report that the com- 
pany was working on a “far more 
feasible project than that approved 
by PAD last April.” 

Plans now call for 24 and 22-inch 
line with initial and ultimate’ capac- 
ity of 300,000 b/d and 450,000 b/d, 
respectively. Line originally called 


Station Construction Permits Authorized for June 


Region and State 


(Valuations shown are in thousands of dollars.) 
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for 16 and 14-inch pipe and initial 
capacity of 125,000 b/d. 

In addition to the main line of 24- 
inch pipe from Beaumont to Jackson, 
Tenn., and 22-inch pipe from Jack- 
son to Newark, revised plans include 
14-inch spur from Jackson to Pa- 
ducah, Ky. 

A survey is continuing, meanwhile, 
to determine the feasibility of build- 
ing an 80-mile products pipe line 
from the Philadelphia area to the 
New Jersey coast at Linden. Sin- 
clair, Gulf and Texaco reportedly are 
considering the joint project. PAD 
has approved application for pipe for 
the line. 

On the railroad front ICC has found 
“reasonable” for westbound traffic 
a reduced railroad rate of 20c per 
100 Ibs. on petroleum products in 
tank cars from Portland, Willbridge 
and Linnton, Oreg., to points on the 
Spokane, Portland & Seattle Rail- 
way in Washington state. At the 
same time, however, it found the 
eastbound rate “not reasonable” and 
ordered cancellation by Sept. 8, with- 
out prejudice to republication of the 
rate approved for westbound traffic. 

ICC said the proposed rate would 
apply also on interstate shipments of 
petroleum between Vancouver and 
East Pasco, Wash. It said the rate 
was now 27c on all traffic for which 
the rate of 20c was proposed, ex- 
cept to and from East Pasco, which 
is the location of a pipe line termi- 
nal of Standard Oil of California. 


Texaco Kerosine Ceilings 
In Many Areas Are Boosted 


NPN News Bureau 

WASHINGTON — Office of Price 
Stabilization, in letter order, released 
Aug. 15 permitted The Texas Co. to 
add 0:5% per gal. to kerosine de- 
livered in tank wagon lots of 75 gals. 
or less to consumers in Alabama, Flor- 
ida, Georgia and Mississippi for home 
consumption. 

Order, L-216 to Sec. 11, CPR 17, 
noted that Texaco normally would 
have met that size price boost by 
competitor had not OPS voluntary 
price freeze appeal intervened. 

Other letter orders included: 

Enjay Co., New York—L-1358 to 
Sec. 7, GCPR—Establishing ceiling 
of 40.75c per Ib. tank car and 42.5c 
per Ib. in 55-gal. drums, carload lots 
for sales of CPS-216 (iso-tridecyl 
alcohol). Sales of commodity up to 
500,000 Ibs. were exempted from price 
control by letter order to Esso Stand- 
ard Oil Co. Enjay’s “supplier and 
affiliate.” New ceilings apply after 
sales by Esso have reached cumula- 
tive total of 500,000 Ibs. 

At same time, OPS, in L-1357 
to Sec. 7, GCPR, established ceilings 
of 37.24c per lb. tank car and 38.99c 
per Ib. 55-gal. drums, carload lots for 
sales of this product by Esso after 
its sales reach cumulative total of 
500,000 Ibs. 
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Lakeport Heavy Fuel Prices Dip, Distillates Firm 


Prices for heavy fuel oils declined at lakeport terminal of which are being sought in U. S. markets. Sweden is 


and refinery points during the past week. On the other 
hand, prices for distillate fuel oils were firm, although 
spot buyers of No. 2 fuel, aware of recent big inventory 
gains nationwide for this product, were slow to make 
new commitments. 

Gasoline was closely held at wholesale and demand was 
strong in most districts. At the retail level, a price war 
broke out in Wheeling, W. Va., and price cutting at Flint, 
Mich., took a turn for the worse (see p. 43 details). 

At the lakeports, suppliers found that the resumption 
of full-scale steel mill operations did not necessarily 
mean the end of their heavy fuel supply difficulties. 
In order to facilitate the movement of residual, several 
suppliers at Detroit and Toledo reduced prices for Nos. 
5 and 6 fuels 0.5c per gal. New FOB terminal prices for 
tank car lots were: Detroit, 7.35c for No. 5, and 7.1c for 
No. 6; and Toledo, 7.25c for No. 5, and 7c for No. 6. 

At Cleveland, No. 5 fuel was offered at 8.5c and No. 6 
at 8.1c, both down 0.25c. 

In the Chicago District, prices for No. 5 fuel in truck 
transport lots slipped to 6.8c per gal., down 0.1c for 
no-sulfur-guarantee material and 0.35c for less than 1% 
sulfur. 

While there were no changes in heavy fuel prices in 
Mid-Continent tank car markets and at the Gulf for 
cargo loadings, material continued to be slow-moving 
from these areas. 

At the Gulf, some suppliers reportedly were offering 
a prompt cargo of Bunker “C” fuel “sweetened up” with 
a winter cargo of No. 2, and one such trade was said to 
have taken place. 

Softening in heavy fuel prices was world-wide, 

In the United Kingdom and Europe, general reductions 
of 7/- per ton (about 98c) in prices for heavy marine 
fuel oil, and 2/6 per ton (about 35c) for heavy Diesel, 
were- made by Anglo-Iranian Oil Co. and by supplying 
companies to Esso Export Corp., effective Aug. 15. 

In the Far East, effective the same date, Standard- 
Vacuum Oil Co. and other supplying companies to Esso 
Export, reported reductions of 98c per ton in their ex 
terminal prices for Bunker “C” fuel oil. 

No changes were reported in domestic markets for 
crude oil, and sweet grades were especially hard to buy 
in spot quantities. 

In Canada, an increase of 8c per bbl. in the price it 
will pay for Joseph Lake (Alberta) crude, and entry as 
a buyer in two new western fields—Armena and Camrose 
—were announced by Imperial Oil Limited, effective 
Aug. 1. 

For Viking Zone production, Imperial’s new prices, 
effective Aug. 1, in Canadian dollars per Canadian bbl. 
of 35 Imperial gals., are: Armena, $2.285: Camrose, 
$2.245; and Joseph Lake, $2.335. 

Other reports from abroad indicated several unfilled re- 
quirements of lubricating oils and specialty products, most 
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looking for about 7,000 bbls. of blended motor oils and 
transmission oils. Argentina is in the market for about 
62,000 bbls. of bright stock, neutral oils, and cylinder 
stocks. There also is a requirement for about 14,000 tons 
of asphalt for Indo-China, which the U. S. General Serv- 
ices Administration is trying to cover for prompt ship- 
ment. 

Reports in domestic markets indicated that virtually all 
specialty products were readily available to export buy- 
ers, and some products at sharp “discounts.” Mid-Conti- 
nent lubes for export, especially, were “weak,” according 
to reports, and offerings as much as 4.5c below current 
quotations (33.5c, Tulsa) were available on 95 v.i. sol- 
vent bright stock. 

Trade sources said that wax sales also “could stand” 
some export demand, and calls from northern Europe for 
some time now have been at an extremely low rate. Re- 
ports of “shaded” prices were received from the West- 
ern Penna. field, where scale was quoted from 4 to 4.25c, 
tank cars. 


GULF COAST 
Heavy Fuel Still Top Sales Problem 


How to find buyers of spot bunker fuel still was the 
top problem to many refiners at the Gulf during the past 
week. On the other hand, refiners said they were besieged 
with requests for gasoline and No. 2 fuel, and these 
products were closely hel. 

With heavy fuel still in a glutted supply position, and 
with distillates generally tight, it was not unexpected 
that “compromises” Were negotiated. Offerings of Bunker 
“CG” fuel for prompt lifting, with a “tie-in” of No. 2 fuel 
for lifting next winter were disclosed, and one such trade 
in cargo quantities was disclosed. 

Quotations of refiners reported for cargo liftings gen- 
erally were unchanged. As in the recent past, gasoline and 
distillate fuel prices were “strong,” and heavy fuel oil# 
were “soft.” Most trade sources said that they could 
find little demand for Bunker “C” fuel at $1.50 per bbl. 
the low quoted cargo price, unless the offering was 
“sweetened up,” as was the case with the No. 2 fuel 
transaction. 

Up-river and export calls were in market for virtually 
all grades of gasoline, ranging from 70-72 oct. leaded 
material up to top-quality premium. No sales of these 
grades were disclosed, however, and several refiners de- 
clared that, unless they find ways to move additional 
heavy fuel, their gasoline position will be worsened further 
by reduced refinery runs. In fact, at least two large re- 
finers reportedly already are faced with the alternative 
of either moving additional quantities of heavy fuel or 
curtailing their crude runs. 

There were some indications of easier supplies of gas 
oils, particularly with reports that one large foreign 
buyer virtually has completed his purchases for 1952. 
However, it was pointed out that some northern European 
buyers still are in the market with unfilled requirements 
for 48-52 d.i. 
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Summary of Daily Gasoline Prices (Aug. 12 through Aug. 18) 
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Open Market Trading Continues Quiet 


Open market trading continued quiet in Atlantic Coast 
terminal districts the second week in August. With fuel 
oils, both light and heavy grades, it was a question of 
plentiful supplies and few interested buyers—at least at 
prices asked by suppliers. Gasoline, on the other hand, 
remained tight—there were buyers ready to take any 
open market offerings that might bob up, but sellers had 
little to offer over and above their contract commitments. 

Firming rates for dirty tanker transportation from the 
Gulf and Netherlands West Indies took some of the pres- 
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sure off heavy fuel oils and prices reportedly are steady 
at the reduced levels reached early in August. However, 
majority of suppliers still are heavily stocked with resi- 
dual and large-lot offerings are available, particularly in 
the northern seaboard districts. 

Major marketers continued their search for residual 
storage space at New York Harbor. The tight storage 
position was pointed up in the report of one large mar- 
keter who has terminals at several seaboard points. Every 
terminal was so nearly filled, he said, that he probably 
would have to off-load a cargo—enroute to New York— 
at more than one point. 

While spot demand for distillate fuels was quiet the 
past week, many terminal operators said they were buy- 
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ers of “supplemental” lots (over and above their contract 
takings) from the Gulf. Increase in inventories along the 
seaboard and rising tanker rates from the Gulf, however, 
have prompted some of these terminal operators to fill 
out their requirements locally. At New York Harbor, 
bids of 9.4c to 9.55c were reported for No. 2 fuel in barge 
lots, but suppliers generally were holding for 9.65c. 

Demand for August and September gasoline continued 
heavy but there were few buyers as yet for October ship- 
ment, according to reports. For prompt shipment, gaso- 
line was virtually unobtainable in the open market, trade 
sources said. 


MIDWESTERN (Chicago-E. St. Louis Area) 


Big Scramble for ‘Pipe Line’ Gasoline 


Midwest refiners last week were in the biggest scramble 
they had ever experienced for “pipe line” gasoline. The sit- 
uation, they said, was a delayed action resulting from 
refinery strikes earlier this year and now being brought 
into open by early harvests and plowing in the north- 
central states. 

While light fuels were quiet as far as summer move- 
ment of product to jobber storage was concerned, re- 
finers said there were inquiries for big amounts of No. 
2 fuel in the Great Lakes Pipe Line. Some sources esti- 
mated the amounts sought as in “hundreds-of-thousands- 
of-barrels category.’ One large refiner was seeking an 
immediate 50,000 bbls. of No. 2 in the line. Same refiner 
has rejected proffered material in tank cars even though 
he has indicated his “outside” requirements for next sea- 
son may be close to 200,000 bbls. 

Heavy fuels continued along the comeback road from 
low spot pricés reported during period of steel strikes. 
While refiners’ quotations were unchanged at $0.90 to $1, 
Group 3, tank car marketers in a number of cases hiked 
their prices 5c and 10c per bbl. to $0.80 and $0.85 with 
the higher price quoted for low-sulfur material. It was 
pointed out by a number of sources that “normal” 10c dif- 
ferential between low and high-sulfur grades had made 
a partial recovery. This differential, they said, was wiped 
out during steel strikes when emphasis was on making 
room for black oil at refineries to keep from cutting 
crude runs rather than on sulphur content of material 
in suppliers’ tanks. 

Refiners’ efforts to buy or borrow gasoline at a num- 
ber of pipe line terminals were described as “frantic” by 
refiners. Two large refiners said they were “out” of gaso- 
line at several terminals and others were known to be 
nearly out. Suppliers said they were unable to recall a 
time when supply positions of all shippers in the line had 
been as tight. Instances were disclosed of refiners bidding 
“0.75c over” pipe line rate for regular-grade gasoline. To 
keep from running out of product, certain refiners were 
said to be hauling gasoline by transport up to 500 miles. 


CHICAGO DISTRICT 


Residuals Steady at Lower Prices 


Following a large supplier’s reduction in quotations for 
heavy fuels in amounts up to 0.35c last week, Chicago 
District market for black oil was said by the trade 
to be steadier than at any time in several weeks. Light 
fuels remained quiet, but prices for both light fuels and 
gasoline were steady to strong, sources said. 

Prices for No. 5 high-sulfur fuel ranged from 6.8 to 
7.15c, down 0.1c on the low and up 0.05c on the high; 
low-sulfur No. 5 was quoted at 6.8c by single supplier, 
down 0.35c. No. 6 high-sulfur fuel ranged from 5.7 to 
6.05c, up 0.1c on the high; No. 6 low-sulfur, 5.9 to 6.175c, 
down on the high from 6.3c. 

Refiners and Independent river terminal operators gen- 
erally said light fuels for barge shipments are tight. 
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Explanations of Price Tables 


The reader’s attention is directed to the fol- 
lowing explanations which apply to the Sum- 
mary of Daily Gasoline Prices appearing on page 
42 and the price tables appearing on pages 45-50 
of this issue. 

The letter “X” indicates a change in prices; if 
the change is on the low of the price range, the 
“X"” is adjacent to the low; if the change is on 
the high of the price change, the “X” is adjacent 
to the high; a change from one flat price to a 
higher or lower flat price, or elimination of the 
low of a price range, is indicated with an “X” 
to the left of the new price; elimination of the 
high of a. price range is indicated with an “X"’ 
to the right of new price. 

Parenthetical figures indicate number of com- 
panies quoting when two or more companies 
quoted the price shown. In the Gulf Coast Cargo 
table on p. 48 all prices reported are shown. 
In all other tables, only the lows and highs of 
the ranges of prices are shown; no attempt is 
made to show prices within the lows and the 
highs, and therefore no attempt is made to indi- 
cate the number of companies contracted for 
prices for each product. Nearly 200 primary sup- 
pliers (refiners and tanker terminal operators), 
plus an even larger number of other sources 
(jobbers, compounders, consumers, distributors, 
brokers, tank car marketers, etc.) are contacted 
for prices at regular intervals. 











However, two recent sizeable offerings of No. 2 fuel 
were disclosed. In both instances, sellers wanted to ship 
immediately. One offer of 25,000 bbls. was from New Or- 
leans area at 8.25c, FOB Gulf Coast. The other offer 
came from St. Louis and was described as large—prob- 
ably up to 100,000 bbls.—and priced at 9.75c, delivered 
dockside Chicago. Chicago District quotations for No. 2 
ranged from 9.9 to 10.375c. 


CENTRAL MICHIGAN 
Gasoline Tight Despite Flint Price War 


Despite bad retail price situation in the Flint area (see 
other story p. 41), gasoline was tight in Central Michi- 
gan last week. Most refiners indicated they were operat- 
ing from inventories they described as “next to nothing.” 

Softness in heavy fuels and price cuts at lake ports of 
Toledo and Detroit brought reductions of 0.25 to 0.5c in 
the refiners’ prices for both Nos. 5 and 6 fuels. Some 
refiners said there was a gradual improvement in sum- 
mer shipments of light fuels to jobbers; others said they 
were disappointed in jobbers’ pre-season takings in view 
of “every prediction” that domestic fuels will be tight 
next winter. 

Sizeable purchase of premium and regular-grade gaso- 
line was disclosed by a refiner who said material was 
scheduled for prompt shipment; prices were not re- 
vealed. Other refiners, while not in market as buyers or 
spot sellers of gasoline, in a number of instances, said 
they were “plugging along” almost on daily production. 

Prices for No. 6 fuel ranged from 6.75 to 8.25c and 
No. 5 fuel, 7 to 8.8c, FOB Central Michigan, down 0.25c 
and 0.5c on the lows, respectively. Refiner making cuts 
said reductions reflected general market conditions, both 
in Central Michigan and in important areas of supply that 
were influencing local markets. 

While primary suppliers’ inventories of light fuels were 
on high side, prices remained steady. Sources said large 
refiners, ever since recent refinery strikes, have kept 
alive their interest in light fuels for next winter ship- 
ment, but still were not being specific about the size of 
their requirements. 
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MARKETS. 








NPN Gasoline Index 


Cents Per Gal. 
Dealer T.W. Tank Car 
PSS Perro ee eee 15.36 11.65 
Mamth AGO 2. cccccccescsese 15.36 11.65 
Wee FRED oc cpenscksevoieseyn 15.22 11.67 

Dealer index is an average of dealér tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighted average of following wholesale 
markets for regular-grade gasoline, FOB refineries or ter- 
minals; Okla., Midwest, W. Penna., Calif.. N. Y¥. Harbor, 
Philadelphia, Jacksonville, Boston and Gulf Coast. 











WESTERN PENNA. 
Spot Lube Demand Continues Slow 


Spot interest in lubricating oils continued slow in West- 
ern Penna. through the middle of August. At same time, 
prices of bright stock and other heavy grade remained 
firm, and all refiners reported good volume of branded 
motor oil shipments to their regular outlets. Light neu- 
tral oil was easy, and scale wax remained slow, with 
price weakness reported in both products. Price quotations, 
however, were unchanged. 

Practically no lubricating oil trading outside of con- 
tractual shipments was reported. Bright stock was 
available in slightly larger quantities, and shipments are 
more prompt, than sometime past buyers said. Bright 
stock offerings were tending away from 3lc, with 30c 
offerings more frequent. One refiner-buyer said he had 
been offered bright at 30.25c by reseller. Several refiners 
continued to report quotations of 3lc and higher. Other 
heavy stocks, 200 vis. neutral and cylinder oils, still were 
held for low quoted prices or higher. 

Light neutral, 150 vis., remained plentiful, with avail- 
ability of material reported at 25c and occasionally at 
24.5c. Quotations were unchanged from 26c however, and 
confirmation of lower prices was lacking. 

Export inquiries, also slow the past several weeks, were 
enlivened with a British fourth quarter tender calling, 
in part, for 7,000 bbls. bright stock. Argentine tender 
called for about 18,000 bbls. high flash cylinder stock. 

Demand for scale wax continued “very slow,” and most 
refiners indicating inquiries were largely for semi- and 
fully-refined grades. Bids at 3.75c for scale in tank cars, 
the field, were reported and some sales at that price are 
said to have been made. Again, confirmation of prices 
lower than 4c quotation reported by most refiners was 
lacking. 

Gasoline demand generally was reported steady, with 
industrial demand for light fuels “steadily improving.” 


MID-CONTINENT 
Trading Slow; Gasoline Tight 


Trading generally remained slow in the Mid-Continent 
during the past week, with few “serious” inquiries re- 
ported except for gasoline at northern pipe line terminals. 
Refiners said market seems to be in a dormant stage at 
present, waiting for the shift in demand from gasoline to 
fuel oils. Some refiners continued to have difficulty in 
obtaining dirty tank cars, while clean cars were plentiful. 

At the middle of August, this is how most refiners and 
marketers described various products: 

Gasoline—Tight and in big demand in Great Lakes 
Pipe Line system. Reports indicated buyers at northern 
terminals were still paying 0.625c “over published prices, 
plus transportation” in some instances, and still were un- 
able to buy very large amounts. On the other hand, tank 
car shipments of gasoline north continued light. Local 
gasoline shipments remained good in all areas. 

Burning Oils—Not too much demand yet for prompt 
distillates, but buyers are scouting around for winter 
material. One refiner reportedly bought 50,000 bbls. of 


od 


No. 1 for shipment over winter recently from major 
company, although this sale was not confirmed. In prompt 
trading, four cars of No. .1 were sold at 7.75c, Group 3, 
and small lots of No. 1.were available at 7.75c to 7.875c, 
Group 3 basis, although buyer was asked to furnish trans- 
portation in some cases. 

Residual Fuel—Still the big problem for most refiners. 
This market had improved with the end of steel strike, 
and most refiners up to last week were holding prices in 
most cases at $0.85 on material offered to resellers. How- 
ever, at end of week, reports indicated “distress’’ fuel 
was available to resellers at $0.70 and $0.75, Group 3, and 
there was little demand. One inland Texas refiner said 
his plant is operating “in the red” after recent drop in 
coastal No. 6 prices, since he has contract with Gulf 
Coast buyer based on Gulf Coast cargo quotations. 

Lubricating Oils—Refiner of South Texas lubes said 
he is still “far behind” in orders, and described export 
demand as “especially good.’”’ On other hand, sources con- 
tinued to report weakness in Mid-Continent lube prices. 
Offerings of 95 v.i. solvent bright stock for export—in 
one case netting back 29c, Tulsa, and in another case 
30c, Tulsa—were disclosed. Refiners reported low quoted 
price of 33.5c for sales to domestic trade, FOB Tulsa, 
unchanged. 

Offerings of conventional bright, 150 vis. D for ex- 
port netting 24c, Tulsa, also was disclosed. Refiners quoted 
150-160 vis. D, 0-10 p.p. from 27 to 28c (on sales to do- 
mestic trade). Some refiners showed reluctance to offer 
bright stock freely. One, against fourth quarter inquiry 
for bright stock, was willing to offer only if buyer would 
also take neutral oil. 


Residual Oil Index Down 4.6% Aug. 12 


WASHINGTON—Decreases in residual index dropped 
Bureau of Labor Statistics’ over-all price index 0.4% to 
108.3 for week ended Aug. 12. Complete index, based on 
Platt’s Oilgram quotations, is shown below for week end- 
ed on dates indicated (1947-49 equals 100) : 


% Change 
Aug. 5 to 
Aug. 5, Aug. 14, Aug. 12, 
1952 1952 1951 1952 
Crude and products.... 108.3 . 110.8 0.4 
Crude 109.0 . 109.0 cscs 
Refined petroleum .... 108.3 f 111.4 —0.5 
Gasoline 115.0 0 115.0 
SONI sect se ess SSE s 109.7 
Distillate fuels 111.1 . 112.4 avs 
Residual fuels ........ 80.7 84. 101,0 —4.6 
Lubricating oils 98.5 98. 102.4 
Natural gasoline 83.6 79.5 


83.6 83. bess 

Bureau’s wholesale price index for other commodities 
was up 0.1% to 112.0 for week ended Aug. 12. Bureau 
corrected last week’s figure to read 111.9. 


Aug. 12, 


Group 3 Propane, Butane Prices Drop 


TULSA—Spot prices for propane and butane continued 
to slip past week, off 0.125c to 1.75c, Group 3 basis, ac- 
cording to liquefied petroleum gas sources in Mid-Con- 
tinent Aug. 13. 

Volume of sales at this level, however, is reported to 
be “very small,” with most movements in tank car lots 
arranged for by regular customers at 4c, Group 3. Buyers 
are wary of “low-cost” prompt spot lots that will give 

(Continued on p. 51) 





Crude Oil Prices 

Imperial increases posting 8c per bbl. to $2.335 
(Canadian dollars) for Joseph Lake (Alberta) 
crude oil, Viking zone production, and enters new 
postings of $2.245 for Camrose and $2.286 for 
Armena fields Viking zone production, effective 
Aug. 1. No other changes were reported in crude 
oil prices during the week ended Aug. 16. For 
complete crude price schedules see p. 61-62 of 
July 30, 1952, NPN. 
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Prices at Refineries and Terminals and by Tank Wagon 
PRICES IN EFFECT AUG. 18 


Prices herewith * 
Price Service, are reproduced Platt’s OILGRAM Daily Ot) 


from 
associated with National Petroleum News, whose re: 
susueunores in all NPN-OILGRAM offices devote their time qutustoey 
peetins oil industry prices everywhere. ? 

al Tices shown in tables are sales prices or quotations or general offers 

Posted prices by refiners, by pipeline terminal operators, and by 
a terminal operators; for current sales and shipments; for the busi- 
ess day or period stated; except Tank Wagon prices, prices are for 
bulk lots such as tank car, truck transport, barge; prices applying to 
barges or cargoes or truck transport lots only, so designated; FOB re- 
fineries or terminalis; in cents per gal., except per bbl. where § sign is 
shown; wax and petrolatums in cents per pound; ex all fees and taxes; 
for crude oil and its products lawfully produced and transported; re- 
ported as received by OJLGRAM and National Petroleum News but not 
guaranteed; for subscribers’ private use only and not for resale or 


GASOLINE 


OKLA., Group 3 (Okla. shpt.) 


(3)11.5-11.875 
(4)10.5-10.875 


9.625~10.125 


80 Oct. Reg. 


90 Oct. Prem. .. 
88 Oct. 
OKLA., Group 3 (Northern shpt.) rs or 
eer (5)11.375-11.75 80 Oct. 
82 Oct. Reg. .............(5)10.375-10.625 a0 Oct. 
60 Oct. M & below 9.5-9.875 


WESTERN PENNA, 
Bradford-Warren: 
90 Oct. Prem, 
(3)11.375-11.75 86 Oct. Reg. 
(4) 10.375-10.5 Ol City: 
9.75(2) 90 Oct. Prem. 
86 Oct. Reg. 
Pittsburgh: 
90 Oct. Prem, 


MIDWESTERN (Group 3 basis) 


CENTRAL MICHIGAN 
(FOR Central Michigan refineries) 


90 Oct. Prem. 
86 Oct. Prem, 


OHTO—Quotations of 8.0. Ohio for delivery to 


Ohio points: 
86 Oct. Reg. 


. eg. | 
. M & below 


12 
11.75-12.75 

(2)11. 75-12 
11.75 


. 10.75~11.25 
(2)10.75-11 


9.875-10.5 


CENT, W. TEX. 


88 Oct, Prem. 
82 Oct. Reg. .... 
60 Oct, M & below 


producing wells, through pipe line, to two modern 
refineries, UNITED provides every essential step 





REPUBLIC OIL REFINING CO. 

Refiners of 
and Petroleum 

Products 


Refinery, | 
Texas City, Texas | 


Marketers 


Main Offices: 
Pittsburgh, Pa. 
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ARK. (For shipment to Ark, & La.) 


88 Oct, Prem. ...... 
86 Oct, Prem, ...... 


60 Oct. M & below ...... 


KANSAS (For Kansas destinations only) 


in assuring a responsible source of supply. 


MEMBER P. G. C. O. A. PERMIT No. 24 
2 a ee ee 


distribution or publication. During period of short supply, some sellers 
and at times all sellers, withhold quotations to new customers or the 
posting of firm prices but give OJILGRAM the prices they otherwise 
would quote to the trade in general and which they confine to their 
regular customers only, and such prices appear in the price tables. 
Gasoline ratings are by ASTM Research Method and are minimum 
ratings, except where letter M is used to indicate that octane rating is 
by ASTM Motor Method. For further details of price conditions apply 
to any NPN—OILGRAM office or see back of any OILGRAM Price 
Service invoice. 


For complete price service delivered daily from nearest OILGRAM 
publishing office, New York, Cleveland and Houston, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleveland 13, Ohio. Annual 
Subscription rate in U. S8.: $150 per year, payable in advance. 


CALIFORNIA 


Los Angeles dist. : 
— 90 Oct, Prem. 
10.75 BO Gat. Tes. ccceccacicccs 
9.625 


13.3-16.5 
12-14(2) 


San Fran. dist.: 


90 Oct, Prem. ......+6++. 
80 Oct, Reg. ......2.+6. 


16.25-17 
14.25-14.5 


11.6-12.375 San Joaquin Valley dist. : 

11.5-12.125 90 Oct. Prem. ........... 
11.375 80 Oct. Reg. ....--e00++s 

10.5-11.125 

9.5-10.875 


16.25-17 
14.25-14.5 


LUBRICATING OILS 


WESTERN PENNA. 


Prices are for sales made, or offers reliabiy 
reported, to jobbers & compounders only. 


Viscous Neutrais—No. 3 col, Vis. at 70° F. 200 
Vis. (180 at 100°) 420-425 4. 
0 p.t. 


13.75-14 
12.75(2) 


13.75-13.9 
12.75-12.9(2) 


13.9(2) 
12.9(2) 


COON 


31. 
30. 
29 
29 


Ot - coe ce vcnmenins 10040 (2)28-29. 
. (143 at 100°) 400-405 4. 
p.t 

(2)13.5-14.25 

13.5-13.75(2) 
(2)12.5-13.125 

12.25-12.75 
Bright Stocks 


145-155 vis. at 210°, 540-550 f. No. 8 col 
1 | er . cece 32.5 


14.0 


erica UNITED REFINING COMPANY, WARREN, PENNSYLVANIA 0C2™=0 


TO JOBBERS 

WHO MARKET THE 

WORLD’S FINEST MOTOR OIL 
@ Qualified jobbers and marketers who seek the 


finest quality in 100% Pure Pennsylvania Lubri- 
cants are invited to contact UNITED. From 


100% PURE PENNSYLVANIA OIL 


| 
| 
: 


REFINING ' COMPANY 





OIL PRICE SECTION 





Cylinder Stocks 
600 s.r. filterb’l . 
s.r. 


MIDCONTINENT LUBES 
FOB Tulsa basis, for domestic shipment only. 
Bright Stocks, vis. at 210° Neutrals, vis. at 
100°, 0-10 p.p. 
Neutral Otls—Conventiona! 
Pale Olls Col, 
60-85 vis. 
86-110 vis. 
150 vis, 
180 vis, 
200 vis. 
250 vis. 
280 vis. 
300 vis. 3 
Bright Stock—Conventional 
200 vis. D: 

10-25 p.p. 


31 
150-160 vis. D: 


27-28 
27-27.5 


26-27 


120 vis. D: 
0-10 p.p. 
Bright Stock—Solvenat 
150-160 vis. 0-10 p.p., 95 v.1. 
Neutral Oils—Solvent (95 v.I.) 
170-180 vis, 
200-210 vis. 
300 vis. 


33.5-34(2) 


(2)21-22 
(2)22-23.5(2) 
(2)24-24.5 


600 s.r., olive green 
GULF COAST—Solvent Refined Lu 
From Mid-Continent grade crude. 
ship at Gulf for export. 
Bright stock—Vis. at 210° 
150-160 vis., 
test, 95 vi. 32-34 
Neutral ow at odeegaiict 95 v.1.; Ly - p.t. 
100 vis. 0-212) 
200 vis. fe 24 
300 vis. 23-25 
500 vis, 26-28 
SOUTH TEXAS 
(Vis. at 100° 


Fi 


"Prices FOB 


LUBES 
F, FOB 8. Tex., refineries for 
ae — export shipment. ) 


(3)12-12.5(3) 
(3) 13-13.5(3) 
14(6 
15(6) 
16(6) 
(3)17-17.5(2) 
(3) 18-19(3) 


(2)12-12.5(3) 
(3) 13-13.5(3) 


(6) 
(3)17-17.5(3) 
ere 


INDUSTRIAL 


FUEL OIL 


SPECIALISTS 


oe 


WATER 


PHOENIX OIL CORPORATION 


Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT AUG. 18 


KEROSINE, GAS & FUEL OILS 


OKLA., Group 3 (Okla. shpt.) 


7.25-8.5 
7.25-7.875(2) 
(2)$0.90-1.20 


OKLA., Group 3 (Northern shpt.) 
(4)8.75-9(2) 


(6)8.5-8. 875 
8-8.75(3) 
7.25-8.125(2) 
7.25-7.875(2) 
. (2)$0.90-1.15 


No, 
No. 
No, 
No. 


MIDWESTERN (Group 3 basis) 
(2)8.75-9 
(4)8.75-9 

Range oil 

58 & above D.I. Diesel ... 

No. 1 fuel ..... 

No. 2 fuel 

No, 6 fuel 


(00.26. em) 
8-8.7: 
5-8. 125 

° (2)$0. 90-1.00(2) 


N, TEX. (Texas & New Mex, shpt.) 


41-43 w.w. (2)8.75-9.5(2) 
42-44 w.w. 9 


(2)$1. 00-1. 65 


WwW. TEX. 
41-43 w.w. 
42-44 w.w. 
58 & above D.I. Diesel ... 
BOO, 2 BUG) nw ccccccccccccce 
Me ae Oe 6 tsa ce ssacds 
No. 6 fuel 


(Texas & New Mex. shkpt.) 


8. 75-8. 25(2) 
$0. "90-1. 75 


E, TEX. (Truck transport lots) 


CENT. TEX. 

41-43 w eee 
58 & chawe D.1, Diesel eee 
U.G.1, gas youl Seccecce 
No. 1 fuel . 

No, 2 fuel .. 

No, 5 fuel 

No. 6 fuel 


_$1.40-1.50 


LUBRICATING OILS 


for 
Tank Car 
Buyers 


UNIFORM 
HIGH QUALITY 


DEEP ROCK OIL CORPORATION 








New York 





Marketer of Petroleum Products 


NEW ENGLAND PETROLEUM CORPORATION 











KANSAS (For Kansas destinations only) 
42-44 w.w. eee (2)9-9.875 
52 & below D.I. Diesel ... 9-9.3 
— * ao D.I. Diesel ... 


: 50-1. 
(2)$1.10-1.40 


(For shipment te Ark. & La.) 


AUeerores 
Peer epee 
see gea78 


(2)11-11.3 
(2)10.5-10.55 
10.5-10.55 
10 


(2)11-11.65 


10.25 


11.4-11.65 
11.35 
10.65(2) 
10.65 


CENTRAL MICHIGAN 

(FOB Central Michigan refineries.) 
i 11.55-12.2 

11.55-12.4 

P.W. distillate 11.4-12 

No. 2 fuel (2)10. 75-11. 05(2) 

No. 3 fuel 0.5-11 

U.G.I. gas oil 

No. 5 fuel . 


No. 6 fuel...........0...6. 96.75-8.25 


OHIO—Quotations of 8.0. Ohio for delivery to 


11.9 
11.7 
10.7 
Diesel (Ligh & Med.) .... 11.7 
CALIFORNIA 
San Joaquin Valley: 


40-43 w.w. 
Heavy fuel (PS “400) 


Stove dist. (PS 100) ...... 
San Francisco: 


, 
Stove dist. (PS 100) ...... 


Los Angeles: 

40-43 w.w, 

Heavy fuel (PS 400) 
Light fuel (PS 300) 
Diesel fuel (PS 200) 
Stove dist. (PS 100) 


(2)12-12.5 

$1.75-2.00 

$2.15-2.20(4) 
8.25~11.4 
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Refinery & Terminal Prices (Continued) 
PRICES IN EFFECT AUG. 18 
ATLANTIC & GULF COASTS 


Prices are of refiners, FOB their refineries & tanker terminals and of tanker terminal operators, 
FOB their terminals. Ships’ bunkers prices are exclusive of lighterage. 


CHICAGO DISTRICT PRICES 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB 


refineries, 
pipe line terminals and inland waterway barge 
termina. 


Motor Gasoline 
12.85-13.75 


88 Oct, Prem. 
; (2)12.1-12.75 


84 Oct, 


(2)10.9-11.25(2) 


(2)9.9-10.375 


No. 5, low sulfur ....... 
No. 5, high sulfur ....... 
No. 6, low sulfur ....... 
No. 6, high sulfur ....... 


x6.8 
x6.8—7.15x 
(2)5.9-6.175x 
(2)5.7-6.05x 


WAX 


WESTERN PENNA, (T.C., in Bulk) 
White Crude Scale: 
122-124 A.m.p. 
124-126 A.m.p. 
SEABOARD 
Melting points are AMP, 3° 


(3)4-4.25 


prices are FOB refinery; 
Dbis.; fully refined, 


scale 
slabs loose. 


are FAS; scale in bags or bbis., fully refined 


in bags or cartons. 


Crude Scale 


N.Y. Domestic N.Y. Export 
124-126 white 


5.6(2) 5.6(2) 


7.45 
7.45(3) 


” 7-8.15(3) 
7.45(3) 


7-8.15(3) 
7.55(3) 

7.55(3) 

7.55(3) 

7.55-8.3 
9.55 


NAPHTHAS & SOLVENTS 


(FOB Group 3) 
Stoddard solvent .......... 
Cleaners naphtha .... 
V.M.&P, naphtha .... 
Mineral spirits 
Rubber solvent 
Lacquer diluent 


. .(2)12.125-12.375 
Benzol diluent .... 


(2)13.125-13.625 
WESTERN PENNA. 
Ol City: 


Stoddard solvent 14 
Pittsburgh: 


Stoddard solvent 15(3) 


oa of 8.0. Ohio for delivery to 


Ohio points 
V.M.&P. Naphtha ee 


Mineral spirits & stoddard ‘solvent 
Rubber solvent ..... 


17.0 
16.0 
seeeseeeceess 14,875 
E, TEXAS (Truck Trnspt. lots) 


Stoddard solvent ......... 11.25 


higher than 
EMP. Prices are for carload lots. Domestic 


11.375(3) 
11.875(2) 
11.875(4) 
10.875(4) 
11.875(3) 


Charleston 
Corpus ee 
Housto ee 
do Sarees ° 
ere ° 


Philadelphia | ‘ 
do barges . 
Pt. vanmindion 
Portland .. 
Providence .. 
Savannah 
Tampa 
Wilmington, 
Mm Gos. 


Oct. 
Prem. Gasoline peun, Gate Reg. Gasoline 


13.85-15 
13.75-14.9 
14.2-15.2(3) 
12.9-15(2) 
12.8 
14.95-15.7 
13.3-14.475 
12.5-13.5 
12.25-13.3 
12.25-13.3 
13.6(4) 


13.4(3) 


15.05-15. 3(3) 
14.95-15.2(3) 
13.6(3) 
13.4(3) 


13.05-14.55(2) 


Gas House 


No. 2 Fuei* 


N. Y¥. Harb. 
do barges . 
Albany 
Baltimore 
do barges . 
Baton Rouge. 


Charleston 
Houston 
do barges 
Jacksonville . 
Miami 
Mobile 
New Haven . 
New Orleans. 
do barges . 
Norfolk ..... 
Pensacola ... 
Philadelphia 
do barges . 
Pt. Everglades 
Portland 
Providence 
Savannah ... 
Tampa eee 
Wilmington, 
 * . Saree 


= 
Albany . 
Baltimore 
Baton Rouge. 
Boston ...... 
Charleston 


Harb. . 


9.75(19)x 
9.65(18) 
10.05(12) 
9.85(11) 
9.7516) 
8.4 
9.95(16) 
9.915) 
8.625-9 


. (2)8-8.5 


10.4(8) 
10.5 
9.5(2) 
9.95110) 
8.5-8.7(3) 
8.7 
9.75(6) 
9.5 
9.85(10) 
9.75(9) 
10.5(4) 
10.05(9) 
9.95(9) 
10.4517) 
10.25(5) 


9.9(7) 


No. 6 Fuel 
Neo Sulfur 
Guarantee 


$2.10(13)x 
2.45 
2.1316) 
1.63 


2.15(7) 
2.03(2) 


Gas ol 


13.85-14.35 
13.75-14.25 
14.2-15.2 
12.9-13.25 
12.8-13 


14.95-15.2(2) 
13.3 
12.5 
12.25-13.3 
(2)12-12.25 
13.3-13.6(2) 
13.6 


13. 
15.05-15.3 
14.95-15.2 
13.3(2) 
13.3-13.4 


13.05-13.2 


9.85 


10.45 
9.95 


8.8 


3.195 
3.01 


(3)3.08-3.10 


No. 6 Fuel 
Ne Sulfur 
Guarantee 
Barges 
$2.10(13) 
2.1014) 
1.60 
2.1515) 
2.00(3) 


Neo. 6 Fuel 
(0-10 p.t.) 
(10)$3.06-3.56 
(11)3.03-3.46 


3.06(3) 
3.03(3) 


83 Oct. 
Reg. Gasoline 


85 Oct. 
(3) 12_85-13.6 
12.5-13.4 
(3)12.7-13.7(5) 
11.9-13.5 
11.8-12 


13.7(7) 
2.3-12.475 


oi. 25-11. 3 
1.25-11.3 
rr 6(7) 
12. 


12.7-13.7(2) 
11.9-13.5 


( 
12.3-12.6(4) 
12.4(4) 


12.05-12.55 12.05-12.55 


Neo. 5 Fuel 
(15-60 p.t.) 
$2.61 

2.58 abee 

ore 10.4514) 

2.61 10.2515) 
2.58 
2.09 
2.05 
3.07(5) 
2.50(2) 


3.8 
10.35(6) 
10(2) 
(2)8.5-9 
10.4(6) 
10.5(2) 
9.5 
een 10.3515) 
2.09 8.7-9.1(2) 
2.06 
2.56(2) 10. 1544) 
2.8416) 10. 25(8) 
e hay 10.5(5) 
10.4544) 
10.3514) 
10.4515) 
10.2516) 


3.05(2) 


10(2) 


No.6 — 


No. 6 Fuel Max. 1% 
Sulfur 
Barges 


Max. 1% 
$2.20-2.25(3) 
2.28 


$2.20-2.25(4) 
2.25 


2.30 2.30 


Bunker 
Fuel 
Ships’ 
Bunk 


$2.10(11) 


Kerosine 
No, 1 Fuel* 
10.75(19)x 
10.65(19) 
11.05(9) 
10.85(10) 
10.75(5) 
9.7 
10.95(16) 
(3) 10.7-10.9(2) 


10.75(10) 
11.5(5) 
11.05(9) 
10.9519) 
11.45(7) 
11.15(8) 


(3)10.7-10.9(4) 


4.27-4.28(2) 
; 18(2) 
3.49(6) 
4.4315) 
4.473(2) 
3.49(3) 
‘19- 4.24(2 
4.24(4) 
4.473(3) 
4.28 
4.452(5) 
4.368(5) 


4.18(3) 


© Heavy 
Diewed 
Ships’ 

Bunkers 

$3.91(4) 


3.91(2) 


Corpus Christi 1.63 


1.60 
Houston . (2)1.63-1.90 (2)1.60-1.85(3) 


CENT. W. TEX. 
Stoddard solvent 


(Truck Trnspt. lots) 


10.5 


KANSAS (For Kans. Dest’n, only) 


Stoddard solvent .......... 11.8 


(4) 
puiedelphia es (3918-627 
Baltimore 
17:5(4) 


AUGUST 20, 1952 


Jacksonville 
Miami 

Mobile a6 
New Havon.. 
New Orleans. 
Norfolk 
Pensacola .. 
Philadelphia 
Pt. Everglades 


Providence : 


2.00(6) 

1.95 

1.68 

2.12(3) 
1.63(3) 
2.08(3) 
2.13(8) 
1.95(2) 
2.18(2) 
2.11-2.12(3)x 


1.97(6) 


2.1 
2.12 
2.0014) 
1.87(4) 


3.24(2) 


3.914) 


1.87(5) 


(*) ‘at “Atlantic Coast refineries and terminals, and at Albany and Tampa, prices of some sellers to 
bulk commercial consumers are 0.15¢ higher than prices shown above. 


47 





OIL PRICE SECTION 





Refinery & Terminal Prices (Continued) 


PRICES IN EFFECT AUG. 18 
GULF COAST—CARGOES, DOMESTIC & EXPORT, ALL PORTS 


Cargo prices are FOB ship at U. 8S. Gulf, minimum of 20,000 bbis., and are by refiners only to 
other refiners, export agents, or tanker terminal operators. The figure in parentheses after each 
price indicates the number of companies quoting that price. 

Aviation Gasoline (MIL-F-5572) 

Grade 115/145 ....... 17.75 

Grade 100/130 os e 16-16 .75 

Grade 91/96 ........ Cncén es cequs éncdewee 15.75 
Motor Gasoline 

92 Oct. Premium ..............- eceesecesces eeee 12(2)-12.25(2) 

90 Oct, Premium 11. 75-12-12.25 

Oe Ge. TORRIOR 6 os heb asccc cc ccctscccccndcesece BAG EHas.OtD 

83 Oct. Regular 10.75—11(2)-11.25 

79 Oct. .... bbs cen cs6 ede banscovs che. eee 

70-72 Oct. M Leaded éeréce coksdaurdaeee eeeeee 10-10.25-10.75 
Kerosine & Light Fuels 

41-43 w.w. kerosine 

No, 2 Fuel ......++. 

Diesel & Gas Oils 

43-47 Diesel index 4 = 

48-52 Diesel index ............. 8.125-8 . 25-8 .375-8 .5x 

53-57 Diesel index ............. 8. 25-8 .375-8 .5-8 .625x 
Heavy 


Fuels—Cargves 
No. 5 Fuel, 0-10 ae: er 6.60 coer cdnocetedess soveces $2.35(2)-$2.50 
Bunker C Fuel ...... $1.50(4)-$1.75(2)-$1.775-$1 .85(2) 


"MIDDLE EAST CRUDE PRICES 


Posted Export Prices of Socony-Vacuum Overseas Supply Co. for Sale in Cargo Lots. 

(Prices are per bbl. of 42 U. 8. gals., exclusive of local port or other governmenta! charges, 
sales taxes, etc., if any; FOB point indicated, for gravities shown; 2c per bbl. differential per 
degree of gravity applies for gravities below and above those shown.) 
Type of Price AP’ Effective 
Crude Per bbl. FOB Point Date 
Arabian Ras Tanura, Saudi Arabia 
Qatar Umm Said, tar 
Arabian Sidon, Lebanon 
Iraq-Kirkuk Tripoil, Lebanon 
Araq--Basrah Fao, Iraq 


VENEZUELAN CRUDE PRICES 


Prices are of Creole Petroleum Corp., effective July 24, 1952 except where otherwise noted, for 
sale and/or purchase of cargo-lot quantities FOB deepwater terminals at ports named, and are sub- 
ject to crude availability and company’s requirements; 2c per bbl. differential per degree of gravity 
applies for gravities below and above those shown, except for Lagunillas Heavy for which price 
shown applies regardless of gravity. Price applicable for each cargo is that in effect at time vessel 
tenders for loading. For purchases made in fields, prices shown are basis for such purchases with 
deductions being made for terminaling and pipe line services in accordance with published tariffs. 

Pri 


ice 
Crude Gravity API $/Barrel FOB 
Bachaquero pees . 2 1.61 Piedras or Amuay 


Tia Juana Heavy iedras or. Amua 
Lagunillas Heavy e : 


La Rosa 

Tia Juana Medium 
Tia Juana 102 L.P. 
Tia Juana Light 


9(3)-9.25 
8(5)-8.25(2) 


Nov. 1, 1950 
Nov. 1, 1951 
April 1, 1951 
April 1, 1951 


32-32.9 Dec. 24, 1951 


Piedras or Amuay 
Piedras or Amuay 
Piedras or Amuay 
Piedras or Amuay 
Piedras or Amuay 
Tucupido 
Puerto La Cruz 
Puerto La Cruz 
Puerto La Cruz 
Caripito 
Caripito 
Capure (field) 


San Joaquin 
Oficina 
Jusepin 
Quirinquire 
Temblador 
Pedernales 


Pe po nono to noo no 919 NO BON 
SBRSIRSSRESSSS 


20.0-20.9 


AVIATION GASOLINE PRICES 


(Prices are for tank cars, barge or truck transport lots; aviation gasoli 
MIL-F-5572, unless otherwise noted.) “s oe ee 
Grade 100/130 Grade 91/96 


Grade 80 
a. 16.1-17.2 15.6-16.2 


15.95 


17 15.5 
everececs 16.5-17.25 15-15 .75 


LAKE PORT TERMINALS 


1642) 
14.5(3) 
12.45(5) 
11.95(3) 


11.45(4) 


Detroit 


10.35-10.95 

11.2-11.7 

10.2-10.95 
(3)7 .35-7 .85 


fous 8. (2)7.25-7.75 
9(2) ‘ (3)7.1-7.6 


(2)7-7.5 





° Y 
by SCULLY SIGNAL COMPANY Cambridge 41, 
Constisn Unstese GAPE O8585 MFG, 004 0D, Tees Oates 


Piedras or Amuay Bay 


tank installations 





PETROLATUMS 


WESTERN PENNA. 

(Bbis., carloads; tank car, 1 to 1.5¢ less.) 
Snow white (2)6.875-7. 318 
Soft white - (3)6.625-7.375 
De EN A pccceccceanvae «+ (2)6.375-7 
Cream white 2 7 
Soft yellow 5(3) 

; (4)5-5,.125 
(4)4.75-4.875 
(2)4.5-4.75 


PACIFIC COAST 


(In Ships’ Bunkers, Diesel Fuel Bunker © Fuei 
or Deep Tank Lots) (P.S. 200) (P.8. 40@) 
San Pedro, Calif. $3.44(5) $1.70(5) 
San Francisco .. 3.65(4) $1.75(4) 
Portland, Ore, .. 3.86(4) $2.00(4) 
Seattle, Wash. .. 3.86(4) $2.00(4) 


MEXICAN BUNKER PRICES 


U. S. DOLLARS PER BBL. OF 159 LITERS 


Bunker C Diesel 
(Ships Bunkers) 
Mexican Guif 
WN oben ces vax .85 $3.75 
Veracruz ........ 1.85 +y 
Minatitlan ........ .85 3.75 
Pacific Coast 
Guaymas .50 $4.90 
Manzanillo .50 4.00 
Salina Cruz .50 4.00 


LPG PRICES 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 
Commerical Industrial 
District Propane Propane 
N. Y. Harbor ... 8(2) 8(2) 
Philadelphia .... 8(3) 
Baltimore ocee esos 
Hastings ........ 
Toledo ......+..-. 


NATURAL GASOLINE 


(Group 3 & Breckenridge prices are to biend- 
ers on freight basis shown below, Shipments 
may originate in any Mid-Continent manufac- 
turing district.) 


FOB GROUP 3 
Grade 26-70 


FOB ee 
Grade 26-70 én 


5.75( Quotations) 


5.25( Quotations) 


HARTOL 


PETROLEUM CORPORATION 
INDEPENDENT MARKETERS 


Maine to South Carolina 
FIFTH AVENUE. NEW YORK 20, NY 





NATIONAL PETROLEUM NEWS 








OIL PRICE SECTION 





Tank Wagon Prices 


Prices for gasoline do not include taxes; they do, however, include 
inspection -fees as shown in next column. Gasoline tazes, shown in 
separate column, include — —_——, and state tazes; also city and 
county taxes as Kerosine tank 


wagon prices 
a. do not include tazes; hn tawes where levied are indicated in 





agrent Aug. 18, 1952, as posted = eye marketing companies at 
eir headquarters offices, but subject to 

faapeeteen fees per gal., included = both ‘one and kerosine prices, 
otherwise specified, are as follows: 

— 1/40c on gasoline; Ark. 1/20c; Fila. ag li, 3/100c; 

2/25c; Kans. 1/100c; La. 1/32c; Minn. 5/200c ; 1/25c; Neb. 2/1006; 

Nev. ‘1/200; N. Cc. 1/4c; N. D. 1/20c; Okla, ‘a/ese; 8. C, 1/8; 8B. D. 

1/40c; Tenn, 2/5c; ~e &-- Wisc. 3/100c. 





ts, if any, are shown in footnotes. These prices in 


ATLANTIC 
REFINING 


Atlantic 
White 


Flash 
(Regular Grade) Kero.& 
Gasoline 


No. 1 

Dir. Cons. Fuel 

T.W. T.W. Taxes T.W. 
Allentown, Pa..x15.3 15.3 7.0 
Altoona eee eee 
Erie rT TT 
Greensburg ... 15.6 15.6 
Harrisburg ....%15.3 15.3 
Philadelphia .. 14.7 14.7 
Pittsburgh .... 15.6 15.6 
Reading 5 «15.3 
Scranton «15.3 
Wilkes Barre .. 
ro et es 
York .. 0 
Wilmington, 

Del. 


.3. S2ee20 
* oe oooosoo’: 


Bridgpt., 
Hartford 

New Haven ... 
Boston, Mass, . 
Fall River .... 
Springfield .... 
Worcester 
Prev., BR i «« 
Camden, N, J.. 
Newark 
Albany, N. Y.. 
Binghamton ... 
Buffalo 

Elmira 


Syracuse 

Watertown . 

Baltimore, Md. 

Richmond, Va.. 

Charlotte, N. C. 

Jacksonvitie, 
Fl 


ween ee ee 
oS at ae 
PATAPADMADARROHASOCHHOOY 


15.4 


© OPARPAMRASPVASAAPHSAAHN 
& Sesdoooo OOO OO OmMMwwNSSOS 


15.2 


Mineral Spirits V.M.&P. 
T.W. T.W. 
Philadelphia, Pa, .... 16.5 18.0 
Pittsburgh .......... 20.0 21.0 


Heavy Fuel Olls—T.W. 
Ne. 5 No. 6 
Philadelphia, Pa. - 6.07 


Notes: 
Kerosine—Thru Penna, & Del., add 2c per 
gal. for t.w. deliveries of less than 25 
at one time. Camden—Add ic for deliveries of 
100-299 gals., 2c for less than 100 gals. 
Mineral Spirits prices also apply to Stod- 
dard Solvent. 


x Effective Aug. 5. 

CONT'L (N. B. Prices are Continental's 
tankwagon prices. Current selling 

OlL prices may vary from those shown 
because of local conditions.) 


Pt | 
, 2 


Cheyenne ....... 1 
— atent. “a 


GwweNaacua- 


Muskogee, Okla... e ° 
Oklahoma City .. 12.5 
Tulsa 1 12.5 


VOBAAASAINanaeaes? 
UAnwWwWoOKeASOCONNAND 
(0 00 00 &© 00 G0 Go =3 00 G0 G0 Go Od GO G9 G0 Ge 
usmnoumooooooooocs 

a et — _ 
BESESESESEESEEES 


Gasoline tax column includes these city taxes: 
querque & Ruswell, 0.5c; Santa Fe, ic; 
enne, 1c; Casper, lc. 

Discounts: 
Salt Lake City and Twin Falls gasoline 
ne prices come for deliveries of less 
than 200 gals.; gals., deduct 0.5c; 
400 gals, and over, aeduct 1c, 
Notes: 
T.W. prices are to consumers and dealers. 


AUGUST 20, 1952 


Gronneonw 


Kerosine inspection 


CHEVRON 
(Regular) Av. 80/87 Gaso- 


CALIFORNIA 
STANDARD 


San Fran., Cal. 
Los Angeles . 
Fresno 

Phoenix, Ariz, 
Reno, Nev. ....... 
Portland, Ore, 
Seattle, Wash, .... 
Spokane ........ 


FF 


Honolulu, 7. q . 
Fairbanks, Alaska . ° 


AA OADHOMOIIRA® 
coucoumuououen 


San Fran., Cal. 
Los Angeles .... 


Honolulu, 7. , & 
Fairbanks, Alaska 
Jumeau ......e-s 


wt rMwanowno 


Taxes: 

Boise—Sc gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 2.5c state. 

Salt Lake—7c gas tax applies to motor 
fuel only; avgas taxes are 2c federal, 4c 
state. 

Honolulu—8.5¢ gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 4c terri- 
torial. Standard Diesel/furnace oil price is 
ex lc territorial liquid fuels 


Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals. “enh-aver price RF for 40-199 oss 


< 
askes 


ply to all quantities in excess of 40 

Prices for Chevron Supreme (Premium 

2.0c gal. higher than 

quantity delivered, except at Salt Lake 
. higher. For less than 40 


HI 
Hen 


gals. (Shoresid 

80/87 quantity delivered prices, 

5.0c for 100/130, and 8.0c for 115/145. 
Kerosine—T.T. prices, except at Salt Lake 

City, apply to deliveries of 40-199 ~*~, — 

other ee gy — a gals., 

200- gals., uc ; gals. a over, 

—¥ trailer deduct B50 


EF 


[ete 
aaa 
eorco 


T.W. prices are to all classes of dealers and 
consumers. 


fees only: Ala. 1/2c; Iowa 1/50c; Mich. 1/5e. 


ESSO 
STANDARD 


Atlantic City, N. J. 
Newark 

Baltimore, Md. 
Cumberland 
Washington, D. c.. 
Danville, Va, .... 
Petersburg 


Boooooooe COO OS OSS SOS SOS OOO SS OOOO OR 


Roanoke 
Charleston, W. Va. 
Fairmont 
Parkersburg 
Wheeling ° 
Charlotte, N. C. . 


Salisbury 
Charleston, 8. C. .. 
Columbia 
Spartanburg 


BS 


owoo @H oo 


Steel Dbis, «....+++++ 


Atlantic cuy, me. 
Newark, N. 

Baltimore, aa. 6 
Washington, D, C. 
Norfolk, Va, ....- 
Danville .....«++- 


Spartanburg ....- 12.4 

Taxes: Louisiana kerosine prices” do not in- 
clude ic state tax. 

Notes: 

Kerosine No, 1 — Atlantic City prices are 
for deliveries of 300 gals. or more; add lc for 
100-299 gals. 2c for less than 100 

No. 6—Washington price is for min, ‘delivery 
of 1,050 gals.; for min. delivery of 2,500 gals. 
price is $2.48 per bbl. 


af 


Edmonton, Alta. 

Vancouver, B. C. . 
(*) Price is for Esso. Ratre (Premium). 

Taxes: Gasoline taxes are provincial taxes 


NS Re eNEEB BEE 
SES os oUsUnNNawe 

“ SEERNEEEESEEES 
SESS sUaANNawwuUn 
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Tank Wagon Prices (Continued) 
SOCONY VACUUM 


Aircraft ‘ 
Grade Grade Grade Mobilgas (Regular Grade) Mobilfuei MOBILHEAT 
80 91 100 ©=6Cons. Dir. Cons. Dir. Mobil Kerosine Diesel (No 2 Fuel) 
Taxes T.W. T.W. T.W. T.C. T.C. T.W. T.W. 7.C. Yard T.W. 7.0. T.W. 7.0. Yard T.W. 


14.7 14.7 cove eves 14.4 eoee 13.6 sacs 
14.7 14.7 ouss 11.6 4.6 .... . cove 1 
14.7 14.7 10.85 11.4 ; 10.25 


New York City: 
Manh. 


eeeeeeee eeee see 


+ mae ee 


Bromx ...... eee sees 


13.3 


sree 


13.2 


~ 
» 
_ 


. 13.2 


0.4 
10.3 
10.75 11.2 ; 10.15 ‘ 9. 10.2 12.9 
11.4 cove , ° 10.4 13.0 
12.8 . ° . 11.7 14.3 
2 


Beans 


24.2 12.8 11.8 14.7 
. 12.8 

11.7 

4B.T - ssee eeee 
12.9 ° sees 
12.6 zee 11.75 
11.1 ee sees 


14.6 
. Vernon .... 


Plattsburg ......... 
Rochester 
Syracuse .. 


: 2 SERS: 


aioe 
~~. 


. mae 
adda 


Ce Qrongnrta 


SEESEEEREES 


12.2 
0.5 
1.8 
1.9 
1.6 
0.1 


> otro 


WB wsee 10.75 

11.1 sees 10.35 
15.9 11.15 
15.2 10.45 

15.4 10.35 


1 
1 
1 
1 
1 
1 
1 


0 
0 


5 
1 


ary 


+ et eee 
+ tom Gt: - 
PROP OAHE 


= 
ek at det at tet et et tt 


WA Sere SCONDHDWOROHOW 


+ Qaim. + 
sheees 


. 


16.1 


tome OCOW DH Oo 


Burlington, Vt. oe 
TED oscccdoccce 
Tank Wagon Prices 
Mineral Spirits ............ Cocctrcosesescses 
V.M.&P,. Naphtha 
Taxes: pp prices do 
Mobil Kerosine—Mt. Vernon T.W. less 0.5c for deliveries of 300 gals. or more. 
Mobilfuel Diesel—All points, 0.5c for T.W. deliveries of 800 gals. or more. 
Mobilheat—Mt. Vernon T.W. less 0.5¢ for deliveries of 300 gals. or more. 


SoooooowooooooooooooeSoScocS 


BEESNSSESESE 


+ bihtnee - 
+ = Om. + 


. 
. 
Qa 


4 
BAM 
°¢ 
¢ 


Syracuse V.M.&P. price is in steel barrels. Jamestown T.C. prices are delivered prices; all other T.C. prices are FOB bulk terminals. 
Mobile Kerosine, Mobilheat, and Mobilfuel Diese] tank car prices are to bulk plant operators; tank car prices to cial s are 0.15c 
higher. x Effective July 28. 


OHIO STANDARD 





- 


one X-Tane Gasoline 
Con- 


sumer 
T.W. 
18.2 
12.0 
19.0, 
19.0 


i 
FE 
HH 
st: 
a 
F 
ifs. 
if 
r 
sky 
hited 


> 
& 


AAAAaaaaaaanan 


: = 
DOOD DO @ me @@m@awe 
8B 
aa 
BB 
Se 
s< 


. 
. 
. 


Bi 
se 


© 
woSooooooo 


BEEEE 
eceoocce s 


ad 
= 
GQeEcacaa 


Ssesss 
. 

Nib 

t~o~7~' 


0 
0 
0 
0 
0 
o 
-0 
i) 
0 
0 
0 
0 
0 


” Rea as Rea 


BRRRRRRSRSS 
saastsisaitsitst 


12.9 
12.9° 
: . .9° 9° 12.9° 
porting purchase with State Tax Exemption Fcrm 
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: Sohio Aviation—on contract to hangar 
Kerosine, Nos. 1 & 2—Prices with asterisk (*) are deliveries of 100 gas, or more; less than 100 gals., 0.5¢ higher. Prices at 
other points are for t.w. or drum deliveries of 50 gals. more; less than 50 gals., 0.5¢ . 
Naphthas—To contract consumers off t.w. prices (except Lucas County) 300 to 999 gals., 0.5c; 1000 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; 
5000 or more gals., 1.5c. Lucas County: less than 50 gals., tank wagon price, 50 to 249 gals., 0.5c; 250 to 499 gals., 1c; 500 gals. or over 1.5c. 
Notes: Renown (third-grade) gasoline prices are same as X-Tane unless otherwise noted. 8.S. prices are at company-operated stations. 


INDIANA STANDARD 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard of 
Indiana bulk plants where the company’s prices are publicly posted. Kentucky 
Grade) 
Standard 


‘¢ off consumer t.w. 


‘ 


Red Crown (Reg. 

Red Or’n, Red Cr’n. 
Cons. Dir, 
T.w. 

17.3 
18.0 
16.3° 
17.5 
16.9 
16. 


BH 


Furnace 0t1-—————_——_ 
100 gals. 100-174 175-999 1,000 gals., 
& over gals. gals. & over 
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Augusta .... 
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Macon 

Savannah . ° 
Jacksonville, Fla. ..... 
Miami ........ oeee 
Pensacola 


1-99: gals. ......... 
100-149 gals, ...... 
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Taxes: 

Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, ic 
county; Montgomery, 1c city & 1c county; Pen- 
sacola, le city. Other taxes not included in 
prices: Georgia, kerosine, ic; Montgomery, 
kerosine 1c; Mississippi, kerosine 0.5c. 


1-749 gals. 
750 gals. & over ... 





aoaascasocoas 
coooooooooolg 


Poe 0 . 
Notes:—Dealer t.w. prices apply also to all Notes: 
classes of consumers with minimum delivery of Consumer t.w. prices are same as net deales 
50 gals. prices. 
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For Sale 


For Sale 


Position Open 





NATIONALLY KNOWN TANK TRAILER 
manufacturer specializing in petroleum, bu- 
tane and chemical tank trailers has attractive 
openings for several well established dealers 
throughout the United States, and 


B86 
. Include’ all infor- 
about your company in first letter. 
All communications strictly confidential. 
P.O. Box 746 





Petroleum and other liquid products for T. B. A. 
domestic and off-shore shipments, Tank 
car, tank truck loading facilities with 
direct line to shipside, 


CORPORATION 
Oakiand 4, Calif. 


T. B. A. PROGRAM SUPERVISOR, Leading 
independent in southeast beginning extensive 

program. Need competent person 
with previous training and experience to head 
department. Not interested unless you are 
fully qualified. Excellent opportunity with 
rapidly expanding integrated oil company. 
Give full particulars in first letter in own 
handwriting. Reply Box 683, 








FOR SALE: Mr. Oil Jobber quote very low 
prices on Type S. Wethan] anti-freeze, Drums 
and very attractive cans. Write Box 689, 


trailmobile tank, also good, 3975 gallon. Good 
tires on both. Air over hydraulic brakes. 
Newly painted shell colors. Electric sanders. 
Laub Bros., Butler Indiana, 


1947 FORD FUEL OIL TRUCK, completely 


TRAILERS—GUARANTEED: 2—3000 gallon 
Petroleum News. Butlers, 4—3500 gallon Heils, 5—4000 gallon 

Freuhaufs, 2—5000 gallon Freuhaufs, 2—5400 

gallon Standard Steels, 3—5600 gallon Heils, 

5—5750 gallon Staidards and Trailmobiles, 3— 
1950 CREVROLET, excellent condition, 1947 6750 gallon Trailmobiles, 
specifications on request. 
Hiland 1385. Bruce E. Hackett Co., 621 W 
58th St., Kansas City, Missouri. 


GENERAL MANAGER: Company operated 
independent multi-pump stations in mid-west 
area, Familiar with construction, operation 
and personnel handling at retail level Ex- 
cellent potential for aggressve man under 40 
years of age. Reply with resume of back- 
ground with particular reference to above 


ti . Replies confidential if desired 
Prices, pictures, qualifications ° 


Write, wire, phone 


Position Wanted 


LATE MODEL 5200 TO 5700 gallon tandem 


four compartments, 817 trailer. Three or four compartment. Give full 


. New Paint, ready tor - - 
. $1595.00. BORDERLINE OIL COM- Company, 1812 N. 
PANY, 1010 Sixth, Port Huron, Mich, Okiahoma. 


GASOLINE TANK TRAILER and G.M.C. 
tractor. 3050 gallon capacity. Fire compart- 
ments, gravity meter, single axle. Good con- 
dition. Standard Aute Supply Co, St, Albans, 
Ww. Va. 


description and price in reply. Liberty Oi 
Oth, Oklahoma City, 


BULK PLANT, TUCSO 
pendent Distributor will sell or lease to fi- 
nancially responsible party. 
business yearly. Unlimited possibilities, Box 
626. 


IN, ARIZONA, inde- major oil company—wide experience 





SALES EXECUTIVE 


DESIRES CONNECTION WITH MA- 
JOR OT“. COMPANY. 4 years with 
large rubber company 18 years with 


including sales direction, promotion and 
training. For complete resume of 
business experience write BOX 688, 


Doing $250,000 














Propane, Butane Prices Drop 


(Continued from p. 44) 


them no “credits” for additional shipments in winter time, 
according to reports, 

Prices of principal suppliers of LPG are reported un- 
changed—4c for propane, 4.5c for butane-propane mix, 
and 5c for butane, Group 3 basis. 

In West Texas, drought conditions are said to have 
firmed “mix” prices because of demand for product for 
irrigation purposes. One major supplier reports that his 
sales of “mix” (70% butane-30% propane) have been 
80% higher this month than anticipated, largely owing 
to irrigation projects. Price on these transactions has 
been 3.5c (4c, less 0.5c summer discount). 

In the East, propane continues closely held at 8c, gen- 
erally posted tank car price at New York and Philadel- 
phia. Supplies have been curtailed by shut-downs at 
plants of two producers, according to reports. 


‘Gas’ Price War Hits Wheeling, W. Va. 


WHEELING—Many retail gasoline station prices have 
been cut in amounts from 2.1 to 4.1c per gal. for regular- 
grade in price war outbreak here. 

War started in Elm Grove suburb, and quickly spread to 
Wheeling proper, when new station began operations 
posting 20.5c (ex 7c State and Federal taxes) for regular, 
which compared with 22.6c price, the so-called “normal,” 
at nearby major brand outlets. Following initial break, 
some major brands of regular-grade gasoline now are 
Selling lower, with some at 19.5c and others at 18.5c 
(ex taxes), according to reports. 

Several large marketers, including Esso Standard as 
of noon Aug. 14, are granting “voluntary discount” of 
2.6c (off their 16c dealer tank wagon posting). 
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Bunker Fuel Oil Prices Cut in Cuba, Brazil 


NEW YORK—Suppliers of Esso Export Corp. in Cuba 
and Brazil have reduced their posted prices for Marine 
Bunker Fuel Oil for ex terminal deliveries, as follows: 

Esso Standard Oil Co. (Cuba)—effective Aug. 11; price 
cut 16c to $2.80 per bbl. at Havana, Matanzas, Cienfuegos, 
Neuvitas, and Santiago De Cuba. 

Standard Oil Co. of Brazil—effective Aug. 18; new 
prices per metric ton with amount of reduction in paren- 
theses: Belem $30.05 (60c), Recife $29.40 ($1.65), Bahia 
$33.75 (55c), Rio De Janeiro $32.35 ($1.65), Santos $33.00 
($1.65), Paranagua $35.05 ($1.15), and Rio Granda Do Sul 
$33.50 ($1.65). 


Natural ‘Gas’, Products Stocks Rise in June 


WASHINGTON-—Inventories of natura] gasoline, cycle 
products, and liquefied petroleum gases increased 789,000 
bbls. in June, standing at 10,035,000 bbls. on June 30, ac- 
cording to Bureau of Mines report. 

Stocks at plants and terminals rose 496,000 bbls. and 
refinery inventories increased 293,000 bbls. On June 30 
last year, total inventories were 10,043,000 bbls. 

Responding to settlement of oil strikes, Bureau's report 
says production in June this year averaged 576,000 b/d, 
up °35,000 b/d from May output. 


Price Hike for Woodlawn Gas in Doubt 


WASHINGTON—Question of reversing previous OPS 
policy and permitting a natural gas price higher than 10c 
per Mcf in Woodlawn field, Harrison County, Texas ap- 
parently is up to Price Stabilizer Arnall. 

Board of Review reportedly has recommended 11.5c 
based on “firm commitment” of purchase obtained by 
producers, prior to base period price freeze, although de- 
nying the 12c price producers contend was agreed on 
prior to freeze. 
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OLD PROBLEM of taking gages in bad weather has been 
overcome by a new liquid gage recorder—a plastic tube with 
rod-controlled valve clamped to a standard steel tape (see close- 
up above). When tube is lowered into tank, liquid reaches its 


level in tube. 


Sliding tripper weight closes valve and gage 


makes reading through plastic tube after it is raised to the sur- 
face. Inventor, Leonard Anderson of Union Oil of California, 
is shown at right holding the device. Recorder has been adopted 
for use in Union Oil’s manufacturing and marketing departments 


New All-Weather Tank Gaging Device 
Designed for Accurate Measurements 


A gaging device, which has been 
adopted by the Union Oil Co. of 
California for use in both the manu- 
facturing and marketing departments, 
has two advantages, according to the 
company: 


(1) Gages can be taken at night 
and in bad weather, and 


(2) Improved accuracy has been 
noted. 


The device is a plastic tube with a 
rod-controlled valve at the bottom. It 
is clamped to a standard steel tape 
and plumb bob at the approximate 
depth of the liquid in the tank. The 
valve rod is pulled up to open the 
valve in the bottom. The tape is 
then lowered into the tank of liquid 
until the plumb bob hits the bottom 
and is held in this position long 
enough for the liquid to reach its 
level in the tube. This takes approxi- 
mately 30 seconds. 


A sliding tripper weight is then 
slipped over the tape and allowed 
to slide down to strike the spring trip 
which lets the valve rod drop, closing 
the valve. This locks the liquid in 
place. When the tape is raised to the 


52 


tank roof, the gager can make his 
reading through the plastic tube. 
Move Accurate — Measuring liquid 
levels inside storage tanks through 
use of standard tape and plumb bob 
has had its difficulties, especially at 
night, in bad weather, or when meas- 
uring gasoline and other volatile 
fluids. So far, the device has over- 





More Information— 


The names and addresses of 
manufacturers, whose products 
and literature are described in 
the Equipment Section, are 
given at the end of each article 
for the convenience of readers 
who wish to write direct. 

A coupon also appears on p. 
54 for use by anyone who de- 
sires more data and wants NPN 
to get it for them, Circle the 
number corresponding to that 
appearing at the end of the 
particular item on which more 
information is desired and mail 
it to NPN. Requests will re- 
ceive prompt attention, 











come these difficulties, the company 
reported, and more accurate gages 
are being taken. 

The device is called the “Anderson 
liquid gage recorder.” It was invented 
by Leonard Anderson, Union Oil tank 
calibration engineer. 

While an instantaneous gage is es- 
sential for absolute accuracy when 
using a tape alone, to avoid the rec- 
ording of a false level due to move- 
ment of the liquid surface, the neces- 
Sary wait with the liquid gage indica- 
tor is not regarded objectionable be- 
cause the tube fills from below the 
surface. 

It is acknowledged that in many 
cases, a quick, accurate gasoline gage 
can be obtained by using only a gage 
tape. But gagers claim this device is 
indispensable under adverse condi- 
tions, such as darkness and severe 
weather. 

Before adopting the recorder, Union 
tested it extensively two years ago and 
concluded that the results were “uni- 
formly excellent”. 

Circle No. 1 on Reply Coupon 
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Fuel Oil Conditioner 
(Fuel Oil Distributor) 


A new fuel and range oil condition- 
er is designed for use with all oil 
heating burners, ranges, space heat- 
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ers and storage tanks. It is said to 
eliminate the tendency to gum-clog 
needle valves and burner jets because 
of its gum solvent. In space heat- 
ers and ranges it is said to extend 
the useful life of wicks and to re- 
duce smoke and combustion odors. 
Carbon formation is retarded and 
sludge and water condensate in the 
fuel are eliminated, the manufacturer 
says. Its rust inhibiting action is 
said to prevent rust formation in the 
fuel tanks of burners, etc. The 
product is added to the fuel tank 
before delivery of fuel. One quart 
is used to condition the average 275- 
gal. tank. It is packaged in cone- 
top quart cans made by Crown Can 
Co. Christy Chemical Corp., Worce- 
ster, Mass. 


Circle No. 2 on Reply Coupon 


Lube Booster Gun 


(Service Stations) 

An auxiliary high pressure hand 
gun is designed for the lubrication 
,of cars, trucks, tractors, and farm 
implements. The gun is said to crack 
frozen bearings without the use of a 
power-operated gun since it provides 
a complete range of pressures up to 
10,000 p.s.i. One-hand push action 
eliminates operator fatigue. A long 
hydraulic coupler extension permits 
reaching of deep-seated and hard-to- 
reach fittings. The unit handles all 
pressure gun lubricants in any 
weather and it holds 2% oz. Refilling 
is accomplished by engaging the fill- 
er fitting on the gun with control 
valve on hose from power or manually 
operated pump. Gun can be cleaned 
by removing only one outlet check. 
There are no packings to replace. 
Lincoln Engineering Co., 5702-74 Na- 
tural Bridge Ave., St. Louis 20, Mo. 

Circle No. 3 on Reply Coupon 


Split Manifold Valves 


(Tank Trucks) 

New compact, lightweight split 
manifold valves are said to have large 
flow areas unobstructed by reinforc- 
ing stay rods. Available in 2”, 3”, and 
4” sizes, with any number of valves 
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and any location and angle for con- 
nections, the units are made of 
welded seamless steel tubing with 
cast top heads and bonnets. The de- 
sign eliminates flange joints and gas- 
kets between valves and the possibili- 
ty of leaks, Valves have bronze stems, 
forged brass disc holders and easily 
renewable oil-proof composition disc. 
Valves may be converted readily from 
rigid to swing check without altera- 
tion of manifold body, manufac- 
turer says, adding that his patent- 
ed swing check is of simplest design 
with the least number of parts. 
Hinge and hinge brackets are made 
of solid stainless steel. The split 
manifolds are shipped complete, 
ready for installation with no assem- 
bly or testing required, cwmpany says. 
Two hapgers are furnished when 
specified. Betts Machine Co., War- 
ren, Pa. 


Circle No. 4 on Reply Coupon 


Aluminum Anti-Rust Paint 


(General) 


A new aluminum anti-rust paint 
is made of doubly pigmented alum- 
inum mixed with a clear base vehi- 
cle The latter also is used as a 
clear anti-rust base. Because of the 
rust inhibitive characteristics it adds 
to the new aluminum paint, the coat- 
ing can be applied without any possi- 


bility of the base “bleeding” through, 
company says. The clear base also 
is said to give the aluminum paint 
a 10% brighter appearance than or- 
dinary aluminum paints. Manufac- 
turer says it permits better “‘leafing”’ 
of the aluminum flakes to form a 
moisture-proof coating. The paint 
can be applied by brush or spray over 
rust without priming, scraping, wire 
brushing or sandblasting, company 
says. Paint Corporation of America, 
Fidelity Building, Cleveland 14, Ohio 
Circle No. 5 on Reply Coupon 


Portable Vacuum Cleaner 


(Service Stations) 


A portable vacuum cleaner and 
blower has a detachable power head 
and a wide selection of cleaning at- 
tachments. It is designed specially 
for service station use where it is 
said to be ideal for removing dirt, 
dust, sand and gravel thoroughly and 
quickly from car trunks and interiors. 
The cleaner is built. for wet or dry 
pickup and is a blower as well as a 
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vacuum, thus it may be used for 
cleaning floors, overhead pipes and 
fixtures, flooded washrooms, etc., in 
stations. The blower can be used 
around the car engine. The ma- 
chine is powered by a 1 h.p. engine 
and rolls easily on four ball bearing 
casters. Standard attachment kit 
includes a 54” curved wand, 12” floor 
tool, 12” shoe plate attachment and 
a 5” upholstery or hand tool. Other 
attachments are available. Multi- 
Clean Products, Inc., 2277 Ford Park- 
way, St. Paul 1, Minn. 


Circle No. 6 on Reply Coupon 


1,500 G. P. M. Meter 
(Bulk Plants, Terminals) 

A new 8” meter for oil products 
has a capacity of 1,500 gals. per 
minute. The meter also has a tem- 
perature compensating device and is 
available with ticket printing coun- 
ter. The meter incorporates the ro- 
tary positive displacement principle. 
The feather-weight rotary motion is 
said to assure accurate metering, 


Readers’ Information Service 


1213 West Third Street 
Cleveland 13, Ohio 
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minimum slippage area, sustained 
motion, low pressure loss, directional 
flow, no reciprocation and maximum 
driving power. Granberg Corp., 1308 
Sixty-Seventh St., Oakland 8, Calif. 


Circle No. 7 on Reply Coupon 


Acid-Resistant Cloth 


(General) 

A new line of industrial clothing 
in subdued color patterns has been 
designed to outlast most similar gar- 
ments in use today insofar as resist- 
ance to chemicals is concerned. The 
use of the new yarns is said to result 
in stronger, lighter-weight garments 
testing considerably stronger than 
cotton and among the strongest of 
the existing synthetics. In immer- 
sion tests with 59 commonly-used 
industrial chemicals, the fabric has 
proved highly resistant with minimal 
loss in tensile strength. Neither color 
nor fabric strength was affected in 
one test where the material was im- 
mersed in 70% sulfuric acid at 122° F. 
for 20 hours, manufacturer says. The 
new fabrics are a mottled, gray 
shade, a tone devised to hide stain- 
ing and resist discoloration..The gar- 
ments are said to withstand repeated 
industrial laundering and dry smooth- 
ly unwrinkled, saving ironing expense. 
Fabric is designed for use in plants, 
shops and service stations where 
workers handle corrosive products. 
Chem-Wear, Inc., 1 Boston Post Road, 
Darien, Conn. 
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Waste Receptacles 


(Service Stations) 


Restrooms at stations along the 
New Jersey Turnpike have self-clos- 
ing waste receptacles. The top of the 
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State 
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unit is fitted with two independent 
free-swinging doors which are noise- 
less in operation and are closely fit- 
ted to the openings. Both doors can 
be used at the same time. As they 
are independent of each other, waste 
can be deposited from either side 
simultaneously without fear of in- 
jury to the users, company says. 
There are no sharp points or edges 
to snag clothing. The inner metal 
container is easily removable for 
waste disposal by the station attend- 
ant. The women’s restrooms also have 
a foot-operated waste receptacle for 
napkin disposal. A slight foot-pedal 
action, and the door opens to the 
galvanized steel inner’ container. 
When released the door is said to 
close practically air-tight. Two indi- 
vidually operating doors permit use 
under a partition to service adjacent 
booths at one time. With waste so 
easily disposed of, the co-operation 
of the motorists is encouraged, com- 
pany says, with a saving in sanitary 
maintenance: costs. United Metal Box 
Co., Inc., 168 Seventh St., Brooklyn, 
NT. 
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CALIFORNIA 





INVENTORY CLEARANCE SALE 


Tokheim power packs (4) new, 
Model 901 $210.00 each, make 
offer for lot. OPW (Viele) water 
locking foot valves—Approximately 
50% off. Other OPW & Wheaton 
items—Write for list. 

OlL MARKETING EQUIPMENT CO. 


325 Fremont Street, 


SAN FRANCISCO 5, CALIFORNIA 








ILLINOIS 


THERE'S A 


Gastoy PUMP 


FOR EVERY SIZE CONSUMER ACCOUNT 


HOWARD E. GIBSON 


205 W. Wacker Drive Chicago 6, Ill. 








P. R. GIRARD 


Factory Representative 


Champion Compressors 
Globe Hoists 
Wheaton Brass Works 


327 S. LaSalle St. 
Chicago 4, Ill. 














INDIANA 








Everything in Bulk Plant 
and 
Service Station Equipment 


INDIANA OIL EQUIPMENT CO. 


417 Madison Ave., 
indianapolis 4, Indiana 








OFFERING THE OIL INDUSTRY THE 
FINEST IN OIL EQUIPMENT 


@ BULK PLANTS 

@ SERVICE STATIONS 

@ TRUCK TANKS 

@ ENGINEERING & SERVICE 


COFFIELD SUPPLY CO. 


1626 So. Main St. Sovth Bend 24, ind. 
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Copying Machine 
(Offices) 

Copies of any office record can 
now be made in less than a minute 
without developing, washing, fixing 
or drying, manufacturer says. The 
machine is said to make finished, 
positive copies of any record, regard- 
less of type or color, from originals 
up to 14” wide in any length. The 
unit is small, light and compact, and 
no special installation is required. 
No darkroom is needed. In opera- 
tion, the record to be copied is placed 
face to face with a sheet of the spe- 
cial negative paper on the printer 
and exposed. Then they are re- 
moved from the printer and the nega- 
tive paper is placed with a sheet of 
positive paper in the machine. In 
10 seconds, the two sheets will 
emerge from the rear slot of the 
machine. When peeled apart the 
copy is obtained. Remington Rand 
Inc., 315 Fourth Ave., New York 
10, N. Y. 


Circle No. 10 on Reply Coupon 


Rust Preventative 


(General) 


Rust preventative is available in 
12 oz. aerosol dispensers for spraying 
onto cars and other metals. The 
manufacturer says the product is use- 
ful on the chrome and thin gage 
steel used in today’s cars. One use 
given is for undercoating cars at a 
cost of about $2.19. Other uses are 
for trucks, tractors, and other steel 
equipment which tend to rust. The 
product uses dry rust as a pigment 
to build an iron oxide primer, and 
therefore only loose rust scale should 
be removed. The rust preventative 
is applied until the rust is thoroughly 
saturated. Oil paints and other coat- 
ings may be applied over the product 
as it hardens with a surface tack. 
Reynolds Industries, Inc., 4500 Euclid 
Ave., Cleveland 3, Ohio. 
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MICHIGAN 








R. V. SEAMAN CO. 


Michigan’s largest wholesaler of 
truck tank, service station and 
bulk plant equipment. 


SAGINAW—DETROIT— 
GRAND RAPIDS 





NEW JERSEY 


ea 


SERVICE SPECIALTIES INC. 


JERSEY CITY 2. 





PRICE SIGNS 
On Gas Pumps Show 


State and Federal 
Taxes Separately. 


Remind Motorists that 
Taxes are high. 
Send for Circular. 
TEN HOEVE BROTHERS 
359 McLEAN BLVD. 
PATERSON 3, N. J. 





NEW YORK 








RENICK & MAHONEY, INC. 


380 Second Avenve 
New York 10, N. Y 


Bulk Plant—Truck Tank 
and 
Service. Station Equipment 





OHIO 








W. E. “BILL” LAYMAN 


164 E. Exchange St. Akron 4, Ohio 
Phone—Jefferson 8215 


Factory Representative for Westinghouse, 
0.P.W., Lincoln, Neptune, Huffman, Good- 
rich. Air, Oil, Hydraulic and Gas Hose 
and Coupling Service. 

ENGINEERING SERVICE—SALES—PARTS 





PENNSYLVANIA 








E. 0. HABHEGGER CO. 


Fairmount Ave., at 24th St 
PHILADELPHIA, 30 


HABHEGGER 


For The Petroleum industry 
BULK PLANTS 
TRUCKS—SERVICE STATIONS 
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Extra-Strong Plastic Pipe 


(General) 

A new rigid plastic pipe and a new 
compression-type coupling are said 
to broaden the application of plastic 
pipe by giving it increased resistance 
to burst, high tensile and flexural 
strengths. The pipe retains its char- 
acteristics of light weight, resist- 
ance to rot, rust and electrolytic 
corrosion. The new pipe has an ulti- 
mate tensile strength of about 6,000 
p.s.i., and an effective tensile for 


Headquarters for quality steel containers! 


piping applications of 3,600 p.s.i. at 
room temperature, company says. 
Burst pressure varies according to 
diameter with 1” having a burst pres- 
sure of over 1,000 p.s.i. Carlon Prod- 
ucts Corp., 10225 Meech Ave., Cleve- 
lan 5, Ohio. 


Circle No. 12 on Reply Coupon 


V-8 Engine Tractor 
(Trucks) 


A new highway truck tractor has 
a V-8 engine and is said to rival the 


That’s G. P. & F.! Wide variety of 


types and sizes ranging from 2 to 7 gallons: Standard Lug-Cover Pails; Pouring 
Pails; Dome-Top Utility Cans; Flaring Pails; Double Compartment Pails; 
E-Z-Fill Grease Gun Loader Pails; Galvanized Half-Bushel Baskets; Pouring 
Drums. Your choice of solid colors or lithographed designs. Special coatings, 
if desired. Whatever your shipping and pouring problems are, consult G. P. & F. 


PULL OUT SPOUT 


Sturdy, tinplate construc- 
tion. Closed into 45 mm. 
nozzle opening. Spout 
diameter: 154". Avail- 
able with U-Pressit cap 
and seal, or screw cap 
and innerseal. Can be 
ordered on lug-covered 
pour pails and tight head 
drums. 


SHORE SPOUT 


Self-venting . . . fast, 
smooth-pouring. No 
need to puncture air 
holes in container. Made 
of seamless, extruded 
aluminum .. . inserted in 
tinplate retainer. Fits in 
73 mm. nozzle opening. 
Available with U-Pressit 
or screw-type caps. 





FLEXSPOUT 


Non-toxic polythene resin 

. »« Closed into 

nozzle opening. 
Plastic diaphragm and 
resealing cap. Tamper- 
proof seal can be litho- 
graphed in your design. 
Spout is closed in on lug- 
covered pails . . . shipped 
loose on tight head 
drums. 


TRUPOUR SPOUT 
A strong, telescopic tin- 
plate spout ... closed 
into 55 mm. nozzle open- 
ing. Available with 
U-Pressit cap and seal, 
or screw cap and inner- 
seal. Can be ordered on 
lug-covered pails and 
tight head drums. 


All spouts shown above are available on lug-covered pails 
and tight head drums. 


pouste- POURING CAP BE? FLEXIBLE HOSE SPOUT 
Available only on G. P. & F. Dome-Type Utility Cans. 
, tapered pouring spout closed into pes raga of can. 


Double cap provides 114 


“ and 4%" 


Innerseals available. Detachable, a” aauand aaa flexible 


easy pouring into hard-to- 
get-at places. Screws into 34” opening. Handy storage 


hose spout available for clean, 


clip fits over spout. 


(Pf\ GEUDER 
Cammy 


425 WN RT 


, PAESCHKE & FREY CO. 


latest automobiles in fast accelera- 
tion and power reserve. The engine 
is a high-compression (6.7 to 1) unit 
rated for heavy duty work. The 
tractor is made in 142” and 159” 
wheelbase lengths and is designed to 
handle unusually large payloads. 
The manufacturer has been develop- 
ing and testing the V-8 and for al- 
most a year. The tractor can keep 
pace with traffic on hills and in get- 
ting away at traffic lights, company 
says. The engine develops 207 h.p. 
at 3,000 r.p.m., weighs 1,250 Ibs., 
and has lower weight-horsepower ra- 
tio (6 lbs. per horsepower) than any 
comparable truck or bus engine, ac- 
cording to the manufacturer. Auto- 
car Co., Ardmore, Pa. 


Circle No. 183 on Reply Coupon 


Hand Pump 


(Service Stations) 

A new type continuous flow hand 
pump has a “weather sealed” fea- 
ture in which all moving parts are 
totally enclosed and operate in liq- 
uid. Manufacturer says greater vacu- 
um is secured and the pump is self- 
priming in three strokes when dry, 
without foot valve. The pump is 
made in various models for use in 
handling oil products, alcohol, etc. 
The Opaco Co., 2710 S. Parkway, 
Chicago, Tl. 

Circle No. 14 on Reply Coupon 
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Electric Two-Speed Axle 


(Tank Trucks) 


Field tests have proven the ability 
of the electric two-speed axle shift 
mechanism to operate under all con- 
ditions, the manufacturer says. Use 
of the electric shift has eliminated 
trouble with vacuum leaks and is 
said to have reduced maintenance 
costs. It operates as swiftly at high 
altitudes and on hills at full throttle 
as on the level. International Har- 
vester Co., 180 North Michigan Ave., 
Chicago 1, Ill. 


Circle No. 15 on Reply Coupon 
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RUTLEDGE EQUIPMENT CO. 


334 Blvd. of Allies Pittsburgh, Pa. 
Rutledge Service Station Flood Lights 
G&B Equipment—Buckeye Valves & 
Fittings 
Granco Pumps & Meters—Air 
Compressors 








West Penn Oil Equipment Co. 


512 Sandusky St Cedar 1-8822 
Pittsburgh 12, Pa. 


Bulk & Service Station Equip. 
Erie Computing Pumps 
Pittsburgh Equitable Meters 
Roper & Marlow Pumps 








PENNINGTON EQUIP. SALES CO. INC. 
442 Tinsman Ave Williamsport 39, Pa. 
Wayne Pump Company Products 
Marlow Centrifugal & Blackmer Rotary 
Pumps — Truck Tanks — Hose — Reels 
Storage Tanks — Pittsburgh Equitable 
Meters — Gasoline & Oil Equipment 








TEXAS 





TOPS TO TEXAS TRADE 


Sales & Service; 
Tokheim Pumps 
Smith Meters 
Buckeye Valves 
Granco Pumps 
Oilco Loading Arms 

Complete Service; 

Bulk Plants 
Service Stations 


UNITED PUMP SERVICE & SUPPLY CO. 


1701 S. Lomar Dallas 2, Texas 





WEST VIRGINIA 





SMITH METERS 
H. H. TRUITT 


1403 8th Ave. 
Huntington 1, W. Va 


Westinghouse Air Compressors 


Service Station or Bulk Plant Equip 











AUGUST 20, 1952 


Truck Clearance Light 


(Trucks) 

A new heavy duty, face-mounted 
clearance light is said to be vapor 
and explosion-proof. The new light is 
a companion to a flush-type unit in- 
troduced previously. The light meets 
or exceeds SAE recommended procéd- 
ure, ICC and state requirements, 
manufacturer says. One feature of 
the new light is the snap seal ar- 
rangement that holds a new-type 
plastic lens bubble-tight within a cast 
aluminum alloy body. This pressure 
seal is achieved through the use of a 
special composition “O” ring that 
eliminates the need for screws or 
other lens fasteners and special tools. 
When bulb replacement is necessary, 
the lens can be replaced by snapping 
it back into the body. The unit is 
said to be dust and water tight, lens 
available in red, amber, green and 
clear colors and are interchangeable 
between models. They are shatter- 
proof and provide excellent light 
transmission through the 3” diameter 
faces. A corrosion- and rust-proof live 
rubber “spring” seals the heavy- 
duty socket and maintains firm con- 
tact between bulb and pigtail rivet 
wire connection. The rubber reduces 
vibration and results in longer bulb 
life. The new light requires a 1” open- 
ing for mounting and socket nuts 
are threaded for connection to tub- 
ing to speed installations requiring 
enclosed wiring. Betts Machine Co., 
Warren, Pa. 


Circle No. 16 on Reply Coupon 


Paint Remover for Pumps 


(Service Stations) 


A method of stripping paint from 
gasoline pumps before modernization 
and/or repainting makes use of an 
open top steel tank with a capacity 
of 200-500 gals., depending on the 


number of panels to be cleaned at 
one time, and a special chemical 
mixed with water. The panels are 
placed in the solution and allowed to 
remain there for about an hour, al- 
though they may be left there several 
days if not needed. The panels then 
are washed off with water to remove 
the softened paint. Magnus Chem- 
ical Co., Inc., South Ave., Garwood, 
N. J. 
Circle No. 17 on Reply Coupon 


Fuel Oil Additive 


(Fuel Oil Distributors) 


An additive has been developed for 
use in residual fuel oil fired boilers 
to reduce the formation of slag. Com- 
pany has tested use of the new addi- 
tive and will furnish full details of 
its experiments. The Babcock & Wil- 
cox Co., 161 East 42nd St., New York 
17, N.. ¥. 
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IDENTIFY YOUR 
BUSINESS THIS YEAR 
WITH 


GEwneva 1333 
W. N. FRASER CO. 


MANUFACTURERS 
1627 LOCUST ST. 
Sst. touts 3, 
MISSOURI 


IS YOUR NAME 
ON YOUR 
PUMPS & TRUCKS 














PREVENT LEAKS.. 


...Permanently! 


When installing gaso- 
line, diesel fuel, gas, 


Rectorseal 
cael 





is economical, easy-to- 
vse. Thin in the can, 
Rectorseal #2 thickens 
in the joint to o plostic 
elasticity that retains o 
perfect seal for the life 
of the connection. Avail- 
able in pint, % pint 
and VY pint brush-tep 
cons Ask your dis- 
tributoer or write 


ae Dept. J 





2215 © 





Texas 


RECTORSEAL # 2 


MAKING THE OIL INDUSTRY SAFER 
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Truck Tire Remover 


(Service Stations, Trucks) 


A new four-in-one universal truck 
tire remover can be operated by hand 
or with an impact wrench. A hex 
nut on the bead driver permits the 
use of electric or air wrenches thus 
speeding up and simplifying removal 
of badly frozen tires. The tool has 
accessories with a total of four 
possible combinations to remove 
truck and bus tires from different 
types of rims. It can be used also 
as a bead breaker on two-piece, semi- 
drop center rims such as used on 
many % ton trucks. It will remove 
tires from all rims or disc wheels in 
use on trucks today, company says. 
Construction is heavy duty to exert 
4,000 Ibs. operating shoe pressure. 
Bishman Manufacturing Co., Osseo, 
Minn. 


Circle No. 19 on Reply Coupon 


GASBOY: 


GALLON STROKE 
BARREL PUMP 


Model 420 





The finest gallon 
stroke inside-rack bar- 
rel pump money can 
buy. 

For dispensing gaso- 
line from above- 
ground tanks and 
drums. Complete with 
heavy brass cylinder, 
built-in check-valve; 
brass strainer-type 
nozzle; %4” x 8 rub- 
ber hose with two 
male couplings; 1” x 
36” suction § stub. 
Height of pump, 32”. 


Write For 
Catalog 


WM. M. WILSON’'S SONS, INC 





High Pressure Lube Gun 


(Service Stations) 

A new high pressure lubrication 
unit for passenger cars and trucks 
incorporates a 24%” diameter air-mo- 
tor operated pump with 50 to 1 pres- 
sure ratio. The pump delivers lubri- 
cant on both up and down strokes. 
Container sleeve accommodates orig- 
inal 25-lb. or 50 Ib. refiner package. 
The unit is mounted on base with 
casters, Pump and sleeve assembly 
can be lifted as a single unit, making 
drum changing a one-man operation. 
Cabinet is designed to eliminate dirt- 
catching corners and crevices. Lincoln 
Engineering Co., 5702-74 Natural 
Bridge Ave., St. Louis 20, Mo. 


<t* 
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One-Hand Grease Gun 


(Farm Trade) 

A new and improved one-man, 
one-hand grease gun is designed to 
fit on the supplier’s container. De- 
velopment of a new booster is said 
to make it possible to produce a 
greater volume of grease per stroke 
of the pressure valve handle, with- 
out air or electrical connections. The 
hydraulic booster develops up to 7,000 
Ibs. pressure, which manufacturer 
says is ample to handle the lubrica- 
tion jobs of farmers, construction 
contractors, and users of similar 
types of equipment. National Sales, 
Inc., 812 North Main St., Wichita 5, 
Kans. 


Circle No. 21 on Reply Coupon 


Reflecting Safety Signs 


(Tank Trucks) 

The use of reflective signs to pro- 
mote tank truck safety at night is 
being tested by Tide Water Asso- 
ciated Oil Co. The signs are made 
of “Scotchlite”, a product of Minne- 
sota Mining and Mfg. Co. The signs 
are a brilliant red reverse strip 
30%” long by 4%” deep which out- 
lines the word “Flammable” on the 


rear of the tank truck. At night, 
the sign acts as a reflector when an 
approaching car’s headlights beam on 
the truck and reflect back from the 
unscreened portion of the sign. The 
reflective surface consists of mil- 
lions of tiny beads of glass embedded 
in a plastic base with the beads 
coated in such a way that they focus 
light against the reflecting surface 
on the back of the reflective sheeting 
much the same as a magnifying 
glass. The light is then reflected 
back through the beads to the source. 
Palm, Fechteler & Co., 221 West 
4ist St., New York, N. Y. 


Circle No. 22 on Reply Coupon 


Lighter, More Powerful Trucks 


(Trucks) 


A new line of medium and heavy 
duty truck models is designed to 
meet the demand for greater oper- 
ating economy and driver comfort, 
manufacturer says. Three of the new 
Diesel models are six-wheelers while 
a fourth Diesel answers the need for 
light-weight, low-cost Diesel power 
in the 21,000 Ib. g.v.w. to 45,000 Ib. 
g.c.w. trucking field. Weight reduc- 
tion in one of the new models aver- 
ages 865 Ibs. lighter than the former 
models. Other features are shorten- 
ing of length from bumper to rear 
of cab; electric shift; light-weight, 
load-cushion springs. GMC Truck & 
Coach Division, General Motors 
Corp., 660 South Boulevard, East, 
Pontiac 11, Mich. 
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Towing Semi-Trailers 
(Trucks) 

An attachment for fork-lift trucks 
is designed to permit the towing of 
a truck trailer at the loading dock. 
The. device slips over the forks of 
the lift truck, where it is securely 
fastened by a chain. A cross mem- 
ber, having a 3” hole in the center, 
serves as the engaging plate. It is 
designed for use on 6,000-10,000 Ib.- 
capacity fork-lift trucks. In opera- 
tion, the lift truck driver pulls up to 
the end of the trailer until the en- 
gaging plate is directly under the 
pin. As the fork and its attachment 
lift, the plate engages the pin and the 
trailer is lifted. It may be pushed 
or pulled to its desired location. 
Clark Equipment Co., Industrial 
Truck Division, Battle Creek, Mich. 

Circle No. 24 on Reply Coupon 


Turntable for Conveyors 


(Warehouses) 


A roller turntable is designed for 
incorporation into roller gravity con- 
veyor systems. It can be locked in 
position so the flow of package is 
in one direction only, or it makes 
possible a change in direction of 
packages, cases or cartons. Unit 
consists of a roller section and two 
auxiliary rolls. The swivel section 
revolves on casters on a center point. 
A foot treadle is provided to lock 
the turntable into position. Lamson 
Corp., 303 Lamson St., Syracuse, 
N. Y¥. 

Circle No. 25 on Reply Coupon 
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Grease Gun Filler Pail 


(Compounders ) 

A new grease pail is designed to 
permit filling of grease guns quickly 
and efficiently. It is said to prevent 
contamination, end grease waste and 
has a follower plate attached to cov- 
er to simplify handling during grease 
packing operations. A new folder des- 
cribes the pail in detail. Inland Steel 
Container Co., 6532 South Menard, 
Chicago 38, Ill. 

Circle No. 26 on Reply Coupon 


Tank Insulation 


(Bulk Plants, Terminals) 

A bulletin describes how tank insu- 
lation is accomplished and gives the 
savings possible through use of com- 
pany’s techniques on oil storage tanks. 
Tank Insulators, Inc., 426-428 East 
110th St., New York 29, N. Y. 


Circle No. 27 on Reply Coupon 


Hose Couplings 


(General) 

A. new line of hose couplings made 
of machined brass is described in a 
bulletin. The method of construction 
is said to produce a leakproof and 
non-porous hose coupling assuring 
maximum strength, It is designed for 
oil service and has a non-sparking 
safety feature. Hose Accessories Co., 
2704 North 17th St., Philadelphia 
32, Pa. 


Circle No. 28 on Reply Coupon 


Hydraulic Lift Trucks 


(Warehouses) 

A new bulletin presents company’s 
line of hydraulic lift trucks which are 
designed for easier and safe one-man 
handling of heavy loads. Three models 
are shown of capacities from 2,500 
Ibs. to 6,000 Ibs, Barrett-Cravens Co., 
4609 S. Western Blvd., Chicago 9, 
Til. 


Circle No. 29 on Reply Coupon 


Prize Catalog 


(General) 

A new small-size merchandise prize 
catalog is designed specifically for 
low cost or short-term sales incen- 
tive campaigns. The catalog makes 
it possible for companies to use regu- 
lar merchandise incentive campaigns 
to accomplish selling objectives on a 
quick and inexpensive basis. More 
than 500 prizes are listed in the book, 
which supplements the company’s 


regular catalog containing 1,200 


items. Cappel, MacDonald and Co., 8 
South Dearborn, Chicago, Ill. 


Circle No. 30 on Reply Coupon 


Axle Load Scales 


(Trucks) 

A complete line of modern, heavy- 
duty axle load scales for checking 
weights on each axle of motor trucks 
and trailers is described in a new 
eight-page folder, Illustrations, des- 
criptive data and specifications are 
given in the bulletin. Howe Scale 
Co., Rutland, Vt. 


Circle No. 31 on Reply Coupon 


Multi-Purpose Hose 


(General) 

An 8-page phamphlet describes 
company’s new “basic-five”’, color- 
codea, multi-purpose industrial hose 
line which replaces 18 hose types pre- 
viously offered. The publication gives 
details of construction, sizes, lengths, 
pressures, recommended couplings 
and uses for the new hose line. Ther- 
moid Co., Trenton, N, J. 


Circle No. 32 on Reply Coupon 


Communism in Unions 


(General) 

A series of booklets is being re- 
leased on Communism in unions and 
what to do about it. Some of the 
material includes statements from 
Senate subcommittee and gives a pro- 
gram urged by the company for the 
elimination of potential traitors from 
positions of power or influence in 
unions. General Electric, Schenectady, 
ae # 


Circle No. 38 on Reply Coupon 


Lubrication Fittings 


(Service Stations) 

Manufacturer’s line of lubrication 
fittings shows and describes hydrau- 
lic, push type, pin type, button head, 
dot and flush type fittings is de- 
scribed in new data sheets. Alemite 
division, Stewart-Warner Corp., 1826 
Diversey Parkway, Chicago 14, Il. 

Circle No. 34 on Reply Coupon 


LP-Gas Container Standards 


(LP-Gas Distribution) 

A 1952 edition of the standards for 
the installation of containers and per- 
tinent equipment for LP gases, known 
as Phamphliet 58, is available. New 
edition contains a number of changes 
in detail to keep standards up-to-date 
and covers new developments in the 
use of propane and butane. Nationa! 
Fire Protection Assn., 60 Battery- 
march St., Boston 10, Mass. 


59 





EQUIPMENT 





PERSONALS 


Roy A. Wershing, nationally known 
in oil equipment circles for his many 
years of service with the Amco Corp. 
as vice president in charge of sales, 
has left the company and formed a 
manufacturers sales agency covering 
the state of Ohio and headquartered 
in Cleveland. He will represent the 
Bennett Pump Co., division of the 
John Wood Co., the A. Y. McDonald 
Mfg. Co. and the Guardian Light Co. 
In representing the Bennett-Eco 
equipment line, Mr. Wershing as- 
sumes the position of Ohio district 
manager for that company and suc- 
ceeds C. N, Nyden. Mr. Nyden goes 
to John Wood’s home office sales staff 
in Muskegon, Mich. 


Mr. Woodhouse Mr. Gilroy 

Top truck sales position at General 
Motors Corp. goes to Richard C. 
Woodhouse as general sales manager 
of the truck and coach division, suc- 
ceeding J. E. Johnson, -now handling 
special assignments for the general 
manager. Mr. Woodhouse has been 
in GMC truck sales since 1930 when 
he was regional sales promotion man- 
ager. In 1945 he was appointed 
Southwest manager and was recalled 
to the home office in 1949 as assist- 
ant general sales manager. 

The company has named Julian M. 
Gilroy western regional manager. A 
GMC man since 1933, he is the re- 
cent Chicago zone manager for truck 
sales. 

* * * 

West Coast assignment goes to A. 
K. Tice of Fruehauf Trailer Co., now 
national accounts and fleet sales man- 
ager for the Sacramento area. Mr. 
Tice’s previous headquarters were in 
the Detroit home office, where he was 
on special assignment assisting in the 
reorganization of the national sales 
department. 

Summer vacation jobs years ago 
decided E. R. Neumann on a career 
with the Fruehauf Trailer Co. whose 
Dayton, Ohio, branch he now directs. 
After a military stint during World 
War II he joined the company’s en- 
gineering department, became man- 
ager of the Akron branch in 1951 
where he remained until his present 
appointment. 


Mr. Collins Mr. Hull 


Butler Mfg. Co. 
has added three 
new sales repre- 
sentatives to the 
Midwestern and 
Southern staffs. 

D. C. “Don” 
Collins, a me- 
chanical engi- 
neering graduate 
of Northwestern 
Institute of 
Technology with 
three years ex- 
perience in the 
field of industrial sales, will represent 
the company’s oil equipment line in 
the metropolitan Chicago area. 

Carl W. Hull, a business adminis- 
tration graduate of Baker University, 
is representing the company in north 
central Illinois. 

Joe Templeton formerly assistant 
sales manager for the Aetna Oil Co., 
is covering the entire state of Ken- 
tucky and southern Indiana for 
Butler. 


Mr. Templeton 


In a move to 
more closely co- 
ordinate all 
phases of Ansul 
Chemical Co.’s 
sales, Paul R. 
Larimer has be- 
come general 
sales manager in 
charge of all four 
sales divisions, 
fire extinguisher, 
refrigeration, in- 
dustrial chemi- 
cals, and export. 
Mr. Larimer previously supervised the 
firm’s government reiations and was 
assistant sales manager of the fire 
extinguisher division. Before joining 
Ansul he was a distributor of the 
company’s fire equipment in Phoenix, 
Arizona, where he was a partner in 
the Thunderbird Sales Corp. 


Mr. Larimer 


Two management positions in fire 
equipment announced at the Pyrene 
Mfg. Co. go to S. C. Williams as gen- 
eral field sales manager and to Wal- 


ter W. Kemphert as midwestern dis- 
trict manager. 

Mr. Williams, who will now be in 
charge of all field operations and dijs- 
trict office personnel, has served the 
company as sales representative, in 
Newark as special assistant to the 
president and district manager, and 
in Chicago as district manager. 

Mr. Kemphert is a newcomer to 
Pyrene. He was previously affiliated 
with the American Pulley Co., Skil- 
saw, Inc., and was manager of Wor- 
thington Pump and Machinery 


Corp.’s merchandising division. 
* * * 


Mr. Lindsay Mr. Gray 


Engineering newcomer to Buckeye 
Iron & Brass Works is Griffith W. 
Lindsay, chief engineer for the firm. 
Mr. Lindsay has been associated with 
the Frigidaire Division of General 
Motors Corp., the Airtemp Division 
of Chrysler Corp., and was chief engi- 
neer for Kurz-Kasch, Inc. 

The company’s present manager of 
contract sales and advertising, E. B. 
(Bud) Gray, also will undertake the 
management of market research and 
development. Mr. Gray has been 
with the firm since 1946. 

Robert B. Prugh, former sales rep- 
resentative for Dayton Rubber Co., 
was recently added to Buckeye’s sales 


force. 
* * 2 


American Can 
Co. has appointed 
Frank E. DeLuca 
sales manager of 
its new Long 
Island sales dis- 
trict. The Long 
Island district 
comprises Con- 
necticut, Long 
Island, the New 
York metropoli- 
tan area, except 
Manhattan  pro- 
per, and Sullivan, 
Dutchess, Ulster, 
Orange, Rockland, and Putnam 
Counties and has headquarters in 
Brooklyn. The metropolitan district 
which formerly made up this terri- 
tory now consists only of the Borough 
of Manhattan. Mr. DeLuca is a 
veteran of 35 years with the firm, has 
recently been assistant sales man- 
ager of the old Manhattan district. 


Mr. DeLuca 
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Newest sales 
representative for 
the Neptune Me- 
ter Co. is John 
Thomas Hassey, 
a Massachusetts 
Institute of Tech- 
nology graduate 
and World War 
II Marine vet- 
eran. He has 
served as field 
engineer with 
Cities Service Oil 
Co. and as assist- 
ant manager with the Massachu- 
setts Motor Truck Assn. He now 
joins Neptune in its Boston offices and 
will ‘cover the New England territory. 


Mr. Hassey 


* ” * 


Recently appointed division sales 
managers for Trailmobile, Inc. are 
James R. Hitt and Robert D. Honig. 

Mr. Hitt will direct the north cen- 
tral division including Detroit, Toledo 
and Grand Rapids. Associated with 
the firm since 1946, he has been as- 
sistant branch manager at Detroit 
and manager of the Newark branch. 

Mr. Honig has been named to direct 
the west central sales, an area that 
includes Denver, Kansas City and 
Omaha. - 


A grandson of 
one of the origi- 
nal founders of 
the Geuder, 
Paeschke & Frey 
Co., Frank T. 
Frey was recent- 
ly named execu- 
tive vice presi- 
dent of the firm. 
Mr. Frey was 
graduated from 
Dartmouth Col- 
lege and the Har- 
vard School of 
Business Administration, joined the 
firm in 1939 in the factory. He has 
been treasurer of the company and 
vice president in charge of purchas- 
ing, will now head both purchasing 
and manufacturing divisions. 


Mr. Frey 


* * * 


Kenneth Sloan has moved to the 
George D. Roper Corp.’s New York 
office and will represent the Roper 
Rotary pumps in eastern New York, 
northern New Jersey and Connecti- 
cut. A member of the Roper organiza- 
tion since 1945, he has been sales 
office manager of the pump division 
at the Rockford, Ill, home office 
since 1950. 

o . ” 

Cleveland’s Artisan Metal Works 
has a new sales manager, Harlie F. 
Byrne, formerly administrative en- 
gineer for Pesco Products Co, and 
design engineer for Lockheed Air- 
craft Corp. Mr. Byrne will be re- 
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sponsible for the co-ordination of all 
sales activities for the firm's line of 
fabricated metal products, including 
island cabinets for service stations, 
a line which they dropped during the 
war, but are now returning to. 
* . > 

F. E. Peltier’s engineering career 
has led to his recent appointment as 
manager of central regional engi- 
neering and service for the Worthing- 
ton Corp., Cleveland. Upon his gradu- 
ation from Case Institute of Tech- 
nology in 1940, Mr. Peltier took 
Worthington’s student engineering 


course, then became project engineer 
in the research and development de- 
partment. Prior to his present ap- 
pointment he was application engi- 
neer in the centrifugal and recipro- 
cating pump divisions. 

W. A. Finn is leaving Paris, France, 
where he served as the company’s 
general European manager, to take 
up new headquarters in Harrison, 
N. J., as assistant general sales man- 
ager. First joining the company in 
1926 as application and sales engineer 
in the steam power division, he was 
located in New England as district 


MOST USEFUL LIFT 


you can buy 


Rotary T-210A 
handles trucks, 
buses, cars 





EQUIPMENT 





sales manager and also managed the 
firm’s export department before go- 
ing to Europe. Mr. Finn was origi- 
nally a Navy man, graduating from 
the U. S. Naval Academy in 1922. He 
returned to the service during the last 
World War to serve on the staff of 
the Allied Naval Commander-in- 
Chief of the U. S. Expeditionary 
Force and later as staff commander 
of American naval forces in Germany. 
_ * * 

Most recent move in Continental 
Can Co.’s decentralization program is 
the appointment of three general man- 
ager posts in the Midwest area, each 
post entailing full responsibility for 
all sales and manufacturing opera- 
tions within the district assigned. 

Mid-Central district manager is 
Frank I. Gill, 26-year veteran at 
Canco, who rose through the sales de- 
partment to head Chicago sales, and 
most recently held the position of 
Central division manager. 

The North-Central district is headed 
by R. S. Hatfield, Fordham University 
law .graduate who joined the firm in 
1936, was recently assistant to the 
vice president in charge of sales. 

John L. Heinlein will direct: South- 
Central activities. Formerly Central 
division manager of manufacturing, 
he has been with Canco for 33 years. 


NEWS OF MANUFACTURERS 


90° Below Zero 


A 60’ by 60’ polar laboratory has 
been built by Perfection Stove Co. 
at Cleveland, Ohio. Currently the 
company’s technicians are working 
in temperatures ranging from 70 to 
80° below zero but this can be brought 
down to minus 90° if desired. 

Perfection built the cold laboratory, 
at a cost of $250,000, to test the 
starting characteristics of internal 
combustion engines, characteristics 
of fuels and lubricants, the metallur- 
gy of metals, characteristics of ma- 
terials and the efficiency of heating 
devices at low temperatures. The 
company manufactures engine-heat- 
ing equipment to permit men and ve- 
hicles to operate at abnormally cold 
climates. 


Heil Expands District Sales 


The Heil Co. has expanded its dis- 
trict sales territories, opening two 
new district office locations making 
numerous personnel changes in the 
field sales organization. 

The new district offices will be 
opened in Cleveland, Ohio, and Den- 
ver, Col. Personnel changes resulting 
from the new setup are: Robert Rose, 
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formerly district representative work- 
ing out of the Hillside office, becomes 
district manager of that office; Fred 
Wrede, formerly special representative 
working out of the Washington of- 
fice, becomes district manager of the 
Washington office; William Schu- 
macher, formerly district manager of 
the Hillside office, becomes district 
manager at Cleveland; Herbert Erd- 
man, formerly assistant sales man- 
ager of the tank division, Milwaukee, 
becomes district manager at Milwau- 
kee; John Zimmermann, formerly 
district representative working out of 
the Milwaukee office, becomes dis- 
trict manager at Denver; and D. J. 
Kuhlman, formerly manager of Chi- 
cago national accounts office, be- 
comes Chicago district manager. 


Jet Research 


Minneapolis - Honeywell Regulator 
Co.’s Aeronautical Division is estab- 
lishing a new jet engine laboratory to 
speed development work on jet en- 
gine controls. The new facilities will 
permit jet controls to be designed and 
proved without ever leaving the 
ground and not even an engine will 
be needed. An electronic setup makes 
it possible to simulate the charac- 
teristics of any jet engine operating 
under any condition. 


Air Conditioner 


Servel, Inc., is promoting the sale 
of its new oil-fired, all-year home air 
conditioner. The company says the 
unit can help improve the sale of fuel 
oil in the summer months. The units 
will be produced in three different 
capacities, one of which is already 
in production, another will be in- 
augurated late in July and a third 
in September. 


Controls Oil Burner Company 


Gar Wood Industries, Inc., has ob- 
tained control of United Stove Co., 
Ypsilanti, Mich., in a stock exchange 
and will operate it as a subsidiary 
company. United will continue to 
manufacture its present lines of kero- 
sine and fuel oil burners marketed 
under the name of Savoil, and auto- 
motive parts and stampings. 


Europe Using More LP-Gas 


The use of LP-gas equipment in 
western Europe is broadening, reports 
Emeric Kroch, D. Sc. M. I. Pet. of 
Brussells, Belgium. He is the distribu- 
tor of Brunner Manufacturing Co. Re- 
cently Mr. Kroch visited the Brunner 
Export Department and manufac- 
turing plants in Utica, N. Y. 
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Film on Tandems 


Fruehauf has produced a new film 
entitled “Fruehauf GT — The Tire 
Saving Tandem,” and is exhibiting it 
at branches throughout the nation. 
The picture compares the convention- 
* al tandem with Fruehauf’s gravity 
tandem under actual operating condi- 
tions, and shows the advantages 
claimed for the unit. 


American Opens New Can Plant 


American Can Co. has opened its 
new Stockton, Calif., plant which has 
a rated production capacity of 350,- 
000,000 containers a year. It occu- 
pies 296,000 sq. ft. of floor space. 


New Westinghouse Lab 


A new $6 million steam and gas- 
turbine development laboratory is 
planned by Westinghouse Electric 
Corp., at its South Philadelphia 
works, 


Sales Operations Moved 


A, O. Smith’s New England sales 
operations have moved from Boston 
to 95 State St., Springfield, Mass. The 
new office is under direction of W. 
T. Halket. 


Quaker Rubber Sets up Branch 


Quaker Rubber Corp., division of 
H. K. Porter Co., Inc., has set up a 
new stock-carrying branch warehouse 
and sales office at 2201 N. Washing- 
ton Ave., Minneapolis, Minn. The 
new warehouse has 4,200 sq. ft of 
floor space designed to carry a com- 
plete inventory of industrial rubber 
products, Alex Rogan will manage the 
warehouse under the over-all super- 
vision of T. H. Olson, Midwest dis- 
trict manager. 


Safety Advice 


The Industrial Safety Equipment 
Assn., Inc., 420 Lexington Ave., New 
York 17, N. Y., is composed of a 
group of manufacturers whose ex- 
press purpose is to exchange ideas 
which ultimately benefit users of in- 
dustrial safety equipment, in addi- 
tion to solving problems of common 
interest to the industry. The group 
is divided into product groups repre- 
senting all types of industrial safety 
equipment. Specific problems of in- 
dustry may be directed to the associ- 
ation. 


More Paper Cups 


The use of paper cups is increas- 
ing, paper cup manufacturers say. 
More people are traveling this year, 
cups are in adequate supply, and 


there is a trend toward increased at- . 
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tention to water service on the part 
of service station management, 

Homer N. Calver, secretary of the 
Public Health Committee of the 
Paper Cup and Container Institute, 
which keeps an eye on the sanitary 
aspects of the use of paper, says 
the swing has been toward providing 
paper cups from sanitary dispensers 
and water from modern coolers and 
this has been encouraged by health 
departments. One instance is in Vir- 
ginia where the state department of 
health is awarding certificates of 
merit to stations which meet top 
standards, including sanitary water 
service. 


Brodie Moves 


The main plant and offices of the 
Ralph N. Brodie Co., Inc., have been 
moved into greatly expanded facili- 
ties at Alvarado & West 137th Ave., 
San Leandro, Calif. 


Automotive Service Course 


A new course of instruction in auto- 
motive electrical and engine perfor- 
mance diagnosis and correction has 
been developed by Allen Electric and 
Equipment Co., Kalamazoo, Mich, The 
new course will be available to mech- 
anics throughout the U. S. and 


classes will be conducted in com- 
pany’s service centers or at other 
approved facilities. 


Insulation Fiber 


A new fiber is designed for use as 
the basis for insulation which will 
not only resist fire and prevent heat 
loss, but will also deaden sound. The 
material is thought to have potential 
possibilities for use in brake linings 
and gas and fume filtration. It has 
been developed by The Carborundum 
Co., Niagara Falls, N. Y. 


Death Takes Worthington Officer 


Thomas Cruthers, vice president of 
Worthington Corp., since 1936, died 
July 27. He joined the organization 
in 1907 and had been in the general 
sales department for many years. 


Ex-Oil Equipment Man Dies 


G. Kelly McNutt, 62, 5108 “Q”’ St., 
Little Rock, Ark., died July 13. Mr. 
McNutt, an oil equipment man, opened 
up the Arkansas territory for the 
Wayne Pump Co. along in the 1920's, 
and was well-known throughout the 
oil industry in his southern territory. 
He had been inactive for the past 
seven years. 
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Breakdown of Industrial Lube Sales 
To Total Lube Volume 


(Includes only jobbers handling both industrial 
and automotive lubes) 


Industrial Lubes 


By HOLGER RIDDER 
NPN Staff Writer 


At the start of 1952 it was esti- 
mated that about 49% of all lubri- 
cants consumed this year in the na- 
tion would be industrial lubricants. 
The prolonged steel strike, with its 
far-flung effects on other industries, 
may reduce that percentage some- 
what by the year’s end. Despite an 
anticipated drop from earlier esti- 
mates, the industrial field still repre- 
sents a market potential this year of 
about 60,000 b/d (see NPN Jan. 9, 
1952, p. 15-16). 

Just what portion of this market 
the Independent marketer will enjoy 
is difficult to determine due to lack 
of complete statistical data. However, 
an NPN survey and information com- 
piled in the field the last several 
months indicates that many Indepen- 
dents find the industrial lubricant 
field an attractive and profitable one. 

Other Independent marketers, how- 
ever, reported in the survey that 
prices and lack of technical know- 
how threaten their competitive posi- 
tion. 

Breakdown of the survey produces 
the following data: 

Of the jobbers surveyed, 61.3% re- 
port they market both industrial and 
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% OF TYPES OF ACCOUNTS HANDLED 


CHART 2 


Breakdown of Types of Industrial Accounts 


Handled by Jobbers as Shown in Survey 


as a Jobber Target 


automotive lubricants (in addition to 
other petroleum products), while 
38.7% say their only lubricating prod- 
ucts are in the automotive category. 

Industrial Volume—The percentage 
of industrial to total] lubricant sales 
varies from a low of 2% to a high 
of “more than 50%,” with most job- 
bers reporting their industrial lubri- 
cant sales as constituting between 
10 and 20% of total lubricant volume. 
Divided into percent of total lubri- 
cant sales volume, the survey shows 
(also see Chart 1): 

21% say industrial lube volume 
represents from 2 to 10% of total 
lube volume; 

31.6% report industrial lube sales 
are between 10 and 20% of total; 

15.8% fall in the 20-30% category: 

5.3% are in the 30-50% bracket, 
and 

15.8% say more than 50% of their 
lube sales are of the industrial type. 

Types of Accounts — No attempt 
was made in the survey to divide 
the specific types of industrial ac- 
counts into the large number of de- 
tailed categories to be found in this 
market. Rather, the jobber respond- 
ent was permitted to generalize in 
his reply. Chart 2 and the following 
listing shows manufacturing plants 
leading among industrial lubricant ac- 


counts. Results of this portion of the 
survey indicate the percent of re- 
plying jobbers handling each type of 
account: 
Manufacturing plants—32.1%; 
Utility plants—14.3%; 
*Transportation—10.7%; 
Mining—10.8% 
Building Contractors—7%; 
Food Processing—7.2% ; 
Oil Field Equipment—10.6% ; 
Marine—3.7%; 
“All Types”—3.6% 


Competitive Factors—Among Inde- 
pendent marketers handling both in- 
dustrial and automotive lubricants, 
474% said they were competitively 
equal with major suppliers on price; 

10.5% reported they were “doubt- 
ful” whether they were holding their 
own competitively on the matter of 
price; 

36.8% replied they were “unable to 
compete” with major suppliers on 
price; 

5.3% gave no answer. 

An indication of why some jobbers 
handle only automotive type lubri- 
cants is shown in survey replies. 


*Some marketers—majors and Independents— 
classify some fleet account business in lubri- 
ecants under an industrial heading, though the 
ultimate use may be automotive. 
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DOUBLE GRIP ! Hose is compressed 
on its full circumference in two 
places (shown encircled in cut- 
away drawing) insuring a rigid, 
leakproof connection. 
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full flow without restriction or 
turbulence. 


INTERNATIONAL DL JBL-GRIP 


a 











STREAMLINED!! DUBL-GRIP’S modern design is at home on smart new 
pump equipment. Its size and shape is such as to permit its installation 
in limited space. 

REATTACHABLE!! Increases the service life of the hose assembly many 


fold. Worn portion of hose may be removed and DUBL-GRIP can then 
be reapplied. 


EASY ASSEMBLY!! Hose is held in position by the sleeve as the body is 
drawn home by the simple thread arrangement. 


LONGER HOSE LIFE!! Flex-failures are reduced by the DUBL-GRIP design 
because the hose is cradled at the sleeve opening to minimize flex-stresses 
at that point. The threads on the body are machined with a wide flat so 
they will not cut the inside of the hose at assembly. 


ONLY A WRENCH!! Designed to meet the need for a reattachable coupling 
for gasoline curb pump hose. International DUBL-GRIP gives you a new 
design that eliminates the need for special assembly equipment. When 
repairs become necessary, the only tool required is.a wrench. 
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|More than 16% of all Independent 
| marketers covered by the survey re- 
| sponded to questions regarding their 
| viewpoints on the competitive situa- 
ation in the industrial lubricants 
field, said they handled only automo- 
| tive type lubricants. Including only 
| that 16%, the survey shows that 
|more than 41% of them said they 
| were unable to compete with major 
| suppliers of industrial lubes. 


Asked to name the reason, or rea- 
sons, there were two—price and lack 
of technical know-how. Some jobbers 
gave both reasons. Percentagewise, the 
replies were: price 80%, lack of tech- 


| nical know-how, 40%. 


Survey Coverage — Survey replies 
were divided geographically about as 
follows (percentagewise) : 

3.3% —New England (Maine, Ver- 
mont, New Hampshire, Rhode Island, 
Massachusetts and Connecticut) ; 

16.1%—Mid-Atlantic (New York, 
Pennsylvanian and New Jersey); 

12.9%—South Atlantic (West Vir- 
ginia, Virginia, Delaware, Maryland, 
North and South Carolina, Georgia 
and Florida) ; 

19.3% —East North Central (Wis- 
consin, Michigan, Illinois, Indiana and 
Ohio) ; 

9.6%—East South Central (Ken- 
tucky, Tennessee, Mississippi and 
Alabama) ; 

25.8%—West North Central (North 
Dakota, South Dakota, Minnesota, 
Nebraska, Iowa, Kansas and Mis- 
souri) ; 

6.4%—West South Central (Okla- 
homa, Arkansas, Louisiana and Tex- 
as); 

3.1%-—Mountain (Montana, Idaho 
Wyoming, Nevada, Utah, Colorado, 
Arizona and New Mexico); 

2.5%—Pacific (Washington, 
gon and California). 


Ore- 


Quits Direct Operations 


NPN News Bureau 
NEW YORK—Socony-Vacuum has 
discontinued direct operations in 
Lansing, Mich., and has leased six 
service stations and transferred some 
of its equipment, including trucks, to 
Morden Oil Co., which will service all 
of Socony’s dealer accounts and fuel 
oil customers. Morden Oil] has been 
Socony distributor since 1932. 


New OIIC Film Presentation 


Built Around Service Station 
NPN News Bureau 
NEW YORK “Crossroads, 
U.S.A.,” latest in series of motion 
pictures produced annually by Oil In- 
dustry Information Committee, is 
first drama made by committee, and 
is laid in small service station, Black 
and white, with running time of 25 
minutes, new production will have 
its premiere at 50th annual meeting 
of National Petroleum Assn. in At- 
lantic City, N. J., Sept. 11. 


Prints may be obtained through 
OIIC’s national office at 50 West 50th 
St., New York 20, N. Y., at $42.50 
for 16-millimeter, $100 for 35-milli- 
meter, both prices plus shipping costs. 


Radioactive Tracers in ‘Cats’ 
NPN News Burea 

PHILADELPHIA — New applica- 
tion has been made of radioactive 
tracer technique to determine flow 
rates of solid particles inside catalytic 
cracking vessels, according to Houdry 
Process Corp. 

At suggestion of California Re- 
search Corp. engineers, a few catalyst 
pellets impregnated with radioactive 
substance were put into Salt Lake 
Refining Co.’s Houdriflow unit and 
their flow through unit traced by 
Geiger counters. 


Esso Given ASPPA Contract 
For Aviation Fuel Abroad 


NPN News Bureau 

NEW YORK—Esso Export Corp 
has been awarded new one-year con- 
tract to service and supply aviation 
fuels and engine oils to U. S. gov- 
ernment aircraft at 95 cities in 42 
countries throughout Europe, Africa, 
and North and South America, ef- 
fective July 1, 1952. 

Described as one of most extensive 
of its kind ever entered into by gov- 
ernment, ASPPA contract ASP-7020 
covers avgas Grades 115/145, 100 
130, 91/98, and 80; jet fuels; and 
aviation engine oils for reciprocating 
and turbo-jet engines. Esso market- 
ing affiliates abroad will supply and 
service Esso aviation fuels and oils, 
or service U. S. government-owned 
aviation petroleum products into air- 
craft, depending on location. 
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For Telling Oil's Story — 


AN INCENTIVE 


LOS ANGELES—aAn incentive plan 
has been adopted by the Western 
Oil and Gas Assn. to stimulate par- 
ticipation in its public relations 
field program. 

Members of local West Coast Oil 
Information Committees will be eli- 
gible for “Go Devil” awards to be 
given annually on the basis of in- 
dividual performance in the OIC pro- 
gram. OIC is the West Coast count- 
erpart of API’s Oil Industry Infor- 
mation Committee. Its field work 
is carried out by local committees 
composed of volunteer industry 
personnel—salaried and _ unsalaried 
marketers in the majority of local- 
ities. 


Local committees will also be hon- 
ored for outstanding work. 

The first annual awards banquet 
has been scheduled for January 1952. 

As a further stimulus, a plan to 
issue certificates to all local com- 
mittee members is being considered 
by the public relations sub-com- 
mittee of Western Oil and Gas Assn. 

Idea Behind Plan—aAn incentive 
system is believed necessary to stim- 
ulate interest and participation in the 
field work an association repre- 
sentative stated. The “Go Devil” plan 
was developed to meet the need for 
recognition. 

Local committeemen have been 
called on to put into effect a “grass 
roots” program devised by the associ- 
ation in 1950. Job of the local com- 
mittees is to organize Oil Progress 
Week programs in their communities 
and to conduct a continuing pro- 
gram aimed at influencing public 
sentiment favorably toward the in- 
dustry. Local committees in five 
western states answer to state com- 
mittees organized by the association’s 
public relations department. 

The Prizes—Awards to individual 
recipients will include a set of $25 
gold cuff links with inlaid rubies de- 
signed with the “Go Devil” insignia; 
an all-expense trip to the banquet, 
either Los Angeles or San Francisco; 
special honors by his company and 
personal publicity according to pres- 
ent tentative plans. Company honors 
would be left up to individual em- 
ployers. 

Committee awards will include a 
parchment scroll for selected indi- 
vidual members and a letter of com- 
mendation from the Western Oil and 
Gas Assn. president, with a cover- 
ing letter from the individual's supe- 
rior. 

Individual awards will go to about 
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15 men a year. Candidates will be 
nominated by local committees and 
judged by the public relations sub- 
committee. Judgment will be based 
on nominating ballots, coded to con- 
ceal identities. Winners will be se- 
lected on the basis of work, attitude 
and results. 

Why the Name—tThe designation 


DO ALL 
THESE 
GO INTO 
A TANK? 


Your inquiry 
will receive 

@ prompt reply. 
Write today. 


“Go Devil” was taken from an in- 
strument of that name used to clean 
pipe lines and locate obstructions. 
The “go devil” is a shaft with blades 
puched through a pipe by the pressure 
of the fluid behind it. According to 
legend, bystanders hearing it clatter 
through a pipe used to observe, 
“That thing goes like the devil.” Be- 
cause the expression is colorful and 
connotes initiative, it was selected, 
an association representative said. 

George L, Randall, manager of the 
public relations department of Rich- 
field Oil Corp., introduced and de- 
veloped the “Go Devil” plan. 

Local committees have been estab- 
lished throughout the five western 


ot cadeaall 


! 
certain 








states. However, field reports in- 
dicated perfunctory participation and 
apathy in a number of localities. 
Mr. Randall proposed an incentive 
plan as a possible means of increas- 
ing interest in the “grass roots” 
program. 


Military Fuel Storage Loan 
Granted For Carolina Site 


NPN News Bureau 

WASHINGTON Reconstruction 
Finance Corp. said Aug. 6 it has 
approved defense loan of $1,087,500 
to Aviation Fuel Terminals, Inc., for 
construction of storage and tanker 


facilities at Morehead City, N. C. 


Texas Jobbers Launch Training Plan 


HOUSTON—An oil jobbers train- 
ing institute, designed to help jobbers 
increase production and earnings, re- 
duce costs and turnover of employs, 
and improve employe morale and cus- 
tomer relations, will be held on the 
University of Texas campus in Austin 
Oct. 21-23. 


The training conference is being 
sponsored by the Texas Oil Jobbers 
Assn., according to George Hofmayer, 
executive secretary. The association 
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for increased pumping performance, 
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trouble-free service. 
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pump mounts in truck frame with 
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suction and discharge makes pump 
simple U in piping system also 
available with vertical discharge. 

Newly designed, — without check 
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cost of maintenance and many val- 
uable safety features. 
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hopes that this first of such institutes 
will lead eventually toward state-wide 
training of service station personnel. 


Mr. Hofmayer said plans are now 
being completed with the University’s 
Industrial and Business Training Bu- 
reau. 


Courses to be offered during the 
conference will probably include: How 
To Supervise Employes; How to Train 
An Employe; Human Relations; Per- 
sonnel Supervision; Personnel Organ- 
ization; Job Analysis; and Conference 
Leading. 

How much the program will cost 
has not been decided, Mr. Hofmayer 
said. However, each jobber who at- 
tends will be required to pay his 
share of the costs. 

The association’s service station 
training committee has been studying 
for some time the need of a program 
to train service station employes, ac- 
cording to Mr. Hofmayer. 


However, the committee has agreed 
now that training for jobbers should 
take precedence over training of sta- 
tion employes, at least for the time 
being. 

Reason for Courses—-The associa- 
tion decided to sponsor a management 
institute, Mr. Hofmayer said, because: 

1. No training has been offered 
yet for Texas jobbers. 

2. Jobber training will give the 
association something to “sink its 
teeth into” and build membership. 

3. Training should begin at the 
top rather than the bottom. 

4. The present budget of the 
association is not big enough to 
justify the expenditure for an 
itinerant trainer of service sta- 
tion personnel. 


“This management conference will 
force a detailed and objective an- 
alysis of the complete management 
task,” Mr. Hofmayer stated,.in point- 
ing out that Texas jobbers are think- 
ing more and more of “people and 
marketing, as well as of mechanics 
of running their business.” 


On the Campus— The association 
will have the services of instructors 
from the Distributive Education sec- 
tion of the Industrial and Business 
Training Bureau of Texas, although 
more complete information on the 
background of instructors is not avail- 
able yet. 


Jobbers will have dormitory and 
eating facilities available to them on 
the campus. 

Mr. Hofmayer concluded that the 
program should “alert each manage- 
ment person participating to make 
certain that each member of his staff 
is trained to step into the job of his 
superior. Jobbers realize management 
training is one of the best ways 
known to avoid loss of key person- 
nel.” 
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Sovereign Has ‘Universal’ 
Credit Card Agreement 


WICHITA, Kans.—Oil jobbers and 
service station dealers affiliated with 
Sovereign Service, Inc., may now par- 
ticipate, via signed agreement, in a 
plan for extending credit to holders 
of all oil company credit cards. Con- 
tracts with Sovereign are made only 
with jobbers of three affiliated re- 
finers, E] Dorado Refining Co., Kano- 
tex Refining Co., and Vickers Petro- 
leum Co., with jobbers in turn making 
their agreements with dealers. 

Sovereign deducts 6% from face 
value of invoices for services in bil- 
ling, collecting, furnishing forms and 
signs. Plan is thus similar to that 
adopted in 1949 by Frontier Refining 
Co. of Denver, and subsequently by 
True’s Oil Co., Spokane, and Eagle- 
Sunset of Los Angeles. Stations are 
being equipped with baked enamel 
signs, 18-in. by 30-in., announcing 
“All Credit Cards Accepted.” 


Recommend Fuel Oil Dealer 
Storage of 20-25% of Sales 


NEY YORK—Fuel oil dealers not 
unusually close to supply or subject 
to unusual transportation limitations 
should maintain ratio of 20 to 25% 
bulk storage to annual gallonage, ac- 
cording to survey by Oil-Heat Insti- 
tute of America, Inc. Twenty-one 
percent of the “about 100” who filled 
out questionnaire indicated they 
would consider additional bulk stor- 
age construction if financing could be 
arranged. 

Lower ratio was recommended for 
distributors close to supply, while 
for dealers along waterways which 
freeze during winter causing trans- 
portation tie-ups, ratios as high as 
75% were suggested. Averaging all 
replies gave recommended ratio fig- 
ure of 16%. 

Dealers gave as main reasons 
against increasing bulk storage “pres- 
ent fuel oil price structures which 
provide little or no profit incentive,” 
nearness to source of supply, lack of 
suitable location, and local restrictions 
against fuel oil storage. 


Preventing Oil Stock Losses 


WASHINGTON—Bureau of Mines 
has reprinted the bulletin it first pre- 
pared in 1934 on methods and equip- 
ment for preventing loss of petro- 
leum products through evaporation. 

Average evaporation loss on leases 
should be less than 1%, the bureau 
said, if vapor-tight tankage is proper- 
ly maintained and efficiently oper- 
ated. 

Copies of Bulletin 379, “Applied 
Methods and Equipment for Reducing 
Evaporation Losses of Petroleum and 
Gasoline,” may be obtained only from 
Superintendent of Documents, U. S. 
Government Printing Office, Wash- 
ington 25, D. C. at 20c each. 
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Relinate Power Pays off from the day you start using it. 
Thousands of Oil Men and Plant Managers have discov- 
ered this. Ardmore Power Reels are designed and built 
to turn problems into profits. 


Ardmore Reels are extra safe, extra powerful, more eco- 
nomical to own and operate. Explosion-proof, Underwrit- 
ers-Approved motor of exclusive design consumes only 
75 amps. Smooth, dependable, gear-to-gear drive as- 
sures positive power transmission. Needle bearings re- 
duce friction. Removable hose adapters provide easy 
connections to 1", 1 %"", or 1%" hose. Models for every 
size cabinet and bucket box assure ‘perfect fit.”’ 


Distributors in principal cities. Catalog or request. 
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API AGRICULTURE COMMITTEE at business meeting in Denver includes, Jeft to right, seated: N. B. Curtice, Pure Oil, Minne- 

apolis; M. C. Enright, Gulf Oil, Pittsburgh: R. P. Frey, Imperial Oil, Toronto; and T. G. Gray, Cities Service, New York. Standing, 

Ed Wickhorst, Stanolind Oil and Gas, Tulsa; Ladd Haystead, agricultural counselor, New York; Ross Floyd, Continental Oil, 

Ponca City; Dr. Paul Talley, Lion Oil, E! Dorado; Oscar Bridgeman, Phillips Petroleum, Bartlesville; R. E. Preston, Standard Oil 

(Ohio); K. G. Mackenzie, Texaco, New York; Boyd Krouse, Sinclair, New York; R. E. Calhoun, Kentucky Standard; Lowell A. 
Kern, API staff, New York; and R. W. Scanlan, Phillips Chemical, Bartlesville 


Young Jobber 


€ 


Mr. Sauls 


Burk H. Sauls, 34, president of 
Capital City Oil Corp., Tallahassee, 
Fla., claims that he has worked at 
every job in the retail and wholesale 
oil business “from digging holes for 
tanks to managing the office.” 

Mr. Sauls must have profited by his 
experiences for Capital Oil sold more 
oii products in the past four months 
than it did in the entire year of 1948. 

Capital Oil Co. was started in 1932 
by Mr. Sauls’ father, who died in 1950, 
as a result of an automobile accident. 
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Since then Burk Sauls has taken over 
the management of the company with 
his wife, Margaret, acting as sec- 
retary and treasurer, and Horrie B. 
Culpepper as vice president. 

Born in Tylertown, Miss., Burk 
Sauls moved to Florida with his fa- 
mily and attended the state univerity 
there. In the spring of 1941, he volun- 
teered for service in the Army and by 
February of the following year he 
was in the South Pacific. He fought 
in five campaigns and _ traveled 
through Australia (where he met his 
wife), New Guinea and the Philip- 
pines. He got his discharge in May, 
1945, and that fall his Australian 
fiancee arrived in this country. Mr. 
and Mrs. Sauls now have two daugh- 
ters, age 4 and 2%. 

When he can spare time from the 
business, Mr. Sauls likes to draw. He 
illustrated a college textbook “The 
Universe Surveyed,” by Dr. Harold F. 
Richards, and his cartoons have ap- 
peared in national publications. He 
does all the art work for his com- 
pany’s advertising, including letter- 
ing on the trucks. 


* * * 


James J. Cosgrove, chairman of 
Continental Oil Co.’s board of direc- 
tors since 1948, retired Aug. 1 under 
the company’s retirement plan. He 
will continue to serve as a director 
and as chairman of the board and will 
be available to the company in a 
consulting capacity. 


Mr. Edgar Mr. Roby 


Gulf Oil has named Robert F. 
Edgar regional manager of general 
sales at Chicago, succeeding Harold 
P. Roby, who is retiring after 21 
years with Gulf. Mr. Edgar’s terri- 
tory includes Ohio, Indiana, Illinois 
and Michigan on general sales, but 
includes neighboring western states 
with respect to sales of all products. 
Mr. Edgar joined Gulf in 1948 as a 
sales representative, later becoming 
a company real estate representative 
and in 1951 advancing to section 
head of dealer training. Mr. Roby 
first became associated with Gulf in 
1931 at Pittsburgh and became the 
first regional manager for general 
sales at Chicago when that post was 
created in 1949. 


Allyn R. Bell, Jr. controller for 
Deep Rock, has been elected president 
of the Tulsa Control of the Control- 
lers Institute. 
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COMING MEETINGS 


SEPTEMBER 


Nerth Caroli Oll Jobb fall conven- 


Assn., 
tion, Mayview Manor, Blowing "Rock, N. C., 
Sept. 4-7. 





Petroleum Jobbers Assn., Inc., annual 
— Whitley Hotel, Montgomery, Ala., 


Petroleum Assn., annual fall conven- 
tion, Grand Hotel, Mackinac Island, Mich., 
Sept. 5-6. 

American ——.. of La 





Engineers, 
tals of Friction and 
Lubrication m4 eee Hotel Sherman, 
Chicago, Sept. 8-11. 

Industry 


Information Committee, The Tray- 
_, more, Lao City, Sept. 9-11. 





tractor meet- 
ing. Schroeder Hotel, Milwaukee, Wis., Sept. 
Petroleum Institute, Division of Mar- 
keting, Lubrication Committee, The Tray- 
more, Atlantic City, Sept. 10. 
National Petroleum 50th annual meeting, 
Traymore Hotel, Atlantic City, Sept. 10-12. 
Desk and Derrick Club, national convention, 
Shamrock Hotel, Houston, Sept. 12-13. 
Petroleum Marketers Assn. 


Ohio +» Ine., fall 


conference and golf tournament, Commodore 

Perry Hotel, Toledo, Ohio, Sept. 16-17. 
Canadian Oil Industry TBA convention, Royal 

York Hotel, Toronto, , Ontario, Sept. 25. 
Western P 





-» Tegional 

meeting, Rocky Mountain Area, Henning 

Hotel, Casper, Wyo., Sept. 25-26. 
Olt 'Compounders Assn ssn., 5th annual 

meeting, Edgewater Beach Hotel, Chicago, 

Il., Sept. 25-26. 

8 


Empire tate Petroleum Assn., Lake Placid 
Club, Lake Placid, N. Y., Sept. 29-Oct. 1. 


OCTOBER 
National Dixie Distributors, Statler Hotel, St. 
Louis, Oct. 3-4 


National Assn. of Oil Equipment Jobbers, sec- 
ond annual meeting, The Neil House, Colum- 
bus, Ohio, Oct. 6-8. 





Petroleum Assn., Severin 
Hotel, Indianapolis, Ind., Oct. 8-9, 
California Natural Gasoline Assn., Ambassador 
Hotel, Los Angeles, Oct. 9-10. 
Petroleum Credit Assn., La Salle 
Hotel, Chicago, Oct. 12-15 

OW Progress Week, Oct. 12-18 

Virginia Petroleum Jobbers Assn., fall meet- 
ing, Chamberlin Hotel, Old Point Comfort, 
Va., Oct. 16. 

Western Petroleum RKefiners Assn., regional 
technical and industrial relations meeting, 
Garrett Hotel, E] Dorado, Ark., Oct. 16-17 

Virginia Oi] Men’s Assn., fall meeting, Cham- 
berlin Hotel, Old Point Comfort, Va., 
Oct. 17. 

South Dakota Independent Oil Men’s Assn., 
Alex Johnson Hotel, Rapid City, 8. 

Oct. 20-21. 

Packagi Insti ,» annual forum, Hotel Com- 
modore, New York, Oct. 20-22 

National Safety Council, 40th National Safety 
Congress and Exposition, Conrad Hilton Ho- 
tel, Chicago, Oct, 20-24. 

Society of Automotive Engineers, national 
transportation meeting, Hote] William Penn, 
Pittsburgh, Oct. 22-24. 

Assn. of American Battery Mfrs., Palmer 
House, Chicago, Oct. 23-25. 

independent Petroleum Assn, of America, an- 
nual meeting, Skirvin Hotel, Oklahoma City, 
Okla., Oct. 23-24, 

Pennsylvania Petroleum Assn., 7th annual 
meeting, Pocono Manor Inn, Pocono Manor, 
Pa., Oct. 26-28. 

National Lubricating Grease Institute, annual 
meeting, Edgewater Beach Hotel, Chicago, 
Oct. 27-29. 





NOVEMBER 

Seciety of Aut tive Engineers, Diesel engine 
meeting, Chase Hotel, St. Louis, Nov. 3-4. 

Nebraska Petroleum Marketers, Inc., Paxton 
Hotel, Omaha, Nebr., Nov. 4-5. 

Seciety of Automotive Engineers, national fuels 
and lubricants meeting, Mayo Hotel, Tulsa, 
Nov. ‘ 

National Oi] Jobbers Council, annual meeting, 
Congress Hotel, Chicago, Nov. 8-10. 

Ol Industry Information Committee, Conrad 
Hilton Hotel, Chickgo, Nov. 8-13. 

American Petroleum Institute, annual meeting, 
Conrad Hilton Hotel and Palmer House, 
Chicago, Nov. 10-13 

Ol Dealers’ Assn, of Arkansas, Marion Hotel, 
Little Rock, Ark., Nov, 16-17. 

OU Industry TBA Group, Case Hotel, St. 
Louis, Nov. 17-18 
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19 YEARS AGO 
Ford King, Tide 
Water Associated’s 
assistant district 
sales manager in 
Honolulu, told As- 
sociated dealer K. 
Konno he would 
be happy to have 
Mr. Konno’s new 
son named after 
him. The name- 
sakes met in Hon- 
olulu for the first 
time just before 
the Olympic Games 
where Ford Konno 
(right), now a top- 
notch swimmer 
and Ohio State 
student, won first 
place in the 1,500- 
meter, free - style 
championship 


New chairman 
of Alabama Oil 
Industry  Infor- 
mation Commit- 
tee is D. R. 
“Dave” McCal- 
lum, area man- 
ager Sinclair Re- 
fining Co., Bir- 
mingham. He will 
fill the unexpired 
term of Forrest 
L. Matthews, 
Texaco, who has 


Mr. McCallum been transferred. 


* 


Herbert Willetts, director of do- 
mestic marketing, Socony-Vacuum, 
has accepted chairmanship of the 
Petroleum and Oil Divison of The 
Lighthouse, the New York Assn. for 
the Blind, in its fund-raising cam- 
paign. 


* * ~ 


Carl W. Neve, recently appointed 
to the newly created position of 
general credit manager, Skelly Oil 
Co., has been elected assistant treas- 
urer. He has been with Skelly since 
1933 and was formerly wholesale 
warehouse credit manager. Victor 
H. Gibson succeeds Mr. Neve as 
wholesale credit manager. 


* - * 


George J. Hanks, president of 
South Penn Oil Co., has been elected 
board chairman and chief executive 
officer of the company. 

R. W. Grunert, secretary and comp- 
troller, has been named president, a 
director and chief administrative of- 
ficer for company operations. The 
position of chairman was vacant nine 
years. 


Division office for its products pipe 
line department has been opened by 
Standard (Indiana) at Des Moines. 
R. H. Starrett, is in charge of the 
office. He is division superintendent 
in charge of the products pipe line 
from the Sugar Creek, Mo., refinery 
to Council Bluffs, Sioux City, Des 
Moines and Sioux Falls, S. D. His 
former headquarters were at Council 
Bluffs, Iowa. 
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OIL PROGRESS WEEK plans are being discussed by members of the Greater New Orleans OIIC. Seated left is the newly elected 
chairman A. H. McHarg, assistant to the president, The California Co., and newly-elected vice chairman J. Howard Rambin, Jr. 
(seated right), division manager for Texaco. Other OIIC officers, are, left to right, standing: R. J. Diwoky, executive vice presi- 
dent, Pan-Am Southern; C. B. Prescott, retail sales manager, Gulf; P. V. Rome, Louisiana division manager, Esso; and H. B. Wiley, 
division sales manager, Texaco 


The post of as- 
sistant general 
manager (mar- 
keting) for The 
California Co., 
New Orleans, has 
been given to 
H. D. Brennand, 
formerly mana- 
ger of oil and gas 
sales. Mr. Bren- 
nand will assist 
in the adminis- 
tration of all 
phases of: Calco’s 
marketing, including the sale of crude 
oil, natural gas and finished products. 
He has been with the company for 
25 years. 


Mr. Brennand 


oa * As 

Russell B. Brown, general counsel, 
Independent Petroleum Assn. of 
America, and Walter 8S. Hallanan, 
chairman of National Petroleum 
Council, are two of the principal 
speakers who will address the Sept. 
12-13 meeting of the Assn. of Desk 
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and Derrick Clubs of North America 
at the Shamrock Hotel, Houston. An- 
other speaker at this first annual 
meeting of oil women will be Mrs. 
Inez Awty Schaeffer, New Orleans, 
founder of the Desk and Derrick 
movement. 
- + * 

Herman C. Cowdery, Bartlesville, 
has been named assistant purchasing 
agent for Cities Service Oil (Del.). 

+ ok * 

Standard Oil (Indiana) recently 
made several changes in its field 
sales organization. Included are these: 

W. E. Kipper, assistant manager- 
consumer, Des Moines sales field, has 
been promoted to manager at Mason 
City, Iowa, to succeed L. A. Day. 

F. W. Roos, assistant manager- 
reseller, Kansas City, Mo., succeeds 
Mr. Kipper at Des Moines. 

F. M. LeValley, assistant manager- 
consumer at St. Louis, Mo., succeeds 
Mr. Roos at Kansas City. 

Mr. Kipper joined Standard in 
1923 as a tank-wagon driver in St. 


Joseph, Mo., and in 1936 became 
sales manager at St. Joseph Mo. and 
in 1942 was promoted to a similar 
post in Peoria, Ill. He became as- 
sistant manager at Kansas City in 
1944 and took on the same post in 
Des Moines in 1945. 

Mr. Roos started with the company 
as a salesman at Joliet, Ill., becoming 
assistant sales promoter in 1946 and 
advancing to sales manager at Peoria. 
He was elevated to the post of as- 
sistant manager at Kansas City in 
1949. 


Beginning as a_ service station 
attendant in Chicago with Standard 
in 1924, Mr. LeValley became serv- 
ice station superintendent at Mankato, 
Minn., in 1932 and at Evansville, 
Ind., in 1935. In 1937 he was made 
sales promoter and the following year 
moved to Indianapolis to perform the 
same duties. In 1942 Mr. LeValley 
went to Peoria as special represent- 
ative and became sales manager in 
1944, becoming assistant manager at 
St. Louis in 1946. 
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MEASURES 91 150 a A YEAR— 
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In modern fast-loading bulk plants a Red Seal 
meter often puts through 10,000,000 gals. or 
more a year. At 11'%¢ per gal. (wholesale ex 
tax) that's a staggering total of $1,150,000 en- 
trusted to the meter. 

That meter must be accurate—and it must sus- 
tain that accuracy within close limits or small 
slippages might slide into big losses before 
they're caught. Low maintenance costs are im- 
portant, too. You don't want to “‘baby”’ the meter 
with frequent adjustments to keep it in line, and 
you don’t want meters that constantly need ex- 
pensive repairs to compensate for wear. 

That's why there is no compromise in Red 
Seal's design or precision manufacture. With 
only one moving part in the measuring chamber, 
non-wearing capillary oil seal, and trouble-free 
registers, the effects of wear are minimized. Dou- 
ble case design eliminates inaccuracies and wear 
due to pressure distortion. Calibration can be 
adjusted quickly, in positive steps, and can’t . 
“drift.” AS, Y - 

Many oil marketers who have set up regular ~ ea aS 
meter testing programs prefer Red Seals for both al 
bulk plants and tank trucks. Their records show io 
results. Ask your Neptune representative or job- 
ber for details and prices. 

























NEPTUNE METER COMPANY 
50 WEST 50th STREET © NEW YORK 20, N. Y. 
Branch Offices 


ATLANTA * BOSTON * CHICAGO * DALLAS * DENVER - LOS ANGELES * LOUISVILLE * NO. KANSAS CITY, MO. 
PHILADELPHIA + SAN FRANCISCO * PORTLAND, ORE. + Canodian Factory: TORONTO 14, ONT. 





UISHED for sustained accuracy and low maintenance 











TO CUT TRUCK 
HOSE COSTS 


N loading or unloading—under suction or pressure—you’ll 
find your answer to high hose bills among these three 
hoses developed by Goodyear: 


TANK FILLER HOSE 


is job-designed for dome service and installations where the 
hose end is immersed in gasoline. It’s suitable for either 
suction or discharge—wire bonded for dissipation of static 
electricity. 


STYLE WWH TANK TRUCK AND CAR FILLER HOSE 


is used under either suction or pressure in loading or 
unloading tanks, trucks or rail cars. Is highly resistant to 
crushing or kinking. 


STYLE BH TANK TRUCK HOSE 


for loading rack, tank truck and boat dock service where 


light, highly flexible hose is needed to handle pressures up 
to 25 lbs. psi. 


crs These three hose constructions are typical of 
L RUBBER pRODU the 800-odd hoses job-designed by Goodyear 


essures 
e for pr 


and built to the world’s highest standard of 
quality to insure you of the longest pos- 
sible service at lower over-all cost. Ask 
your Distributor for full details, or 
write Goodyear, Akron 16, Ohio. 


% 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 








